CHURCH LIGHTING market 
is big. For one wholesaler, one of 
every six lighting jobs he handles 


is for a church. 


GAP between appliance sales 





and adequate wiring sales is 
growing. It means the industry is 
speeding faster and faster down a 


dead-end street. 








EVERY ROOM in the house 


is a potential market for the built- 


in electric heater. PAGE 











Relamp or Convert to Higher Wattages 





f APPLETON INTERCHANGEABLE 
UNILET BODY FEATURE 
> Abe eA 


Note how identical diameters ‘‘A'’ at top of 


Dome Unit Assembly permit mounting of all 
fixtures regardless of wattage. 


58 SECOND RELAMPING 


-—~ 
m™ ¥ 


STAN S are ready at 
an instant’s notice Carrying 
handles can be attached in 


Maintenance man needs only 
a screw driver to exchange 
units. From the time of 

mbing the ladder to ex 
hanging fixture and des 
cending ladder, only 58 sex 
onds are required 


ut lamps and clean 
ng fixture are safely at 
tended to at the work bench 
while production schedules 
are maintained 











Standardized Unilet Body Permits 58 Second 
Interchange of 60 Watt to 500 Watt Fixtures... 


Saves Time, Prevents Shutdowns! No other explosion 
proof fixture on the markct today 15 50 easy bo sell .. SO Worth 
while to stock as the Appleton AA-51 Setics Vented Explosion- 
Proot Fixtures . . . because no other cxplosion-proof fixture offers 
ich tremendous user-advantages! 


Ihe AA-SL Series mects all Underwriters’ Laboratories require- 


HiK 


ments for Class I, Grou; s © and D Hazardous Locations. 


Make sure your stocks on the AA-51 Series are complete 


inc Missing easy, profitable sales. 


Get tull details today! Write for Bulletin! 
- FLAME-TIGHT CONTACT CHAMBER 


Because of Appleton’s exclusive 5-Thread Safety Chamber 
uny AA-SI Series Unit can be serviced with complete safety 
even if current is inadvertently left on! 
FULL-CIRCLE VENTING 
The notched globe ring and the porous metal interior diss: 
pate heat evenly and safely and keep fixture temperature 
cool enough to prevent igniting explosive gases 
STAND-BY SYSTEM SAVES MONEY 
For every ten AA-51 Units in operation Appleton recom 


mends one unit as a stand-by ready for relamping or 


Wallage conversion in S8 seconds 


SOLD THROUGH ELECTRICAL WHOLESALERS 
APPLETON ELECTRIC COMPANY 
1734 Wellington Avenue «+ Chicago 13, Illinois 

Also Manufacturers of: 


—. 
Z [ a Industria 
F = Lights 
Malleabie fron 
Unilet Fittings = 


ie ee 
T 


Series 
Connectors Outlet Boxes 
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>» Let Us Help You 
End Confusing 
FUSE Problems! 


Many plants have unusual wiring circuits, or special 
electrical equipment that requires out-of-the-ordinary 
types of fuses. 


You will probably find exactly the fuse to suit these 
requirements, in the complete Economy Fuse Line. In 
addition to the famous Economy Renewable Fuses and 
Renewal Links — for restoring fuses, blown by over- 
loads, to their original efficiency almost instantly 
Economy Fuses include regular and special fuses for 
every possible industrial, commercial or domestic 
building installation. We list and illustrate only a few 
of these here. 


Your Electrical Wholesaler can show you these 
various types of fuses and suggest the one that is 
best suited for your needs. In addition to his own 
wide experience, he has at his command, the com- 
bined experience of Economy Engineers who have 
been supplying fuses to meet every kind of require- 
ment, for more than 42 years. 


See your Electrical Wholesaler Today. 


Partial list of Economy Fuses 


Arkless Indicating Eco One-time 
Clearsite Non-Indicating 
Economy Renewable Fustats 

Fuses and Renewal Renewable Plug Fuses 


Links Transpro Fuses and 
Econ Dual Element Fuses Receptacles 


Also Clip-Tites and Fuse Pullers and many 
others for all fuse requirements 


ECONOMY FUSE & MANUFACTURING CO. 
2717 Greenview Avenue Chicago 14, Illinois 


ELECTRICAL WHOLESALERS — !t wil! pay you in volume 
and profits, to stock and feature the complete Economy 
Line, so that you are always ready with exactly the right fuse 
for each customer’s needs. Write us when you encounter 
difficult or unusual fuse problems. Our engineers will be 
glad to help you. 
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DESIGN LEADERSHIP 


IBUTION PAN 


BREAKER DISTR 
or 4 wire distr 


3, Phase, 3 
met by using 


Electrical Di 


CIRCUIT 
2. or 3 wire OF 
ments can be 
available from 


@ INTERIOR 


drical bus bars, ne 


consists of three cylin 


utral plate and nec- 


essary barriers firmly supported on an 
insulated steel pan and equipped with 
a preaker-retaining trim plate held in 
place by four thumb screws. Unused 
preaker mounting space is covered by 
scored sliding plate. Extra plate 


a 
y broken off. 


length is easil 


2) “PLUG-IN” BREAKERS are thermal- 
igh 


sitive pressure jaws tig t- 


magnetic Po 
d bus bars. Avai 


ly grip roun 





different combinations of 
stributor stocks. 


lable in 


1903 + 50 YEAR 
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See Square D's MHP Tt 

ELBOARDS for 240 Volt, Single Phase, BGs § 

ibution systems. Varying job require- +—4 

standardized components + 

CT 

a 

15 to 100 amperes, 240 volts A.C., eal 

two and three pole common trip units, —+ 

for motor loads—15 to 50 amperes, T 
120 volts A.C., two individual trip sin- r 

t, for lighting loads. a 





gle poles per uni 

€ TRIM has door with directory 
frame and flush lock with standard 
keying. Available flush or surface. 

4] BOX is 5%" deep and either 14° 
(single row) or 20" (double row) wide. 
Available in four basic lengths with am- 
ple knockouts and large wiring gutters. 


EADERSHIP ° 
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ADEQUATE WIRING’S CHALLENGE 
What Can | Do for Adequate Wiring? 


Constructive courses of action that the wholesaler and his salesmen can take 


The AW Spirit of St. Louis 


Industry-wide teamwork is sparking St. Louis's adequate wiring success 


Trenton Educates the Trade 


The big lesson: Selling adequate wiring is common sense 


Pay-As-You-Go Rewiring 


Cincinnati is tackling the rewiring market with the installment plan approach 


Rochester Is Selling the Public 


The steps a new AW bureau is taking to sell the public on adequate wiring. 


The House That Joe Built 


Distributor's salesman Joe Gavenda uses his own home as an AW ‘sample 


Promotional Material Available from the National Bureau 
A bibliography of literature that can be used to promote adequate wiring 


An Editorial 
Profits: How High Are They? 


H. J. Emerson 


Churches: Lighting Them Is Big Business 


One of every six lighting jobs one distributor handles is for a church 


Farmer’s Super-Boom Is Over 


It means a decline in sales of capital goods to farmers 


Sales Techniques as Salesmen See Them 


The No. | technique according to distributors’ salesmen: ‘Selling yourself 


A Big New Market for the Electrical Distributor . . 1. m. cassidy 


The built-in electric heater is a product with a promising future 


DEPARTMENTS 


New Products 

Washington Straws 

Business Index 

Price Index 57 


New Literature 


as Member ABC 


Times and Trends 
News Notes from NAED 
News of the Industry 
Calendar of Events 


138 


snd ABP HD 





THE THREE CUTLER-HAMMER STARS % *% *% STAND FOR THREE NEW STANDARDS 


$Vinstalls easier 


works better 
lasts longer 


1. Just loosen two screws...and off comes wrap-around 
cover. Screws stay in cover, do not fall into machines or get 
lest on floor; a typical time-saving design detail. 


2. Remove entire storter mechanism... by merely loosening 
three screws. Then light, easy-to-handle skeleton case can be 
installed. Embossed mounts for good job on uneven surfaces. 
And upper mounting holes are keyhole slotted. 


Factory records everywhere today show the cost of installing 
motor control is almost always greater than the cost of the 
equipment, often two to three times as much. That is why 





3. Pull in wires... Making conduit connections and pulling 
wires is a cinch. No starter mechanism or side walls of case 
in the way. No ski d knuckles or d ged starters. 





4. Connect up and go... Straight-through wiring; all line 
terminals at top, load terminals at bottom. All terminals are 
clearly marked and visible from front. Pressure connectors 
throughout. All panel wiring is color coded. 


CUTLER-HAMMER 


2 a” ae 


Nn iw wn 


Cutler-Hammer engineering made easier installation a key 
objective in designing the new Cutler-Hammer yy x¥ yy Motor 
Control. When you buy motor control, figure its real cost, its 
installed cost. Then you too will insist on Cutler-Hammer! 
Your nearby Cutler-Hammer Authorized Distributor is ready 


to serve your needs. Order from him today. 


CUTLER-HAMMER, Inc., 1327 St. Paul Ave., Milwaukee 1, Wis. 


CUTLER-HAMMER > + % MOTOR CONTROL 
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OMY 3 SIMPLE PARTS 


why 


i] 
1 


/ 
ASSEMBLED IN A JIFFY WITHOUT TOOLS 
/ 


otty, 


TERMINAL BLOCK 





Ilsco Copper Tube and Products, Inc., Mariemont 
Ave., Cincinnati 27, Ohio 


Users of the new type terminal block can build their 
own terminal blocks in various lengths and com- 
binations up to 25 poles. Unit consists of three parts 
which can be assembled without tools: (1) a red 
block which houses the solderless connectors, (2) 
the solderless connectors, and (3) a yellow strip 
which holds the assembly together and acts as an 
identification strip. A hand tool can be supplied to 
ream the necessary holes for mounting. The top 
is of a special mat finish which may be used to 
mark identifying numbers in pencil or ink. The 
lugs and connectors are made of 100 per cent pure 
electrolytic copper. The manufacturer notes that on 
live metal parts the unit has a clearance “over 
surface” of 34 inches and “through air” of 14 inch 


October, 1953—ELECTRICAL WHOLESALING 





CIRCUIT BREAKER 





I-T-E Circuit Breaker Co., 19th and Hamilton 
Sts., Philadelphia 30, Pa. 


Reduced size “J” frame circuit breaker can be 
“double butt” mounted in convertible panelboards 
New design features of the thermal magnetic 225 
amp. unit include: enclosed terminals; external in- 
stantaneous trip adjustment; solderless pressure-type 
cable connectors; and rear connection studs. Common 
trip operation is retained; an overcurrent on any 
pole opens all poles simultaneously. Shunt trips, 
undervoltage trips, auxiliary and alarm switches are 
internally mounted within the breaker case which 
is sealed to prevent tampering. Available in ratings 
from 70-255 amp.; 2- and 3 pole; 600 v., a.c., 250 v., 
d.c.; 15,000 amp. interrupting. Breaker is for use 
in switchboards, distribution-type panelboards, power 
panels, bus plugs, combination motor starters and 
individual enlosures. The breaker is approved by 
Underwriter Laboratories, Inc 


fan 5 


COLOR REFLECTOR LAMPS 





Amplex Corporation, 111 Water St., Brooklyn 1, 
N.Y. 


Expanded line of 14 color reflector lamps is marketed 
in bulb-sizes and wattages ranging from 75 to 300 
watts. The color cannot fade or chip, being part of 
the glass itself. The R-30 and R-40 lamps are for 
indoor decorative effects while the Par 38 is adapt 
able for both indoor-outdoor floodlighting service 
Reflector lining is pure silver. Rated average life is 
2,000 hours. Lamps also offer a mechanical base, 
are heatproof and guaranteed not to loosen, regard- 
less of temperature to which exposed. They are 
interchangeable with ordinary reflector lamps and 
are designed to eliminate the need for filters. The Am 
plex color scale ranges from blue-violet to ruby-red 





¢ 
<EctTe 


proved performance — proved satisfaction 


Billions of hours of ballast operation by millions of 
Jefferson Ballasts have built their reputation for superb 
performance, economy, and trouble-free long life. The 
instant acceptance of U.L. Listed and E.T.L. Certified 
Jefferson Ballasts makes them the ideal line for you. 
All types of series sequence and lead-lag ballasts are 
available for every fluorescent or Slimline lamp 


installation, indoors or ouf. All are guaranteed for 
your protection. Stock up now! 


Reduce door bell, buzzer, annunciator and door opener 
transformer stock by two-thirds— meet every requirement 


with a small, fast-moving stock of Jefferson universal 
mounting transformers ! 


Jefferson ‘‘Wizard’’ has a patented lip and set-screw 
to clamp transformer to outlet box, cover or cabinet. No 
mounting plates of any kind are needed. The foot 
bracket permits mounting for open wire installations 
anywhere. Primary leads and secondary terminals for 
bell wires are provided. 10 volt secondary—5 watts. 


Listed by Underwriters”. Laboratories, Inc. Stock 
up now! ; 


Jefferson Saf-T-Lag thermal fuses enable you to fuse 
more closely to the load rating than any other type of 
fuse. Extra long time lag holds against motor starting 
loads and other temporary overloads to prevent needless 
shutdowns— yet Saf-T-Lags provide instant short circuit 
protection and thermal protection to motors, switches and 
panelboards. 


A complete range of sizes of Saf-T-Lags, Super-Lags, 
Jefferson-Union Renewable, Gem Non-Renewable, Plug fuses 
and Jefferson Fustats are available to meet every requirement for 


maximum electrical protection. Listed by Underwriters’ Laboratories. Inc. 
Stock up now! 


BELLWOOD, ILLINOIS 


In Canada: Canadian Jefferson Electric Co., ltd., 384 Pape Ave., Toronto, Ont. 


ELECTRICAL 
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CIRCUIT BREAKER 


The Wadsworth Electric Mfg. Co., 
Inc., Covington, Ky. 





Thermal-magneti circuit breakers 


come in 15, 20, 30, 40 and 50 amp., 


ratings. Breaker housing is molded 
plastic, tamper resisting. Self-aligning, 
silvered bronze contact jaws are rein- 
forced with pressure spring clip for 
maintained 


handle 


and 


positive contact Operat 
ing has only 
On Ott 
breaker is tripped and circuit is open 


The U. I 


positive 


two POSItTLONS, 


Indicator shows when 


approved unit also has a 
make, break 
switching mechanism 


quick quick 


DIMMER 





Ward Leonard Electric Co., Mt. 


Vernon, N.Y. 


Autotransformer dimmer has a silver 


surfaced brush track that enables it 


to be left at any setting indefinitely 


without damage, according to the 
manufacturer. It is designed for con 
trolling intensities of low capacity 
lighting circuits found in school stages, 
churches, nite clubs, homes. Ratings 
2,000 watts, 110-120 volts, 60 cycle 
continuous duty. Operating torque 30- 


to 60-inch oz. Net weight 15 Ibs 


October, 
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LAG SCREW SHIELDS 


The Rawlplug Co., Inc., 271 Church 
St., New York 13, N. Y. 


Addition to anchoring device line, the 


lag screw shields are said to be ideal 
for masonry fastening. Horizontal fins 
the 


They come in a standard range 


prevent shields from turning in 
hole 
from |4 to *4 inches 


for screw sizes 


TV SETS 


Capehart-Farnsworth 
Wayne 1, Ind. 


New 


cular polarizer with an aluminized pic- 





Co., Fort 


line of TV sets combines a cir 


ture tube. This is designed to eliminate 
reflection from outside light sources 
Model 


cabinet front with a 24-inch rectangu 


illustrated features a_ slanted 


lar picture tube 


FLUORESCENT 


Crouse-Hinds 


hs 


FIXTURES. 


Co., Syracuse 10, 


Explosion-proof, dust tight fluorescent 
fixtures may be spaced so as to form 
continuous uniform illumination along 
work Fac h f 


areas fluorescent tube is 


housed in an individui u ot heat- 
] 


resisting glass. Fixtures for use 


where explosive gases or vapors of 


combustible dusts are present 


od 


Paragon Electric Co., Two Rivers, 
W is. 


! 


Built-in heating element in the food 


warmer is designed to keep casserole 


dishes, sauces ttee at propel 


ind « 
temperatures 


The U. I 
] 


is styled along the lines of the Colonial 


approved unit 


trivet and has a black antique finish 


Acc rding 


handle 


inufacturer, the 


remains cool while the warmer! 


Is If} USE 


CONNECTOR 


The Thomas & Betts Co., 
Butler Sc., Elizabeth 1, N. J 


In 


Principal funct 


connector 1 
t© provide termination 
for muineral-ins 
contained wiring Ney parts are 


a neoprene gasket washer-ty pe 


grounding ring gasket permit 


standardization connector 


MI bl neters 


OY to Q incl 


sizes to fit fron 


COMMERCIAL LUMINAIRES___ 


Plating & Mfg. Co., 
II. 


Garden City 


Chicago 22, 
ke 


ire 





CHICAGO 


ERTIPS4 


«{ | _—_ 


en 


\ eS : 


" BOSTON 4 


~ Oe 
ee ror your 
‘ Bes o 
mrequirements — 
, ait 
SOLD ONLY THROUGH Beny located warehouses supplement 
RECOGNIZED WHOLE seer Columbus’ fast factory shipments. This 


snide CONDUIT of Columbus quality products avail- 
rable to you for both regular and emergency needs. 





Look for this ‘label 


] when you buy fittings. ec 
= ¥, * 
Aix ‘y a9 
Ne sie e : : ra : y 


' CONDUIT PIPE PRODUCTS CO., , OHIO 
PEPE COUPLINGS + PIPE NIPPLES . BLBOWS, RIGID & E.M.T. : 
RUNNING THREAD * GOOSENECKS ° WALL PLATES 


| 
i 
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NEW PRODUCTS —continued 


deg. shielding, rated efficiency of ap- 
proximately 80 per cent. Available in 
two-lamp and four-lamp 4 ft. models 
for slimline, standard fluorescent or 
rapid start lamps; 8 ft. units for 96 in 
slimline lamps 


REFLECTOR LAMP 
111 





Amplex Corp., Water St., 


Brooklyn 1, N. Y. 

Available in 500 and 750 watts, the 
reflector lamp is recommended for use 
in plant areas where cleaning lamp re- 
Lamp 
Pure 


flectors is costly and constant 
has a rated life of 2,000 hours 
silver, hermetically sealed, internal re- 
flector is guaranteed to remain bril- 
liant over the lamp’s life-span 


REVERSING SWITCH 
The Hart Mfg. Co., Hartford, Conn. 


Two-pole motor reversing switch is 
rated at 1 hp. 120 volts ac. 2 hp, 
240 volts, a.c. It is designed for wash- 
ing machines, air conditioners, home 
workshop power tools and appliances 
Switch measures 17145 in. by 1770 
in. by 1440 in. Available with or with- 
out housing and with lever, pointer 
dial or other type handles. 
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COUPLINGS 
National Electric Products Corp., 
Gateway Center, Pa. 





Two-piece, squeeze-type coupling has 
identical forms in order to close over 
the square wireway end sections. The 
16-gauge pressed steel coupling, 21 
in. wide, is also ridged to key into the 
individual wireway sections. Four bolts 
with lock washers and hex nuts are for 
permanent grip. Two self-embedding 
screws are installed with each coupling 
to maintain continuity of ground 


ALARM CLOCK 
The Sessions Clock Co., Forestville, 
Conn. 





clock 


searchlight 


Electric 
tilted 


is designed in 
Numerals 
Clock meas 


alarm 
styling 
and hands are luminous 


ures 3>8 in. in diameter. Case is made 


of light ivory plastic 


PUSHBUTTON 
Westinghouse Electric Corp., Pitts- 
burgh 30, Pa. 





Snap-action 
consists of two 2-point units each with 


over-center pushbutton 


one normally open and one normally 


closed contact. Basically a 4-point unit, 
the continuous and interrupting am- 
pere rating is the same as the stand- 
ard 2-point unit; 10 amp. continuous, 
50 amp. maximum interrupting at 110 
volts a.c. and two amps. interrupting 
at 125 


sembled 


volts dic. A permanently as 


unit, it may be used for 
}-point applications by making proper 
connections, or for 2-point service by 


applying one half of the unit 





DETECTOR 


Detectron Co., 5420 Vineland Ave., 
North Hollywood, Calif. 





Electronic wall box and conduit de 
tector 1S powered by standard dry cell 
batteries and may be used by untrained 
Weight 314 Ibs. Also lo- 
cates covered over or plastered over 
pipes, 


personnel 


steel reinforcements, heating 


lost tools and other metal objects 


:. See 

sy wa > —_ 

Ge LV CONTROL 
SWITCH 


3 


LV RELAY 





SWITCHES, RELAYS 


Square D Co., 6060 Rivard St., De- 
troit 11, Mich. 


Individual low voltage control switches 
type 
straps. Relays are rated a full 20 amp., 
120 volt, ac 


volt, ac 


mount on standard Despard 


4 hp. or 20 amp., 277 
Master 


feature 


for fluorescent loads 


control is an exclusive with 


this system It allows for automatic 


switching of all circuits 





THERMOPLASTIC 
INSULATED 
WIRE 








Columbia TW is sturdy, dependable, easy-to-pull, easy- 
to-strip. It is made to conform to exacting quality con- 
trols, rigidly tested for long life. 


It assures quick, easy, economical installations. Wher- 
ever the job calls for the finest thermoplastic wire, 
specify Columbia TW, 


And, Columbia gives you the service that keeps your 
jobs “fon schedule’”’, 


ALL SIZES — ALL COLORS 
Approved by Underwriters’ Laboratories 


wen COLUMBIA CABLE & ELECTRIC CORP. 


oy Serving the Electrical Wholesaler Since 1912 
255 Chestnut St. Brooklyn 8, N. Y. 


— = 


[NON-METALLIC SHEATHED CABLE £. mM. T. A.B.C, ARMORED CABLE FLEXIBLE STEEL CONDUIT 
Sales Representatives in Following Cities: 
Atlanta, Ga. Dallas, Tex. Houston, Tex. New York, N. Y. San Francisco, Calif 
Boston, Mass. Denver, Colo Kansas City, Mo. Philadelphia, Pa. Seattle, Wash 
Chicago, Ill. Detroit, Mich. Los Angeles, Calif. Portland, Ore. Thornwood, N. Y. 
Cincinnati, Ohio Glassport, Pa. Minneapolis, Minn. St. Louis, Mo. Tulsa, Okla. 
New Orleans, La. 
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ELECTRIC HEATER 


Markel 
Buffalo 3, 





Electric Products, Inc., 
N.Y. 

Portable electric heater produces two 
kinds of 


plus fan-forced heated air 


heat—infra-red radiant heat 


Unit 1s 
automatic and maintains the tempera- 
selected by the Induction 


50-60 cycles, a.c. 1554 


ture user 


type motor for 


in. high; 914 in. wide; 12 in. deep 
Shipping weight 10 Ibs. Heaters have 
three seals of approval, one of which 


is Underwriters Laboratories 


TIME SWITCH 


International Register Co., Chicago 
12, Til. 





The design of the time switch permits 
on-oftt the 


time dial 


up to | operations on 


same Trippers adjust each 
operation independently and provide 
tro 60 

250 


1 
scaie 1S 


variable settings ranging from 


minutes. Available in 125 and 


small 
face of 


volt models A time 


stamped on the the tripper 


mechanism 
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LIGHT FIXTURE 


Solar Light 
Chicago, Ill. 





Manufacturing 


Drum-globe type light fixture meas 


ures 16 inches in diameter 


designed to give economy of installa 
tion and operation and to give efficient 


and comfortable lighting 


SWITCH CONTROL 


Trade-Wind Motorfans, 
Angeles 37, Calif. 





Inc., Los 


Four-speed switch control is for use 


with the two largest models of the 


manufacturer's kitchen and small room 
The 
standard double 


is installed in a 
An “ofl 


Switch has 


ventilators unit 


outlet box 
position is also provided 
leads 


only two 


UTILITY 
General 
5. N.Y. 


Fractional-horsepower 


MOTORS 


Electric Co., Schenectady 





utility motors 
Ot 


ty pe S 


are for shop, home, farm use the 


split-phase and cCapacitor-start 


the motors are smaller, up to 40 per 


cent lighter than previous models and 


Unit is 


can be mounted tn any position Split 


phase is rated at i hp 


rpm., 
single shaft, 43 hp. single and double 
shatr, ! hp double shaft Capacitor 
rpm., 4 


17? 


start models are rated 1,725 


4, and ‘ single shaft: 


hp 


double shaft and 


and | 


rpm 


rpm., ! double shatt 


BARBECUE. 
Rival Mfg. Co., Kansas City, Mo 


Revolving barbecue has six foot-long 


skewers and is designed to fit any 


electric broiler-rotisserie. Each skewer 
has a pointed end for easy piercing of 


food 


RECEPTACLE _ 
Rodale 


Emmaus, Pa. 


Ne W ly 


Manufacturing 


1¢ rroundiny ¢ x} met 


ment 


of portable elects lif 


quired 


Standal! 


Cal 
WiITithh 


bre 





Complete motor protection 


FOR TIME-DELAY OVERLOAD FOR ADJUSTABLE INSTANTANEOUS 
AND SHORT CIRCUIT PROTECTION SHORT CIRCUIT PROTECTION 


The ETI “F” frame circuit breaker with external 
instantaneous trip adjustment provides short circuit 
and instantaneous overload protection. The instan- 
taneous trip Overload setting can be adjusted for 
various applications. Each breaker has five separate 
trip settings calibrated in even increments of the 
complete tripping range. When used in combination 
starters, circuit breaker serves in conjunction with a 
motor protective relay to provide complete protection 


H MOLDED-CASE 
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The ET “F” frame circuit breaker, when used in con- 
junction with a motor protective device, provides 
addational time-delay protection on each phase, plus 
instantaneous short circuit protection. Thermal time- 
delay tripping guards against overloads. Magnetic 
instantaneous tripping action assures split-second 
interruption on short circuits. 





includes ITE Circuit Breakers 


To furnish the energy for today’s high- protection against overloads and short cir- 
capacity production, modern plants depend cuits, or with adjustable instantaneous 
on powerful motors. Motors are costly magnetic tripping characteristics for short 
capital equipment. As such, they must re- circuit protection. 


ceive proper maintenance and protection. The combination of either type circuit 


breaker with a motor protective device pro- 


Protection against short circuits, over- 
vides complete motor protection. Swift 


loads, and single-phasing rates high on the ' 
. Py s . restoration of service-——without replacement 
list. So be sure to recommend I-T-E Circuit , 

of elements—holds costly machine down- 


~ake ze) tio to - ; 
Breakers in conjunction with motor pro tiene 00 6 minke. 


tective devices—for complete protection. 
When your customers are ordering 
Depending on customer preference, motor controls, recommend they include: 
1-T-E Circuit Breakers can be furnished with *“I-T-E Circuit Breakers for use in conjunc- 
thermal-magnetic tripping characteristics for tion with motor overload protective relays.” 


CIRCUIT BREAKERS OPERATE ON There are I-T-E Circuit Breakers 
COMMON TRIP PRINCIPLE TO PREVENT and enclosures for every application 
POSSIBLE SINGLE-PHASING OF MOTORS 


indoor and outdoor—with auxili- 
ary and tripping devices to fit 
each job. 
Suppose there’s a fault on one 
phase of a multiphase motor. : Ratings from: 


The circuit breaker tripping 10 to 6000 amperes 
bar (arrow), common to all 
poles, releases the latch to 
open all poles simultaneously. | up to 250 volts d-c 
There’s no chance of single- 

phasing. 


up to 600 volts a-c 


CIRCUIT BREAKERS 


1-T-E CIRCUIT BREAKER CO. + 19TH AND HAMILTON STREETS + PHILADELPHIA 30, PA. 
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Protect yourself against 








HIGH REPLACEMENT COSTS 





CBM 





f 
| 


HIGH LIGHT COSTS 


CERTIFIED 2m 





by 








% 


\\ 


HIGH MAINTENANCE COSTS 





af 


Zz 


Here's why thu, initials 
ow ow Fluorwacend Ballost, 
onw importa to you 


Q. What do the initials ‘‘CBM” stand for? Q. What's the need for specifications? 


A. “CBM” stands for CERTIFIED BALLAST MANU- A. Ballasts are the heart of fluorescent lighting. CBM 


FACTURERS. Nine of the country’s leading 
manufacturers of fluorescent ballasts comprise the 


CBM group. 


What does ‘‘CERTIFIED’’ mean? 


It means that ballasts carrying this diamond-shaped 
shield have been built to rigid specifications desig- 
nated by CERTIFIED BALLAST MANUFAC. 
TURERS. It means that Electrical Testing Labora- 
tories, Inc., has periodically vested these ballasts and 
found they meet or exceed the exact specifications 


designated by CBM. 











Q. 
A. 


specifications make certain the ballasts provide best 
possible performance for the lamps they operate. 


How do CERTIFIED BALLASTS benefit you? 


When fluorescent lamps do not perform in accord- 
ance with published ratings, low quality or improp- 
erly designed ballasts may be the cause. However, 
most lamp manufacturers waive this possibility if 
the ballasts involved are CERTIFIED. 

The CBM Shield is their assurance that the ballast 
is delivering proper electrical values to their 
fluorescent lamps. 

CBM specifications protect the public interest because 
they provide: 

FULL LAMP LIFE RATED LIGHT OUTPUT 


LONG BALLAST LIFE FREEDOM FROM OVERHEATING 
QUIET, TROUBLE-FREE OPERATION 


Write for complete information on the types of CERTIFIED CBM BALLASTS available 
from each participating manufacturer 


Participation in the CERTIFIED CBM BALLAST program is open 
who complies with the requirements of CERTIFIED BALLAST MANUFACTURERS, 


TIFIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 


to any manufacturer 


2116 KEITH BLDG., CLEVELAND 15, OHIO 
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What happens when a Rome Cable Distributor 


calle ROME 3000 ? 


First of all, there should be no need to call Rome for there 
is a Rome Cable office close to you. We take pride in 
knowing, however, that if you do have to call “Rome 
3000” you will get prompt and helpful answers. “Rome 
3000” symbolizes a personalized service . . . a service 
that involves direct contact with our key personnel. 

Here are some of the tangible results of calling “Rome 
3000,” whether it be through your local Rome Cable 
sales office, or direct. 


Rush shipments of emergency orders Direct contacts between Rome and dis- 


by any carrier—Rome Cable 


— 
pies is ideally located for fast rail, é > 
SI #—. motor and air service. Its people , 
it = 


A | sare trained to act quickly in emer- 
gencies. In many instances the 
seemingly impossible has been 
done to meet delivery require- 
ments. 


tributors’ customers-—More 
than once a distributor has asked 
Rome to call and advise his cus- 
tomer on some special problem. 
And, more than once, this service 
has enabled the distributor to 


make a sale. 


Help for distributors’ salesmen — Rome 


Technical supervisory service—Time 
— and again, calling “Rome 3000” 
a ‘ has produced engineering or 

BZ , product information. strengthen- 
ZZ % ing a distributor's sales effort and 


resulting in an order for him. 


Cable salesmen work hand in 
hand with distributors’ salesmen, 
especially on unusuai jobs. Fre- 
quently Rome's factory engineers 
and research people participate 


in distributor sales meetings. 


These are only a few of the personalized ways in 
which Rome Cable backs up its distributors. To our 


thinking, it is part and parcel of any real “dist 
policy” ...itis our responsibility as a “selling pa 


It costs less to buy the best... 


TORRANCE + CAL! 
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ributor 
rtner.” 


ROME CABLE 4; 
and it’s profitable to sell the best Corporation 0% in 


ROME - NEW Y 


and 


ORK fone 


ae a | 





NEW ADJUSTABLE NO - NOTCH BAR ‘qnipisets™ ede 
\. @ oe wy 


NO NOTCHING — FASTER, _ 
EASIER INSTALLATIONS 


You profit when you offer your a 
I st . 7 y TO LOCK IT... JUST FLIP IT! - : NO BOLTS! 
customers Blackhawk’s new ad- NO SCREWS! 


justable No-Notch Bar Hanger. > a : ' NO NUTS! 
Pd 


“liminates ‘hing, speeds in- . la 
Eliminates notching, speeds in —_ <— F No. 560—12" to 18”: 
S —_ »¥: No. 561—18" to 26” 


stallations. — A multi-purpose a 


7, 


hanger used primarily for shal- 
low or deep boxes in new con- 
struction. Adaptable to re-wir- 
ing old work, too. A 3-in-1 bar 
hanger backed by an uncondi- 


tional guarantee to save time and money. You'll get 
plenty of repeat business and profit from this item. 


Once it’s tried it’s always used! 
BLACKHAWK NO. 470 
CONNECTORS 
Strong, durable, non-rusting 
cast alloy, heavily zinc plated. 
Precision finished — full posi- 
tive threads — solid steel lock- 
nut with positive locking fea- 
ture. Full length filister head 
tapered point screws for fast, 
easy installation. No. 470 for 
“ABC” or flexible conduit. No. 

425 for non-metallic cable. 


BLACKHAWK NO. 711 SERVICE 
ENTRANCE CABLE HEADS 
Features cast alloy body with sepa- 
rate cover. Heavy steel cable 
clamp. Large keyhole saves time, 
permits quick and easy attach- 

ment to building. 


BLACKHAWK NO. 1426 
CONDUIT ENTRANCE CAPS 
Special high strength non-cor- 
rosive aluminum alloy. Easy 
and positive to position. Filis- 
ter head cap holding screws. 
All threads are clean and full 
cut. For 2, 3, 4, or 5 wire 

service. 


WRITE FOR FREE CATALOG 


BLACKHAWK SNAP-STRAPS 
‘The strap with the built-in bump.”’ For rigid or 
thinwall conduit. Exclusive self-holding feature 
saves time on the job, eliminates fumbling and 
dropping, makes difficult installations easier. Made 
of heavy gauge steel, zine plated after fabrication. 
Wide range of sizes for rigid and thinwall conduit. 
(Patent Pending.) 
BLACKHAWF. NO. 3626 STEEL 
CLAD WIRE HOLDERS 
Made with heavy steel base 
and supporting strap. No. 22 
square shoulder screw. All 
metal parts hot dip galvanized. 
Porcelain has compression 
strain only. REA approved. 


BLACKHAWK NO. 514 
YARD LIGHTS 


Highest quality porcelain 

enamel reflector,  inde- 

pendently mounted. Zinc 
plated cast iron head and flange, galvanized 
conduit extension. Wired with porcelain socket 
and No. 14 TW wire. 
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Youll write up plenty of orders— 


when you 


It’s a tape line that’s we//-known—containing a tape for every 
job of splicing or insulating—made by one of the largest manu- 
facturers of cables and tapes. United States Rubber Com- 
pany’s tapes are well-known because: 


1. They are advertised continuously to industrial users 
and dealers in all the important trade and industrial 
magazines. 


2. Sales promotion aids point out constantly the per- 
formance and durability of “U.S.” Tapes. 





SECURITY 
FRICTION TAPE 














U.S. Security Rubber Tape 


For electrical work. Handles easily and fuses 
without heat. An unvulcanized rubber splic- 


ing compound; Security has high tensile 
strength, stretch, tackiness, high dielectric 
strength. 

Also in a specification grade—U. S. Holdtite 
—exceeds A.S.T.M. Specifications. 











STATES 


GOODS DIVISION °* 


UNITED 


MECHANICAL 
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ROCKEFELLER CENTER, NEW 


earry U.S. Tapes 


3. “U.S.” Tapes are so widely known and so widely 
used that they are the tapes that are wanted—because 
users have found them superior 

4. Distributors like the quick supply system of “U.S 

25 strategically located District Sales Offices. You 

get fast replacement of stock 

You can't miss out on orders when you carry the “U.S 
Line. Remember there's a tape for every splicing or insulat 
ing job. It’s the best way to meet the job requirements ot 


your trade—and that means Sales. Place your orders NOW! 


U.S. Security 


\ long-time favorite for electrical and general 
Strong, tacky tape that grips 
Straight- 
Also in specification 

exceeds A.S | M 


Friction Tape 


purpose jobs 
and stays on. High tensile strength 
tearing, non-ravelling 

grade U.S. Holdtite® 


Specifications 








SECURITY 
RUBBER TAPE 


United States Rubber Compar 


“iw YORE © 





U.S. Royalastic Plastic Tape 


Makes a thin splice that leaves wiring neat and un- 
cluttered. Does the work of both rubber and friction 
tape on many 
trical protection. Good tensile strength and high 


jobs. Complete mechanical, elec- 


resistance to abrasion 
and to water, oils, acids, 
alkalies, corrosive chem- 
icals. Good stretch and 
adhesion. Easy to handle, 
Appr. by Underwriters’ 
Laboratories, Inc. 


C OM P 


YORK 20, N. Y. 


RUBBER 





AN Y 





oe you have a customer (contractor or direct buyer) who cares 
about complete safety, reduction of service interruptions, adaptability 
to future needs, recommend NLTQ or NLTQX (column type) panelboards. 


They are the top product of the leader in the field, for all applications re- 
quiring 8-wire, 120/240 volt AC or 4-wire 120/208 volt services with 
main circuit breakers up to 225 amperes (or lugs for external main switch) 
and up to 42 branch circuits with protection up to 50 amperes. 


Let your Trumbull representative give you the full facts and show your 
sales force how to make the most of the tremendous sales opportunities in 
Trumbull NLTQ or NLTQX (column type) panelboards. Or write direct 
for Bulletin TEB-14. 

Major Sales-Making Features 


NLTQ Panelboards incorporate plug-in type 
TQL breakers for ready conversion to changing 
needs, thermal-magnetic trip, arc-quenching 
design and trip-free action ... the last word 
in convenience, safety and adaptability. In- 
teriors of NLTQ panel-boards are readily 
removable for fast installation ... strong and 
compact, with busbars molded in plastisol. Run 
cooler than in open air. Boxes are strong and 
compact with adequate knockouts and gutters. 
Breaker knockouts in front panel provide fo 
future circuits 





GENERAL G@ ELECTRIC 


DISTRIBUTION ASSEMBLIES DEPARTMENT 
PLAINVILLE, CONN. 
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T’S HERE... the sensational new 


Paragon 3000 series time switch 


. 








Phy 


Me 


temary Master 


<< 


) 


‘ 


CHECK THIS SCOREBOAR 


lr) 


Feature for feature, you can't beat Paragon 


oy 








No: the greatest name in time switches 
brings you the most advanced time 
switch ever offered anywhere. It’s the 
Paragon Memory-Master — brand new in- 
side and out — the product of five years of 
intensive research and development... and 
backed by 50 years of experience in time- 
switch design and manufacture. 

You've never seen a time control with so 
many “look ahead” features... the “Quick- 
Out” movement — locked in — yet quickly 
removed with no loose parts . . . the “E-Z 
Turn” Dial that enables you to “run 
through”’ switching operations manually 
... the “Moto-Vu” operating window that 
permits an instant check of motor opera- 
tion .. . and many other features. 


Ask your distributor to show you 
this great new switch. 


FEATURE 


PARAGON 


MAKE MAKE MAKE 


“ar 


“er 





Quick-change, easy-add dial trippers. No 
need to remove dial. 





“Torsion-Clutch” Dial drive: permits man- 
val check of switching. 





“Quick-Out"’ movement: rattle-proof, posi- 
tively fastened. 





Motor operating indicator. 





Double-Piate, long life movement. 


NO 





Observation window in case cover. 


NO 





Super-rigid case: 18 gauge or heavier. 


NO 








U. L. approved for 30 amp switch capacity 
at 120 or 240 volts. 








NO 





NO 











And best of all . . . you get all these features 


plus LOWEST PRICE... from $10.50 iis: 


PARAGON ELECTRIC COMPANY 


12th STREET @ 


TWO RIVERS, WISCONSIN 





THE SWITCH THAT REMEMBERS ... AND LETS YOU FORGET 
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MORE SALES 
ORBYE TLMEEL EY 
THAN YOU LAMP BALLASTS 


portion of a dealers sales. Millions of 
fluorescent fixtures in service. All own- 
ers want heavy-duty ballasts to replace 


urnt-out units. That's why Acme 
Electric ballasts are easy to sell. 


VOLTAGE 
ADJUSTORS 


Nine out of ten calls your salesmen make on industrial plants 
and commercial buildings, are present or future prospects for 
transformers. There are more sales possibilities for the Acme 
Electric transformer line than you suspect. Wherever power is 


distributed, voltage controlled and electricity used, there's an 


More and more equipment, especially 
electronic devices, depend upon proper 


opportunity to sell Acme Electric transformers. voltage for best performance. Under 


DRY TYPE 
TRANSFORMERS 


These transformers are used for many 
purposes; eliminate double wiring; 
distribute power at high voltage; pro- 
vide 3-wire secondary circuits; operate 
120 volt equipment from power cir- 
cuits; boost voltage; balance voltage; 
insulate circuits. 

To help dealers take orders for quick 
delivery, we maintain a factory stock 
in sizes from 1°10 KVA to 167 KVA, 
single phase, 60 cycle. All standard 
primary voltages 600 and below. Three 
phase transformers 3 KVA to 75 KVA 
can also be shipped from stock. Prompt 
shipments can be effected on trans- 
formers up to 500 KVA. 


voltage reduces performances. Over 
voltage often damages electronic tubes. 
Acme Electric manual voltage ad- 


s T E Pp D ie) Ww N justors can correct this. Available in 
TRANSFORMERS sizes from 150 to 10,000 watts. 


BELL RINGING AND CHIME 
TRANSFORMERS 


For providing 115 volt service from a 
230 volt source. Smell, compact and 
complete, ready to use. Furnished with 
cord and plug and integral secondary 
receptacle. 85 to 2000 watts. 


CONTROL TRANSFORMERS 


There'll always be a market for quality 
built bell ringing and chime transformers. 
Where performance is imperative and 
failure unthinkable it's easy to sell these 
transformers. 


SIGNALING 
TRANSFORMERS 


For all applications 
where a low voltage 
is required to operate 
Available in annunciators, bells, 
a variety of gongs, relays, control 
styles to meet most popular machine systems, locking de- 
tool or control panel requirements. vices requiring 4-8-12-16-20 or 24 
Every design built for heavy duty long volts, this line of Acme Electric trans- 
life service. formers is easy to sell. 


ACME ELECTRIC CORPORATION 
Main Plant: 6710 Water Street * Cuba, N. Y. 
West Coast Engineering Laboratories: 1375 W. Jefferson Bivd., Los Angeles, Cal. 
In Canada: ACME ELECTRIC CORP. LTD. © 50 North Line Rd. ® Toronto, Ont. 
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FEDERAL NOARK'S 
DONE IT BEFORE! 











ITS ALWAYS GOOD NEWS when a manufac 
turer announces the Improvement ot a product 
But Federal Noark’s new magic “E” slots in Stab-lok 
bus bars are infinitely more than an improvement 

they triple your oportunities to sell Stab-lok 
though Stab-lok was already the most complete 
and flexible circuit breaker system ever marketed, 

Maggie “E’ 
enabling Stab-lok enclosures to take: 


1 — Single and double pole (simultaneous trip) Stab-loks 
Type NA; 
The new space-saving Stab-lok breaker, Type NC; 


slots bring this three-told boost by 


The new quick-make, quick-break, 1, 2, and 3 pole 
Stab-lok breakers, Type NQS. 


The Federal Noark Magic “E” and the sequenced 


bussing of many Stab-lok enclosures, combined 


with the wide range of Stab-lok breakers, provide 
a flexibility and scope of individual pole breaker 
insertion unapproached by any other circuit breaker 
system. 

Get ready to meet the big new demand for 
Federal Noark Stab-lok. And write for the new 
Magic “E” booklet that shows the remarkable 


versatility and economy of the Stab-lok system. 


FEDERAL ELECTRIC PRODUCTS COMPANY 
50 Paris Street, Newark 5, N. J. 








cstaaeatanivasiaill 
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Triple Stab-loks scqpe 


Stab-lok Circuit Breakers Type NC 


The new Stab-lok Circuit Breakers Type NC are 
really slim — just half the width of the standard Type 
NA—yet they have the same metal heart and the 
same simple, trouble-free mechanism that have made 
Stab-lok preeminent. Type NC is made in 15 and 20 
amp. capacities, and two NCs fit into a magic “E” 
slot in place of one Type NA, increasing the capacity 


of the enclosures and lowering the cost per pole 





Stab-lok Circuit Breakers Type NA 


Stab-lok Circuit Breakers Type NA are the original 
Stab-loks that have revolutionized circuit protection 
practice. More than 15 million of these breakers are 
in service today prool of their comple te depend \- 
bility. 

Single and double pole (simultaneous trip) Stab- 
loks Type NA come ina standard range of 15 to 50 
amps. Double pole breakers are exactly twice as 
wide as the single poles and, thus, are instantly 


interchangeable. 


Stab-lok Circuit Breakers Type NQS 


The new Quick make, Quick-break Stab lok rype 
NQS is a specially developed spring-activated 
breaker designed to meet the loadcenter and panel 
board specifications that call for such a breaker. Type 
NQS Stab-loks are available in one, two and three 
pole (common trip), 15 through 50 amps. The one 
and two pole breakers fit into all Stab-lok enclosures 

.and the three pole provides inexpensive circuit 
protection in 3-phase, 4-wire 120/205 V., A.C, service 


STAB-LOK — TRIPLES IN SCOPE...WITHOUT ONE BIT OF OBSOLESCENCE! 


Federal Noark products: Stab-lok Circuit Breakers 
Motor Controls, Safety Switches, Service Equipment, Indus 
trial Circuit Breakers, Panelboards, Switchboards, Control 
Centers, Bus Duct Pacific Electric Manvutacturing 
Corporation products: High voltage circuit breakers and 
power switches # Sales offices in principal cities 
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foremost in contemporary lighting 


VAC J 


q iv ievit } 
‘EXIT ae 
HAA 


There is a Prescolite for any commercial or residential in- 
Stallation. Easy to install, Easier to sell! Exclusive features, 
pre-wired units. Wide range colors, styles and finishes — 
unit packing, easy to stock and reship. 


Write for complete new catalogs to: Prescolite 
2229 Fourth Street, Berkeley 10, 
California. 

= 


A-1 Architectural \ 
R-7 Recessed 
S-2 Swivel 


PRESCOLITE MANUFACTURING CORPORATION 
Berkeley, California Neshaminy, Penn. 


24 





Pre-wired Unit 

Pat. No. 256 
4 Pat. No 2593513 
other patents pending 


ccess 
3 removable & 

$s make wiring 
ply under all conditions 


60° wired unit 


Pry-out knock-outs 


Exclusive Swing-way hinge 


See your distributor or your near- 
est Prescolite sales representative. potting, 


Atlanta, Ga.—Charles L. Woodyard, 161 Simpson, N.W. 

Baltimore, Md.—T. H. Bailey, Jr., 409 National Marine Bank Bidg. 

Boston 10, Mass.—John W. Fay, 176 Federal Street 

Cedar Grove, N. J.—P. M. Sales Co., 118 Sunrise Terrace, Box 14 

Chicago, Ilineis—Rudolph H. Soukup, 1585 Merchandise Mart 

Cleveland, Ohio—Cam Norton Company, 2725 Derbyshire Rd. 

Dallas, Texas—John Hancock Company, 2921 Fairmount 

Dayton 2, Ohio—Gary Roof & Assoc., 1147 Third National Bidg. 

Denver, Colo.—Kenneth B. Schumann, 1073 Galapago St. 

Detroit, Mich.—L. H. Beck, Electric Sales Co., 13050 W. Chicago, 2F 

Erie, Pa.—D. S. Pollock Co., 622 W. 9th Street 

Flourtown, Pa.—Bond & Kyack, 1510 Bethlehem Pike 

Kansas City, Mo.—Car! W. Thorsell, 1195 E. 77th St. 

Knoxville, Tenn.—C. E. Pitner, P. 0. Box 693 

Los Angeles, Calif.—Barney DeRamus & Assoc., 125 S. Santa Fe 

Milwaukee, Wisc.—Willis H. Murphy, 4520 N. Woodruff Ave. 

New Orleans, La.—£. J. Hagan, 3820 Louisiana Ave. 

Oklahoma City, Okia.—Tom Fielder Company, 313 N.W. 4th St. 

Omaha, Nebr.—Geo. C. Mittauer, 1112/2 Farnam Street 

Richmond, Va.—W. H. Lassiter Sales Company, 300 E. Main Street 

Salt Lake City, Utah—J. R. Christensen Agency, 247 E. 5th South 

Sacramento, Calif.—A. L. Perdue, 4305 Ravenwood Ave 

St. Louis, Mo.—J. A. Noser, 3204 Bailey Street 

St. Paul, Minn.—Charies L. Schwab, 345 N. Wheeler 

St. Petersburg, Fla.—_Frank C. McPherson, 6417 - 7th Ave., North 

San Diego, Calif.—John Allen Ware & Assoc., 301 West G Street 

Seattle 5, Washington—Gleasons Mfgs’. Reps., 657 E. 45th Street 

Syracuse, N. Y.—Fay-Sullivan, inc., 1117 Cumberland Ave. 

Vancouver, B. C.—J. S. Edwards, 1206 Hamilton St 

Mexico City, D. F.—Egon Mabardi, 45 Uruguay 

Export Agents: Uniworld industrial Mart, 31 E. 10th St., New 
York, N.Y. 
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You can always rely on RACO 


‘y 


Fy 


al 


SB ELECTRICAL 
BOXES MAY 
LOOK ALIKE... 


Only RACO Assures 
You All these Benefits 


mechanical details 
carefully engineered in excess of na- 


tional and local code requirements. 


electrolytic zinc plating 


with a fine clean, neat appearing 


permanent silvery finish. 


best materials 


full gauge steel excellent screws 


.. +» precision-fit covers and clamps. 
dl ‘ 
superior service efficient packaging complete line 


Your order receives immediate for easy handling, storage and of all types and sizes of switch 
attention at Raco.. . Scheduled inventorying. In hard fiber car- and outlet boxes, covers, 
for shipment at once. tons approved for export. clamps, bar hangers, brackets. 


new RACO switch box grippers 


Install any type box with plaster ears in any type 
of wall in a few seconds. Save time, save money. 


write department EW for complete information 


“A BOX FOR EVERY NEED” 
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Another 
“SECRET WEAPON” 





... TRAFFIC-BUILDING 


Give a $10 Merchandise Gift Certificate 
to Every Customer Who Buys a 
SKIL Home Shop Drill Kit in Your Store! 
Worth $10 on the purchase of a SKIL Home Shop Bench 
Grinder—a ‘'must" for every homeowner's shop! Ideal 
for grinding, sharpening, brushing and buffing! 





Nothing extra f >r you to stock—no inventery problems—no paper work! 
SKIL handles all the details! You get full margin on every SKIL Drill Kit and Saw you sell. 


It’s Easier to Sell SKIL—Best Advertised Line 
in the Home Shop Field! We're telling every 
handyman and hobbyist in America—82,000,000 
national magazine readers—about the Saw and 
Drill Promotions. Powerful ads—most of them full 
pages—appear in these magazines during your SKIL 
“Secret Weapon” campaign. 














as pOoPul me: 
=a NICS 
a MECTIA ae 
_ Ties 


Plus!... THIS WEEK © PARADE 
Locally Distributed Supplements that Deliver 
a "Sunday Punch” in Your Market! 


Plus! ... Hard-selling point-of-sale materials that 


attract prospects, pull them into your store and turn 
them into customers. 


|B GIFT MERCHANDISE 
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DRILL KIT OFFER JOINS BIG-PROFIT SAW CAMPAIGN! 


Merchandise Certificate 
and Christmas Sales! 


tool sales and build store traffic for you! 


ee ee a ne en 


DUAL ALATPAY AN ANAS LAE A A AL NS a 





Give a $20 Merchandise Gift Certificate 
to Every Customer Who Buys a SKIL 
Home Shop or Builders Saw in Your Store! 
Worth $20 on the purchase of a SKIL Saw Table and 
Sander-Shaper Kit... an all-purpose combination tool 
set-up. 











6 


bs 


ow = 
22 TOOLS TO STEP UP 
YOUR POWER TOOL PROFITS! 
SKiL— the Biggest, Best-Accepted Line of Tools 
in the Home Shop Field! You'll Never Miss a 


Sale Because SKIL Gives You a Tool...in a Price 
Range... for Every Buyer! 


Average Dealer Sale of Home Shop Tools—$47.50 
Average Dealer Profit Per Sale—$14.25 


* * * 


SKIL 


HOME SHOP TOOLS 


Made only by SKIL Corporation « formerly SKILSAW. Inc 
5033 Elston Avenue, Chicago 30, Illinois « 3601 Dundas Street W.. Toronto 9. Ontario 
Factory Branches in All Leading Cities + All prices subject to change without notice 
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HARDWARE RETAILERS! Stock and Display SKIL Home 
Shop Tools. Cash in on the Secret Weapon Campaign 
... It's Merchandising Dynamite! 


® Builds Store Traffic 
@ Sells Power Tools © Makes Big Profits 
@ Turns Prospects into Customers 


Mail Coupon and Call Your 
SKIL Wholesaler—Today! Act Now... 
Promotion Ends December 31, 1953 


SKIL Corporation, Dept. EW-103 
5033 Elston Avenue, Chicago 30, Illinois 


Please send me FREE newspaper ad mat folder, window banners and 
window spots, catalog sheets and full information on SKil's “Secret 


Weapon" Campaign 
Nome 


Street 





T-27 INDOOR-OUTDOOR time switch: de- 
signed for up to 10 ON-OFF jobs daily. OFF operations during every 24-hour period. 





T-47 INDOOR MODEL: does up to two ON- 


T-471 CORD AND PLUG model: inexpen- 


sive, portable, quick and easy installation. 


Six Reasons Why G-E Time Switches are Easier to Sell 


STOCK PLAN 


You get repeat business, rapid turnover, low in- 
ventory, and maximum profit by adopting General 
Electric’s Recommended Stock Plan. The six time 
switches included in the Plan make up 80 per cent 
of total general purpose time switch sales. Full 
credit is given if recommended stock does not move 
in six months. 


18-MONTH EXCHANGE PLAN 


Type T-47 time switch is now offered with an 18- 
month guarantee, Under the new exchange plan the 
eustomer gets over-the-counter replacement service; 
Vout 


you give customers quicker, more reliable 


and hence, more satisfying service, 


SALES, ADVERTISING AIDS 

\ comprehensive advertising program backs up your 
sales effort! A continuous space advertising program 
in 14 different magazines supplements counter dis- 
plays, wall banners, and other point-of-sale items 
supplied without charge. Promotional literature is 
sent upon request. 


Goo Can fail pour corflilence on 


4. comMPLETE LINE 


6. 


have time 


All of 


switch 


customers money-saving 
The General 
includes 


your 
applications, time 
line (which above) 
provides on-off control for machinery, street-lighting, 
store and shop-window lighting, plant floodlighting, 
units, 


Purpose 


switch those shown 


air conditioning and heating electric signs, 


and many other jobs requiring efficient on-off control. 


SUPERIOR FEATURES 


Outstanding features of G-E time switches include 
silver, snap-action contacts: Telechron® synehro- 
nous, self-starting, permanently lubricated movement: 
simplicity of design; clearly marked terminals for 
ease of installation; rugged construction. 


NEW LOW PRICE 

The new low pri e of only $] 1.50* on the Type 7- 17 
time switch makes these models easier than ever to 
sell. For more information on the complete general 
purpose time switch line contact your nearest G-E 
Apparatus Sales Office—or write for Bulletins GEC- 
535 and GEC-578, Section 603-148, General Electric 
Company, Schenectady 5, New York 


*Mfgr's. suggested retail price 


GENERAL @@ ELECTRIC 
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AIR CONDITIONED! 


it’s cool inside 


PEERLITE with GRATELITE LOUVER 
also available with Glass, Lens Bottom 


PPRTIT less cleaning 


Trademark 


more cooling 


Cool lamps last longer. 
Clean lamps stay brighter. 
Clean fixtures give more light! 


RESULT: greater efficiency 
less maintenance 
*U. S. & Can. Pats. Pend. 
Trademark registered long-lasting beauty 


Write on your letterhead today for Catalog 911-G. 
THE EDWIN F. GUTH COMPANY _ SI. LOUIS 3, MO. 
/ * 


eo ¢ ads LI AN dighturg Jrwace lQoz 
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WE COVER THE FIELD WITH A COMPLETE LINE OF ...SERVICE STATION e AIRPORT e 
SPORTS ¢ STREET ¢ OUTDOOR THEATRE e MARINE AND INDUSTRIAL LIGHTING EQUIPMENT 
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FAST...EASY 


NG 
H IN ON THE EVER-GROW! 


CAS 


NE -SHOK 


EXTENSION CORD SET 


A COMPLETE WIRING KIT FOR HOME USE. New, easy-to- 
install bakelite mounting plate makes extra electric outlets avail- 
able at low cost, without breaking through walls _ . . in home, 
office, shop. Here's a natural for sales to home owners and apart- 
ment dwellers who have long demanded a self-mounting exten- 
sion cord set. Practical for industrial and farm use. Available in 


9,12 and 15-ft. lengths with heavy duty cord and safety outlets. 


@B314—9 ff. Brown e B316—12 ft. Brown @B318—15 ff. Brown 
@B315—9 ft. lvory e B317—12 ft. Ivory eB319—15 ft. Ivory 


NT -SHETK 


The ONLY Safe Surface Outlet 
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COMPLETE WITH 
MOUNTING 
SCREWS AND 
INSULATED 
STAPLES 


ITS EASY TO SELL SAFETY 
with PRE-SOLD NO-SHOK 


II Wy 


with Baclt-in 
MOUNTING PLATE 





ROYAL 
ELECTRIC 
WIRE 


has earned 

the confidence 

of users everywhere 
by uniform 


DEPENDABILITY 





a¥ \ 
Am 
ft a) 


ms DAL 
| Ca 











BUY IT 
for quality... 


SELL IT 
for profit / 


thru wholesalers 


4, 


ELECTRIC WIRES 

FUSES * WIRING DEVICES 

CORD SETS * TROUBLE-LITES 
CHRISTMAS LIGHTING 


ROYAL ELECTRIC CO., Inc. + PAWTUCKET, R. |. 
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HOUSING OUTLOOK ¢ HHFA Administrator Albert Cole estimates new housing starts 
in 1954 at 900,000—without the help of easier down payments on FHA-mortgaged 
houses. This jibes with latest figures of private housing experts in Washington. Cole 
says the economy could still absorb 1-million new homes next year, but builders would 
have to shift their production into market segments not fully served before they 
could sell that many units. 

Some builders are seeking ways to tap those market possibilities now. But Cole 
thinks the bulk of the home builders won't revamp their operations quickly to take 
care of the people that need housing most. There are too many obstacles, mostly 
financial. Tight money is already squeezing building plans. NAHB has told its members 
not to start projects “for which they do not have firm (preferably written) financial 
commitments.” The administration, incidentally, has no immediate plans for lowering 
FHA down-payment requirements on new houses. 

The 900,000 forecast for 1954 compares with 1 million this year, 1.1 million in 
1952. 


TIGHT MONEY e Cole told bankers meeting in Washington last month that government 
credit will have to fill the gap if private lenders fail to maintain “an adequate continuing 
flow of mortgage credit.” The administration thinks a high level of housing starts is 
essential to general prosperity. Cole bluntly implied that the administration would 
step in quickly if a slowdown in housing starts threatened to push general business 
down. Cole also conceded that the government's hard money policy may have gone too 
far in tightening credit in relation to demand. The Treasury, which defends its sound 
money campaign, generally agrees housing has been affected too much. 


OUTLOOK FOR OTHER CONSTRUCTION © With only a 5 per cent forecast for next 
year, home building will be booming in 1954. Here's how other construction shapes 
up in Washington forecast: (1) public housing $560 million this year, will be down 
40 per cent; (2) private industrial construction now over $2 billion, off 10 per cent; 
(3) atomic energy, $1.9 billion, also off 10 per cent; (4) commercial construction 
$1.6 billion, up 10 per cent next year; (5) school building will also go up—almost 
10 per cent above this year; (6) hospitals will be down—over 10 per cent less than 
this year's $600 million; (7) utilities—rails, gas, electric—will be slightly over this 
year; (8) highways, sewer and water will average 10 per cent hikes. 

So on the whole, it still looks like big construction in 1954. The total may not be 
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as big as 1953. But the drop will be moderate enough to keep construction up as a 
big economic prop. 


CIVIL WORKS CONSTRUCTION e Next year's big civil works authorization bill is being 
worked up in Congressional committees. That's the big multi-million “pork barrel” 
measure in which Congress approves rivers-and-harbors and flood control projects. 
Appropriations are then later voted separately. Twenty-eight projects costing about $1 
million each and about 50 smaller ones are being considered. Grand total of eligible 
projects is $930 million. 


PRESIDENT’S HOUSING ADVISORY GROUP « President Eisenhower has set up a 21- 
man National Advisory Commission on Housing. HHFA Administrator Cole is chairman. 
Money men make up the largest bloc; nine committee members represent investor 
interests. This is apparently in deference both to the prime importance of housing 
credit and to the government's big role as a mortgage insurance and guarantor, as well 
as money-lender and subsidizer. Only one member is a building materials producer, 
Leslie M. Cassidy, vice president of Johns-Manville Corp. 


GOVERNMENT SPENDINGe Despite economies, the federal government is still the biggest 
single customer for business and industry. The government is now working up the 
fiscal 1955 budget. Whether or not you sell to government agencies, the level of 
government buying will influence your business. 

Final figures on what the government will do won't be ready until next midyear 
when Congress votes the appropriations. But you can begin now to anticipate the 
trend. Preparation of the budget for fiscal 1955 is well underway and agencies are 
adhering to Eisenhower's order to spend less so the budget can be balanced. 

The government expects to take in over $60 billion revenue in fiscal 1955, taking 


into account anticipated 1954 tax cuts. Non-defense spending (including foreign 
aid, atom bomb development, etc.) will hit at least $27 billion. Defense spending is 
being planned at about $40 billion, which is less than this year's $42.4 billion. It 
probably will be cut down another billion before the budget goes to Congress. 

This leaves an approximate $6 billion deficit, unless taxes are raised, which is 
pretty unlikely. Though Republicans deplore it, a budget deficit is a business stimulant, 
and they'll be unable to end it soon. 


BUSINESS OUTLOOK e Two authoritative business outlooks shaped up in Washington 
last month. The first from the American Bankers Association Convention, where con- 
sensus was that: 

Downs will be moderate as the national economy makes adjustments from the Korea 
boom to more normal business activity. Industrial output will dip about 10 per cent. 
National income may slip about 5 per cent, which could mean some loss in buying power, 
though price adjustments should offset most of it. Credit will become easier to get, which 
will help stimulate buying of such things as autos, appliances, etc. 

The same line came from the Congressional Joint Committee on the Economic Report. 
In a private briefing for committee members, here’s what the staff forecasts: 

The next two years will bring downward adjustments in prices and production. But 
they won't add up to depression. Business will start hitting new highs after that, when 
new demands will be felt from growing population. Tax cuts rather than public works 
are recommended as short-term government stimulants, if needed during the next two 
years. 


( Washington, D. C—October 1, 1953) 
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Maximum Braneh Cireuit Protection 


«\ NQP QUICKLAG P 


hie 
i Cireutit Breaker 


PANELBOARDS 





THERE’S a dual advantage in these new @ panelboards — 
out-of-stock delivery of almost every requirement for the 

electrical contractor and faster turnover, which means greater Oo et 
profit for the wholesaler. ~ me 


Smaller and more compact, these assemblies feature the 
new @ Quicklag P Circuit Breaker with thermal magnetic 
overload protection and manual or automatic quick-make and 
quick-break operation. 

Enclosures are made in eleven standard sizes which also 
mean smaller inventories. Six ef the enclosures accommodate 
units with main lug connection and five for units with main 
circuit breaker connection — 50 to 200 amp capacity. 











These, plus a stock of individually-packaged, single and 
double pole @ QP Quicklag P Circuit Breakers will fit any 
job requirement. Too, all Circuit Breakers are interchange- 
able, which makes it a simple matter to make changes or 
add new units. 





If you want to reduce your inventories, facilitate deliveries, 
and thus add to your sales and profits, then stock these new 
and improved panelboards. You'll find it a splendid invest- 
ment in the future of your business. 


For additional information, consult your nearest @ rep- 
resentative, listed in Sweet’s. He’ll be glad to give you full 
details. 


@ NQP QUICKLAG P PANELBOARD FEATURES 


1) Quick-make and quick-break operation manually or 
automatically on harmless overloads, short circuits or 
severe overloads. Handle position indicates ‘‘tripped.”’ 


Quick restoration of service simply by moving handle 


to “off” and then to ‘‘on”’ position. @ NOQP-AB panel- 
| beard with main cir- 


Screwless assembly (just slip breakers in) with one cuit breaker. 
pressure type connection between circuit breaker and { 7 

ie — 
bus bar. 
“Sequence bussing”’ to balance the load and permit eee ane cir or taafaes ee 
double pole, individual trip combinations. pole, individual trip; 4 te 42 poles; 120/240 


volts, 3 wire single phase or 120/208 volts; 
Boxes for main lug units only 14” wide, with 4” gutters. 4 wire three phase mains with lugs only 


A few units with 200 amp., main circuit breaker, 19/2” or main circuit breaker. 
wide. 








Srank e€dam Electric Co. 


P. O. BOX 357 = ST. LOUIS 3, MISSOURI 


Makers of: BUSDUCT @ PANELBOARDS e@ SWITCHBOARDS e SERVICE EQUIPMENT e@ SAFETY SWITCHES @ LOAD CENTERS @ QUIKHETER 
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WATERTITE-HAZAPRENE CONTROL CABLE 


DESIGN DOESN'T COST... IT PAYS 


Good design is just about all that matters in control cables. If you start 
with good design it will pay off in dependability, long service life and economy. 


Watertite-Hazaprene control cables are designed with the following features: 


SHEATH: Tire-tough Hazaprene ZBF: neoprene trically stable, rubber insulation that resists moisture 
compounded to Hazard's exclusive formula. Offers and heat, prevents deformation. 

superior resistance to flame, oil, acid, moisture, 

sunlight and mechanical damage. Pressure- FILLERS: Rubber, to prevent the wicking-in of 
vulcanized in a continuous metal mold for a smooth, moisture and to add firmness to the construction. 


dense surface that resists abrasion and tearing. CONDUFTORS: Strong and flexible; tin coated 


INSULATION: Long-lived Watertite, a firm, elec- _to resist corrosion. 


There’s a Watertite-Hazaprene cable for every control circuit requirement. See your 
Hazard representative or write for complete information. Hazard Insulated Wire Works, 
Division of The Okonite Company, Wilkes-Barre, Pennsylvania. 


ZARD Wy insulated cables 


1650 


Ht 
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Hi. igh Tensile Lronze 


@ DURA: LUGS 


IN A WIDER RANGE OF SIZES 


and cayaacities 


ANDERSON DURA-LUGS*® are specifically designed to meet the 
demands for power connectors with current-carrying capacities equal 
to that of each conductor used. Joint resistance has been reduced to 
practically the vanishing point . . . and, their sturdier, more compact, 
simpler construction all combine to assure positive pressure and take 
full advantage of the current-carrying capacity of every strand in the 
cables. Check these 4 points of superiority: 






@ourrsuc: design combines high tensile bronze for 
clamping members and high conductivity metal contact 
surfaces for greater current carrying characteristics. 


This means: 


A Minimum elongation in the cable op- 
ening to maintain clamping pressure. 


B Withstands A.S.T.M. Mercurous 
Nitrate Test. 


Cc Develops maximum “pull out.” 


@::.; require no special tools to install, 


provided to prevent loosening 


under vibration 


11 sizes provide the right capacity for each size of 
cable used. 


Underwriters’ approval on all catalog sizes to1 T E OSOA 
* Patent Applied For 


FOR COMPLETE INFORMATION, CONSULT ONE OF OUR NEAREST 
20 REPRESENTATIVES .. . OR CONTACT OUR MAIN OFFICE. 


POWER CONNECTORS © CLAMPS « FITTINGS * ACCESSORIES 
© TRANSMISSION @ DISTRIBUTION 


NDERSON RASS = ORKS, inc. 


P.O. DRAWER 2151 e BIRMINGHAM 1, ALABAMA 
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SUPERIOR SERVICE. The Roebling Wire and HIGH QUALITY PRICED FOR SALES 
Cable line is complete . . . meets every require- Roebling manufacturing standards and quality 
ment. Strategically-loc ated warehouses assure control insure the best—priced competitively to 


prompt deliveries. boost sales 








CONSTANT ADVERTISING BUILDS DE- ROEBLING ENGINEERS WORK FOR YOU 
MAND. Full page advertisements, in color, ... their technical assistance is available when 
reach all your prospects, every month. ever needed to help sal 


Ask us about Roebling distribution in your territory 
JOHN A. ROEBLING’S SONS CORPORATION 


Trenton 2, New Jersey 


A subsidiary of The Colorado Fuel and tron Corporation 


SS 
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ON a: 
ODLIGHTS 


OFO-500 Abolite Floodlight for 
mercury lamps of the H-400 E-1 
and J-1 types 


OFO-1000 Abolite Floodlight uses 
H-1000 A-15 and C-15_ type 
mercury lamps 


EAFO-500 and EAFOS-500 Abolite 
Floodlights accommodate H-400 
E-} and J-1 type mercury lomps 
Reflectors may be used in fixed 
pendant mounting 











for HIGH EFFICIENCY 


MERCURY VAPOR 
LIGHTING 


In step with the growing trend to the use of mercury vapor lamps 
for outdoor floodlighting, Abolite presents a series of open type 
floodlight reflectors designed to provide maximum lighting efficien- 
cy and longer weather resistant service. 


The making of Abolite Floodlights starts with a heavy gauge steel 
shell which is finished, inside and outside, with Lifetime Porcelain 
Enamel. Rust and corrosion are sealed out. The ‘‘whiter-than- 
white’ Titanium type porcelain inside finish floods daylight bril- 
liance. 


Parking lots, sports and recreation areas, gasoline stations, storage 
spaces, railroad yards — are but a few of the places where Abolite 
Floodlights may be used with mercury vapor lamps to provide better 
lights. 





ABOLITE TRADE ADVERTISING 
—HELPS YOU SELL 


Abolite Lighting Equipment is intensively promoted to electrical 
contractors and lighting buyers in every part of the United States 
through advertising in leading trade publications. This means 
full promotional coverage of your customers and prospects ...a 
constant reminder that there is an Abolite Reflector for every 
lighting purpose. When you sell Abolite you sell the leading line 
and a name that’s known. 











Sold Only Through Electrical Wholesalers 


ABOLITE LIGHTING DIVISION 


The Jones Metal Products Co. 
WEST LAFAYETTE, OHIO 
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APPLIANCES 


” ties Kealidien, veil a 1890 











Makers of the Famous Emerson-Electric 
Fans Now Bring you a New Profitcble Ke 
Line of Air Conditioners 


Sixty-three years of selling summer comfort to the 
nation is important. Distributors and retailers of 


electrical appliances know Emerson-Electric Fans. 


They enjoy a world-wide reputation for depend- 


ability and service. Distribution has always been 
supported by effective merchandising. 

Constantly increasing consumer demand stems from 
confidence built by previous, satisfactory experi- 
ence with products bearing the Emerson-Electric 


nameplate. This, we believe, will give the merchan- 


EMERSON 25 


FANS « MOTORS 
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: es, 
oad 


Announces 


a Complete Line of 
Room Air Conditioners 
for 1954 Season 





disers of the new Emerson-Electric Room Air Con- 


ditioners added sales and profit advantages. 


If you have never sold air conditioners, or if you 
have sold such units get the Emerson-Electric propo- 


sition before you make any commitment for 1954. 
You will want to consider the prestige and possi- 
bilities of added sales volume that the Emerson- 
Electric nameplate will bring to your business. 
Write at once—to reserve a copy of the new Room 
Conditioner brochure when available for distribu- 
tion. Write for Bulletin No. C4. 


THE EMERSON ELECTRIC MFG. CO, 
St. Lowis 21, Mo. 


Hes ELECTRIC 


APPLIANCES 





LOOK. / less burring ? 


with Youngstown 
Buckeye Conduit 


\\y HERE’S WHAT A CONTRACTOR SAYS 

AWN @ ABOUT CONDUIT: “We electrical contractors 
prefer the conduit that gives us a minimum of 
burring. The fewer burrs, the more hours I 
save on reaming time. Buckeye Conduit gives 
a contractor a chance to cut installation costs. 
That’s why I like it.” 


ELECTRICAL ENGINEER PRAISES BUCK- 
EYE CONDUIT: ‘From experience I’ve found 
that contractors protect wires better if they 
use Buckeye. Youngstown makes rigid 
steel conduit from start to finish. This 
assures a quality control of manufac- 

ture and thus better steel. That is 

why Buckeye cuts easier and cre- 

ates fewer burrs.”’ 


Take a tip from electrical men! Get Buckeye 
Conduit for a minimum of burrs and a maxi- 
mum of protection. 

Shipments of Buckeye rigid steel con- 

duit are now being made from our 

conduit mills at Indiana Harbor 

and Youngstown. 


pa 


THE YOUNGSTOWN SHEET AND TUBE COMPANY Sener! Ottices — Youngstown 1, Ohio 


Manufacturers of Carbon, Alloy and Yoloy Steel Export Office- 500 Fifth Avenue, New York 


COLD FINISHED CARBON AND ALLOY BARS - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - WIRE - PIPE AND 
TUBULAR PRODUCTS - CONDUIT RODS - SHEETS - PLATES - BARS - RAILROAD TRACK SPIKES 
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NEW 
DESIGN of 
ALUM-COPPER 


eliminates use of solder in 
attaching copper liner to cast aluminum body—no moisture 
trapping voids or corrosive fluxes between liner and body to 
foster galvanic corrosion. 


PATENT 
PENDING 


Aluminum body is pressure cast 
around the pronged copper liner. 
Because the aluminum body has 
a greater coefficient of contrac- 
tion than the pronged copper 
liner, it exerts great clamping 
forces against the prongs as the 
molten aluminum solidifies. This 
air-tight shrink-fit permanently 
seals out moisture. 


Aluminum bodies are cast of a special 
alloy, selected for its high corrosion re- 
sistance. This alloy is exceptional in that 
it also combines high strength with duc- 
tility. Steel bolt, nut and lock washer 
are hot dipped galvanized. 

Operating temperatures under the 

most severe conditions never ap- 

proach the heat of the aluminum 

in its molten state, therefore high One clamp covers a wide range of pop- 
clamping forces against the , ular conductor sizes. 

pronged liner are retained . . 


liner cannot come loose. 
ORDERING INFORMATION 


Copper ____ Aluminym 
PAC 6/0 8 AWG to 2 stranded 6 ACSR to 1/0 ACSR 


» . A Co 0 Ou 0 ) — _— 
Special surface treatment of the under side fail Coupon = My to A le—or 
of the copper liner reduces surface tension = sacs 


of the molten aluminum. This establishes an ‘ ‘ JASPER BLACKBURN CORPORATION 


intimate low-resistant contact between the : \ 35 Medison $t. — $¢. Louis 6, Me. 
two metals. ; Phone CEntral 3007 





JASPER BLACKBURN CORPORATION 
35 Madison St., St. Louis 6, Mo 


Send FREE Sample of New ALUM 
COPPER Parallel Groove Clamp 

. Your Name and Title 
| Firm 

Address 


1 City and State 


1, en on on ee em amanenanes= 


Re 


: 
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Now! Another G-E “White” bulb 
to meet consumer demand 


NEW 50-100-150-WATT SIZE JOINS 
GENERAL ELECTRIC'S POPULAR WHITE LINE 


If attractiveness and popularity make up glam- 
or, then you’ve got a line of ‘“‘glamorous”’ light 
bulbs on your hands. Because General Electric 
White lamps are certainly attractive in appear- 
ance (just look at them side by side with regular 
bulbs) and they’re plenty popular (their steady 
sales growth proves it.) 


In fact these bulbs have won such high ac- 
claim from homemakers everywhere, that we’ve 
come up with a new bulb to add to the line. It’s 
the 50-100-150-watt 3-lite bulb, ‘““Q’’ coated just 
like the other White bulbs to soften shadows, cut 


reflected glare, and just plain look nice. 

This brand new lamp bulb has the same 
dimensions as the regular 50-100-150-watt 
3-lite bulb. It eliminates the need for a diffusing 
reflector bowl and is intended for use in single 
socket table lamps, junior floor lamps, swing 
arm lamps and wall lamps. It’s also a recom- 
mended replacement in narrow harp portable 
lamps to improve appearance and lighting results. 

Since consumers have already created demand 
for the new G-E 50-100-150-watt White bulb, 
you'll be sales-wise to find out more about it. 
Check with your General Electric Lamp district 
office today. 


You can put your confidence in— 


GENERAL @@ ELECTRIC 
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“Amprobe 1s 


sold only 
through th 


9 


distributor 





AMPROEBE the pocket-size snap-around volt-ammeter. 
There is an Amprobe for every job, every budget: 


AMPROBE AMPROBE AMPROBE 
JUNIOR "300" “*600"-"'1200" 
New “Budget” The ideal - For extra-heavy 
model for “all-around” 
specific multi-range 
applications. Amprobe 
19.85 $49.50 

with leads with leather 
case and leads and leads 








Write for catalog « Pyramid Instrument Corp. 
Lynbrook, N. Y. (Export Div.: 458 Brosdwey, New York 13.) 
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WESTINGHOUSE DISTRIBUTORS: 


Here’s where product design 
becomes your star salesman 


Westinghouse provides strong selling help for its 
distributors by designing products that consistently 
give more customer benefits. 

For example, the new Westinghouse NPLAB 
Plug-In Panelboard answers users’ needs for modern 
and economical circuit protection, Check these 
leading sales features: 

1. Industry’s first quick-make, quick-break 
De-ion" circuit breaker panelboard ... at 
new, lower prices 

. Both panelboard and circuit breaker are 
smaller—saving critical space, yet providing 
same Circuit Capacity 
New plug-in breaker simplifies installation 
and wiring 

4. Snap-on covers for neutral bar and main 
breaker cut installationand replacement time 

By engineering standout features like these into 


every product, Westinghouse is able to demonstrate 


them dramatically. This is being done with such 
aggressive selling helps as the Life-Line Starter 
blindfold test, product feature aids and sample 
product demonstrators. 


Additionally, the Westinghouse product story 
is being told with powerful national advertising. 
Each year these ads reach out to pre-sell your 
customers and prospects in the industrial and 
commercial markets. 


And supporting the entire program is expert en- 
gineering assistance. Westinghouse application 
engineers are ready to help you and your customers 
on any application or installation problem. 


For complete information on the new NPLAB Plug- 
In Panelboard, get in touch with the Westinghouse 
Panelboard Application Engineer in your area. Or 
contact the Agency & Construction representative at 
your local Westinghouse Office. Westinghouse Elec- 
tric Corp., P. O. Box 868, Pittsburgh 30, Pa.  J-94968 


you can 6E SURE...iF i175 


Westinghouse 


Dramatic Demonstration. Blindfold test helps salesmen 
demonstrate how Westinghouse Life-Line Starter design 
simplifies installation and maintenance. All parts are 


front-removable—can be taken out by blindfolded man. 


Product Feature Aid. Cutaway bearing is used effectively 
to show design feature of Westinghouse Life-Line* 
Motors. Ball bearings are pre-lubricated and perma- 
nently sealed against dirt and moisture. *Trade-Mark 
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New Westinghouse NPLAB Plug-In Fanelboard has been 
designed for both modern and econemical circuit pro- 
tection. Panelboard aud circuit breaker require less 
space... yet provide same Circuit capacity. 


Sample Selling. Here, product demonstrator features 
design advantages of Westinghouse Shallow Surface 
Luminaire Type SC. Louver hinges from either side for 
easy relamping. Side panel slips out for easy cleaning. 
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W. .. MOE 4 FRANCHISE MORE 
VALUABLE THAN EVER, 


MOE. jj) thanks to 


LIGHTS | 


()) 


ARE g Sg Inspiration Lighting 


GREATEST ADVANCE SINCE... ~J@\ — 


_— 


/ 
/ 





Inspiration-Lighting obsoletes all other conceptions 
of selling lighting fixtures —shows homemakers how 
to decorate with light. Decorating with light means 
more variety, more fixtures per room —greater volume 
and higher profits for you! Sells results and results 
in sales. 


DIVIDEND DOLLARS 


The crowning touch to a terrific 
promotion—‘‘Your Home and 
Inspiration-Lighting,”’ a fully il- 





DAZZLING DESIGN 

M-1078 - 
lustrated decorator-inspired book 
of ideas for decorating with light. oy 
Featured in every consumer ad 
at $1.00 per copy (available only a > 
from MOE Light at Fort Atkin- ee, - 
son), this big 17” x 11" deluxe book « M-1058 ae M-1075 
shows every MOE Light in full \ ? 
color. Thousands of home owners , , 
will be using this guidetoInspira- \t ayy Decorator-inspired, these fixtures are 
} west gente | — Bg mo . Cans 1 ' available in contemporary or traditional 
homes . . . this means more MOE stylings, accent, wall and recessed de- 
sah ++. more profits... signs—here’s variety that will multiply 
many times over the number of fixtures 
used in each room of the home. 





MOE LIGHT DISTRIBUTORS— 


DEMONSTRATED DEMAND 
DON'T MISS YOUR SHARE OF 


Although still new, Inspiration- 
Lighting has caught on like wild- 
fire. And now, the most intensive 
advertising campaign in the his- 
tory of the lighting industry is 
spreading the news everywhere. 
Full color, full page ads in lead- 
ing consumer and shelter maga- 
zines are carrying the story of 
Inspiration-Lighting to millions 
of the buying public. 


Wy 
MO 


"Ny 


RL 
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THIS PROMOTION! 


Brief your salesmen on the Inspiration-Lighting 
story (the MOE Light representative will be 
happy to help). 


Be sure you have adequate stocks of all MOE 
Lights. 


See that your dealers have a copy of the new 
MOE Light M-161 Inspiration-Lighting catalog. 


Be sure that dealers have a representative 
stock of MOE Lights and that samples are on 
their displays. 


Write to MOE Light for advertising reprints, 
ad mats and other special promotional pieces 
for your own dealer mailings. 


MOE LIGHT Fort ATKINSON, WISCONSIN 


(Division of Thomas Industries Inc.) Dept. EW-1053 
PLANTS AT FORT ATKINSON AND SHEBOYGAN, WISCONSIN, PRINCETON, KENTUCKY AND LOS ANGELES, CALIFORNIA 
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FOR CORNER PULL-IN ELBOWS, 3-PIECE CONDUIT COUPLINGS, 
PIPE STRAPS —CLAMP BACKS —NEST BACKS 


GEDNEY ALWAS/ 


GEDNEY FITTINGS have just the features tion and lower costs. Besides that, they are 
your customers are looking for. GEDNEY'S made of malleable iron which abolishes break 
are accurately machined and threaded .. . age losses. Feature Gedney Fittings and you'll 
smooth finished . . . individually inspected to really cash in. They're best for jobbers’ sales 
ensure the quality that brings faster installa because they're the contractors’ best buy! 


TYPICAL OF THE COMPLETE GEDNEY LINE ARE; 





Corner Pull-In Elbows in 42’, % and 1” sizes. 
Ideal for space-saving, machine wiring, easy 
wire pulling. Cadmium plated. 


Now available in 1'/4", 12” and 2” sizes. 





3-Piece Conduit Couplings in a large range of 
sizes from 42" to 6. Cadmium plated. 





One-Hole Pipe Straps, Clamp Backs, and the 
handy new Gedney Nest Backs. These supple- 
mentary spacers nest firmly behind the Clamp 
Backs — use as many as you need to hold pipe 
at desired distance from wall. Hot dip galva- 
nized to prevent corrosion. 








GEDNEY 


ELECTRIC COMPANY 


RKO BLDG. « RADIO CITY «+ NEW YORK 20 
Foundry, Factory and Shipping Point: Terryville, Conn. 





GEDNEY FITTINGS FIT | 
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New on the inside...“ 


for easy, easy fishing! 


*“Xduct’s” new baked-on inside coating of aluminum 
enamel (patent applied for) was developed through 
intensive research in connection with important government 
projects. It provides minimum friction between 
conduit wall and wires. The result: Actual fishing tests 
conducted with five other leading brands of conduit 
prove “Xduct” is 66°, easier to fish on constant pull 


more than twice as easy to start, 


New on the outside... 


for superior corrosion resistance! 


National Electric’s revolutionary 
patented electrogalvanizing process 
electrolytically deposits pure zine uniforml) 
over the entire outside surface of ““Xduct”’ conduit, 
including the threads. The result: a protective coatins 
that adheres positively to the basic steel 


possesses superior Corrosion resisting qualitic 


ELECTRICAL WHOLESALING—October, 1953 














October, 


1953—ELECTRICAL WHOLESALING 


+ + 
A we ba 


Peers | 7% ¥ 


otiben tnotic carry! 


in ME He 


Plus these new features: 


1. Positive Thread Protection 
“Xduct” rigid 


Steel conduit are machined before galvan 
izing to 


Sharp, clean threads of 


assure complete protection from 
The hill and 


valley of threads are completely galvanized 


end to end result: every 


2. Superior Bending Qualities 


High-ductile steel is used to assure casy 
bending. 


EVERYTHING 


NATIONAL ELECTRIC PRODUCTS CORP. 
140 Stanwix Street 

Gateway Center 

Pittsburgh 22, Pa. 


3. Attractive Color 
*“Xduct’s” accept- 


able for installation in exposed locations 


silvery color 1s highly 


Fishing is. easy with “Xduct” Conduit— 
Proved best by actual fish test! 


Please send me your free booklet on the new Xduct Conduits. 


Please have your representative call. 





PYLE-NATIONAL 


PYLETS 


HEADS, CAPS, ELBOWS AND CONNECTORS 


Rivets FORMERLY MANUFACTURED BY THE M. B. AUSTIN COMPANY 


Heads 


Another important addition to an extensive and 
continuously expanding line of high quality, 
heavy duty wiring and lighting products. 


PYLE-NATIONAL’S COMMPLETE LINE INCLUDES: 


@ Pylet conduit fittings 
for hazardous and 
non-hazardous locations. 
@ Safety switches. 
® Circuit breakers. 


Cot Clamp Entrance Cable End Conduit End 
Cops Cops Fittings Fittings @ Plugs and receptacles, 


Triploc, Midget Triploc, 
_ Quelare and Strate-Line. 
P @ Push-button and pilot light Pylets. 
® Lighting fixtures, 
2 explosion-proof, dust-tight, 


vapor-tight. 


Two-Screw Hexagon-Nut Entrance Grounding 
Connectors Connectors Elbows Elbows 


@ Junction Pylets. 


®@ Conduit unions. 
Ks ® Cord and cable sealing grips. 
om + @ Floodlights and pit lights. 


Sill Floor Corner @ Loading lights. 
Plates Plates Elbows : . P . 
@ Gyralite visual warning signals. 


Refer to Bulletin 1135 for complete listings... 
or call your Pyle-~National Electrical distributor. 


SINCE 1897 DISTRICT OFFICES and REPRESENTATIVES in Principal Cities of the United States 
EXPORT DEPARTMENT: International Railway Supply Co., 30 Church St., New York 
CANADIAN AGENT: The Holden Co., Lid., Montreal 
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Business Index: NATIONAL PICTURE 
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INDEX (above) 
July 1953 June 1953 July 1952 July 1951 
Sales 145 139 137 110 
Inventories ; 136 151 121 185 
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INDEX (above) 
July 1953 June 1953 July 1952 July 1951 
Sales 148 152 129 127 
Inventories 174 174 154 160 
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INDEX (above) 


July 1953 June 1953 July 1952 July 1951 
Sales ene 128 127 141 78 
Inventories 166 159 124 183 


% CHANGE 

July 1950 1953 from 1952 
160 +-13 
99 a 


SOURCE: Bureau of the Census. August-September projection is by this publication. Per cent change in sales is 


first seven months of 1953 from first seven months of 1952. 
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Business Index: REGIONAL ANALYSIS 





ELECTRICAL GOODS WHOLESALERS 
JULY 1953 


NEW ENGLAND _ 


Full-line 


Wiring supplies and 


construction materials 


Appliance and specialties 


MIDDLE ATLANTIC _ 


Full-line 


Wiring supplies and 


construction materials 
Appliance and specialties 
EAST NORTH CENTRAL _ 


Full-line 


Wiring supplies and 
construction materials 


Appliance and specialties 


WEST NORTH CENTRAL 


Inventories 
(% Change) 


Sales 
(% Change) 


From From From 
July June July 
1952 1953 1952 














Full-line 


Wiring supplies and 


construction materials 


Appliance and specialties 


SOUTH ATLANTIC __ - 





Full-line 


Wiring supplies and 


construction materials 
Appliance and specialties 
EAST SOUTH CENTRAL — 


Full-line 


Wiring supplies and 


construction materials 


Appliance and specialties 


WEST SOUTH CENTRAL 








Full line 


Wiring supplies and 
construction materials 


Appliance and specialties 


MOUNTAIN 





Full-line 


Wiring supplies and 
construction materials 


Appliance and specialties 


PACIFIC 


}+-32 


+37 





Full-line 
Wiring supplies and 


construction materials 


Appliance and specialties 


*7 months 1953 from 7 months 


1952 


+18 
17 | 1-24 
6 11 |-64 


Source: Bureau of the Census 
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CRESCENT 


NON-METALLIC SHEATHED CABLE 
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CRESFLEX is the most suitable and lowest cost interior wiring 
system for all residential, farm and rural buildings. Here are 
the reasons why— 


CLEAN OUTSIDE SURFACE. The outside is finished 
with a paint. On sizes +14 and #12, this paint is gray 
to prevent the marking of walls. 


LASTING QUALITY. A rot-proof thoroughly saturated 
fiberglass overall braid is used. 


CLEAN INDIVIDUAL CONDUCTORS. A treated paper 
dam prevents saturant from reaching paper-wrapped 
conductors. 


EASY WORKING, because paper Armor pulls off easily 
and the Thermoplastic insulation strips free and clean. 
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CRESCENT = 
WIRE & CABLE 


CRESCENT INSULATED WIRE & CABLE CO. 
TRENTON, NEW JERSEY 


aw 
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WIRE 
When it (ames 0 ORBLE 


Remember — C 0 N D U IT 





It is to your distinct advantage to deal with a company 





that makes wire, cable and conduit. Deliveries are surer, 











there's less paper work and sales are made easier 
because your customers know and can depend on the 
Triangle name. 


Triangle services its distributors through a nation-wide 
network of 25 district offices and 5 strategically located 
warehouses. 














No Matter Who You Are — 
You'll Like Doing Business with TRIANGLE 











The Trade Mark 
of TOP Quality 


TRIANGLE CONDUIT & CABLE CO., INC. 


NEW BRUNSWICK, N. J. «© MOUNDSVILLE, W. VA. 


When it’s a question of carrying electrical power, specify TRIANGLE 
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Wholesale Price Index for 62 Electrical Products 





Product (1947-49--100) Aug. 1953 July 1953 Aug. 1952 


Copper Wire, bare. Unit: pound 132.8 132.8 123.2 
Building Wire, type R. Unit: M feet 115.7 136.4 125.8 
Non-metallic Sheathed Cable. Unit: M feet 107.1 125.9 112.9 
Varnished Cambric Cable. Unit: M feet 147.0 147.0 139.9 
Flexible Cord, type SJ. Unit: M feet 131.8 131.8 129.8 


Lighting Panelboard, fuse type. Unit: each 111.8 111.8 118.6 
Lighting Panelboard, circuit breaker type. Unit: each 121.0 119.7 118.4 
Safety Switch, 2 pole, type A, 250 volts. Unit: each 138.5 134.8 132.7 
Safety Switch, 3 pole, type C, 575 volts. Unit: each 135.9 134.4 131.0 
Air circuit breaker 250 volts. Unit: each 142.5 142.5 129.3 
Power Panel, fuse type, 250 volts. Unit: each 128.0 135.2 139.9 
Power Panel, circuit breaker type. Unit: each 122.0 122.7 123.6 
Motor Control, a.c. 25-30 hp., 400-440 volts, combination starting switch. Unit: each 133.1 133.1 133.1 
Motor Control, a.c., 25-30 hp., 220 volts. Unit: each 131.4 131.4 131.4 
Motor Control, a.c., 50 hp., 440 volts. Unit: each 126.9 126.9 126.9 
Motor Control, a.c., 75 hp., 440 volts. Unit: each 131.8 131.8 131.8 
Motor Control, d.c., 10 hp., 230 volts. Unit: each 138.5 138.5 138.5 
Renewable Cartridge Fuse, 250 volts. Unit: each 110.4 110.4 110.4 
Non-renewable Cartridge Fuse, 600 volts. Unit: each 115.6 115.6 115.6 
Plug Fuse, 125 volts, non-renewable. Unit: each 101.1 101.1 101.1 


Motor, d.c., 1/6 hp., 115 volts. Unit: each 141.4 141.4 136.3 
Motor, a.c., '/4 hp., 110-115 volts. Unit: each 111.8 111.8 112.9 
Motor, a.c., /z hp., 220-440 volts. Unit: each 121.1 121.1 115.5 
Motor, a.c., polyphase, induction, 3 hp. open sleeve bearing. Unit: each 122.7 122.7 121.3 
Motor, a.c., polyphase, induction, 3 hp., ball bearing. Unit: each 129.6 129.6 126.5 
Motor, a.c., polyphase induction, 10 hp., open sleeve bearing. Unit: each 129.1 129.1 122.4 
Motor, a.c., polyphase, induction, 10 hp., ball bearing. Unit: each 135.0 135.0 126.1 
Motor, d.c., 5 hp. Unit: each 140.1 140.1 


Fan, under !2 inches. Unit: each 110.9 108.4 
Fan, propeller type, 24-30 in. wheel diameter, direct connected. Unit: each 143.4 135.0 


Drill, production line, '/4 in. Unit: each 112.0 112.0 
Drill, production line, '/2 in. Unit: each 107.0 107.0 
Saw, production line, 6-8 in. Unit: each 103.7 103.7 
Pliers, 6-in., long nose. Unit: each 156.3 156.3 


Lamp, 60 watt, 110, 115, 120 or 125 volts. Inside frosted. Unit: each 136.9 136.9 


Distribution Transformer, 15 kva. Unit: each 130.5 130.5 
Distribution Transformer, 45-50 kva. Unit: each 125.5 125.5 
Dry Type Transformer, 15 kva. Unit: each 122.8 122.8 


Dry Cell Battery, flashlight, type D. Unit: each 124.4 124.4 
Dry Cell Battsry, portable radio “B" pack, 67'/2 volts. Unit: each 104.4 104.4 
Dry Cell Battery, general purpose, No. 6 type, |'/2 volts. Unit: eacn 140.1 140.1 


Voltmeter, portable type, 3!/2-6!/2 inches, 0-300 volts. Unit: each 142.5 142.5 
Ammeter, portable type, 4-6!/2 inches. Unit: each 133.6 133.6 
Watt-meter, for instrument transformer, 110-150 volts. Unit: each 126.9 126.9 


Toaster, automatic, ‘pop up." Unit: each 106.8 106.8 
lron, under 4 pounds. Unit: each 108.2 108.2 


Cooking Range, standard size. Unit: each 101.2 100.3 
Washing Machine, non-automatic, wringer type. Unit: each 107.0 107.0 
Washing Machine, automatic. Unit: each 105.0 105.0 
lroner, table model. Unit: each 112.9 112.9 
lroner, portable model. Unit: each 100.5 100.5 
Vacuum Cleaner, upright. Unit: each 107.1 107.1 
Vacuum Cleaner, tank. Unit: each 111.8 111.8 
Refrigerator, capacity 7.4-9.4 cubic feet and over. Unit: each 106.1 106.1 
Home Freezer Chest, 8-12.4 cubic feet. Unit: each 109.7 109.7 
Water Heater, 52 gallon storage tank, 230 volt a.c. Unit: each 112.2 112.2 


Radio, table model. Unit: each 90.9 90.9 
Radio, console model, radio-phonograph combination. Unit: each 97.8 97.8 
Radio, portable model. Unit: each 95.4 95.0 
Television, table model. Unit: each 73.8 73.8 
Television, console model. Unit: each 74.6 74.4 
Radio-television-phonograph combination. Unit: each 76.2 76.2 


Source: Bureau of Labor Statistics 
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1. SILVALINE mikes a neat weatherproof outdoor installation 


You save time when you go right to the range 
with SILVALINE 


ou can run SILVALINE® Service urtace, Over this, a silvery paint is pa tbl price. For further information 
Entrance Cable from pole or ipplied which. when the cable is in vour nearest Anaconda Sales Office 

weatherhead to range or water heater stalled, will take anv tvpe or color of imconda Wir Cable ¢ ompany, 
iwoid trouble from damp cellars house paint. The URC saturant will not ) Sroadwar w York 4.N.) 

or craw] spaces. You save, too. SILVA come through even a single paint coat! 

LINI furnished with coppe ror alumi SILVALINE has greater heat and 

num conductors—costs less to install weather endurance, too. Color-coded 

and buy. Conduits are not needed neoprene tapes make 

SILVALINE is the only ype SE easy, and the glass-cotton outer braid 
cable with URC saturant and finish cllectively resists deterioration. 
in exclusive ANACONDA iture that SILVALINE Type SE Service En 


issures lone otection and a smooth trance Cable is unsurpassed at 


identification 


icom 





Stranded copper conductor self-vulcanizing tapes over neutral glass-cotton braid saturated and finished with URC-type compound 


A 4 
rubber insulation soft copper neutral conductor | : silvery finish coat 
\ 


color-coded neoprene tapes | Sy 

















an awareness of its power for g ind 


goodne SS 
must remain on these pages ul tis M mething out 
of the lives of all of us that he died last month 

Mr. McGraw, whose home iS al 0 Hodge Road 
Princeton, N_J.. was t third sor tl ite James 
H. McGraw, Sr., found the publishing company 
of which Curtis McGraw had been president tor 
the past three-and-a-half years, and of Mrs. Mildred 
Whittlesey McGraw of Madison, N.]., who survives 
him. His wite, the to Elizabeth Woodwell 
Princeton, a daug I 
Forest, Ill, and three brot I i d McGraw 
James H. McGraw, Ir nm ild McGraw, alse 
SUrVIVE 

Born in Madison, N-J]., Oct. | c Mr. McGraw 
was a graduate of the Lawrenceville School, Lawrence 
ville, N.J., and of Princeton University, class of 1919 
Associated with McGraw-Hill Publishing Company 
since 1920, when he join t McGraw-Hill Book 
( oOmpany McGraw | ul Sicial he Wias Vice 
president, treasurer a lirector of the Book Com 
pany from 1927 
and treasurer of the 


Curtis W. McGraw pany in 1945, and 


president and chairm: 
Mr. McGraw was active | 1 ! vic aftairs 


Everybody who knows ELECTRICAL WHOLESAI ind was a member of th ostmaster General 


ING has known Curtis McGraw president and chair recently appointed Advisory urd of 1 Post Othe 
man of the board of the McGraw-Hill Publishing Ce Department. He was a p 

The enduring mark of his leadership in the task of dent of the American Book 
keeping business well-informed, shaping the technical ELECTRICAL WHOLESALING 


development of industry, and holding the nation t serves has lost a g 











TIMES and TRENDS 


Dead-End Street 


press recently when 


Last nth 1 Nica eighreen ba kc lost 1avnosis due 
Peo} 


when a fire ok it in a tenement hou fire | in X-Ray nega 
ssumed to ha Carte when the electt 
igh tO CSCa pe 
could only 
, 


extremely dangerous. Residents complained 


tlashes and heated switches were observed trequently nd recorded 


the structure a retty well established. Unless the 
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electrical industry gets busy, we had all better become 
accustomed to reading accounts like those above. 

It seems so unnecessary to list the dire consequences in 
store for the electrical industry if something does not 
happen to equip America’s homes and buildings with 
adequate wiring. However, it is essential that the industry 
take note of these developments and prepare corrective 
measures 

As an industry we have made great progress through 
production and distribution efficiency to make more and 
more electrical products available to an ever-increasing 
number of customers. Markets for new and old products 
have been expanded many times. But the essential ele- 
ment, the wiring systems, have remained stagnant 

We've become so wrapped up in selling the utilization 
devices that we've forgotten about the equipment needed 
to operate them. The electrical industry is rapidly reaching 
a position where it can expect only trouble 

Trouble in the form of electrical failures, fires and 
accidents 

Trouble in the form of dissatisfied customers who 
complain about product performance. 

Trouble in the form of a market that suddenly wants 
the appliances, can afford to buy them, but can’t have 
them because of too little wiring. 

Trouble that can destroy all of the good-will and 
reputation for service built up by electrical firms. 

In New York during the past summer an extended 
heat wave resulted in a sell-out of air conditioners and 
fans. The load on wiring systems was so heavy that 
owners of apartment houses threatened to order the 
removal of all such equipment. 

How many obsolete wiring systems are there in exist- 
ence today? In our opinion inadequate electrical systems 
are found today in close to 85 per cent of all residences 
in the United States, 80 per cent of all commercial 
buildings and perhaps 75 per cent of all industrial plants 
Seems unbelievable doesn't it? But when one considers 
kow few are the number of new buildings erected that 
have adequate wiring, the unreality of those obsolescence 
figures suddenly becomes frightfully true. 

An adequately wired home today with just the mini- 
mum requirements contains twice as many Circuits, Out- 
lets, branches, switches, etc., as it did a few years ago 
Yet, the industry is looking forward to an increase of 
50 per cent in the utilization of electrical appliances 
It is painfully obvious that adequate wiring has been 
based not on future requirements but rather on past 
progress. Newly wired homes and buildings are electrically 
obsolete within a few months after completion. 

It is wonderful to talk about a 7! billion dollar 
market for major appliances and television by 1960, but 
let's face it . . . it can't be done with the present 
wiring in America. 

Certainly a new, fresh appraisal of the adequate wiring 
problem is needed. A new approach must be found. 

What can be done to correct this situation? 

Reinspection might be one answer. Such a step would 
protect the public by forcing the maintenance of elec- 


trical systems that meet rigid safety standards. On the 
other hand, the law can protect only if the consumer 
will accept it and guarantee proper enforcement. 

We doubt that the problem can be solved by legis- 
lation alone. We do believe it can be eliminated by 
coordinated selling. 

No sale regardless of the electrical product involved 
is complete unless the purchaser can expect satisfactory 
performance. Just as the sale of automobiles depended 
on and forced the construction of roads and highways, 
the electrical industry cannot progress without adequate 
wiring. In the case of wiring, the task is more difficult 
The mechanical system required in order to utilize the 
convenience product is hidden from view. The average 
consumer considers electricity a mysterious and hidden 
energy. He doesn't understand it nor does he comprehend 
its limitations. 

We believe that electrical contractors and dealers 
must work together in order to assure proper and safe 
operation of the appliances purchased by the public. It 
becomes quite clear that the organization in the most 
favorable position to contact these two branches of 
the industry is the wholesaler and his salesmen. The 
wholesaler might be considered the key to a more suc- 
cessful wiring program 

It is on the basis of the foregoing facts that ELECTRICAL 
WHOLESALING has included in this issue a special section 
telling wholesalers and their salesmen how they can spark 
adequate wiring to a higher level where it will not 
backfire on this great industry 

Much can be accomplished if each and every individual 
will answer the following questions 

What can I do to put adequate wiring on an inter- 
dependent basis? 

Can I contribute more support to the National Adequate 
Wiring Bureau's program? 

What can I do to help my local league in this program? 

Can my firm launch a special program? 

What can I do as an individual? 

If the sale of electrical goods is to be increased in the 
years ahead, the entire industry must agree to put forth 
a tremendous effort in building a system to make it 
possible 

Men must be trained and equipped to dramatize the 
adequate wiring story. Demonstrators, displays and edu- 
cational programs must be developed and used to spread 
the adequate wiring story to every customer 

The industry must go to work or find itself on a 


dead-end street 


WAS, 
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CAN YOU GET 
CONDUIT DELIVERY 
INFORMATION 


. . - immediately? 


PITTSBURGH STANDARD > 
SALES CONTROL CENTER ... accuratel a 


YOU CAN FROM 


ITTSBURGH 


TANDARD’S 
HERE'S HOW THE 


“SALES CONTROL CENTER” “SALES 
SPEEDS YOUR PURCHASING CONTROL 


Pittsburgh Standard’s Sales Control re 
Puna ait eons CENTER 
production, ss 9 he me mag 

for all Pi 


ittsburgh Standard a 
throughout the world. It completly eliminates 

going through channels” . . . speeds 

immeasurably. 

When you need information for your raceway 
requirements, your Pittsburgh Standard agent 
writes, wires or phones the Sales Control Center, 
and facts, not guesses, are ready for him immediately. 
poner met Aiea delivery 
and pertinent details. 
There is no longer any point to waiting long intervals 
for information on rigid steel conduit, E.M.T., elbows, 
couplings and fittings on which to base your bidding 
estimates and work schedules. Pittsburgh Standard 
ee tare ae de” bg ogy er ey YOUR PITTSBURGH STANDARD 
to match that Quality. AGENT 


= 
—===— 
———_ > 


| | : WHOLESALERS 
ITTSBURGH \ IN PRINCIPAL CITIES 


T 3 NDARD / RIGID STEEL CONDUIT 


all finishes 


SSS SS 


CONDUIT! Co. 4 
+ [| ff ELECTRICAL METALLIC TUBING 
—— 


ELBOWS 
COUPLINGS 
FITTINGS 


61 BRIDGE ST., PITTSBURGH 23, PA. - PLANTS af MORRISVILLE ond ETNA, PA. 
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‘the DUTCH BRAND Duulating fowsome 


offers wholesalers a complete quality line 


to meet electrical trade requirements 


DUTCH BRAND Friction Tape 


DUTCH BRAND Friction Tape is well known for its 
dependability. It does not fray... has the necessary 
strength for good workmanship . . . the correct 
adhesion makes firmly held joints . . . removes 
from the roll easily and it has long life on the job. 
2000 volts for single thickness. It is the type tape 
that is dependable and easy to work with. Be sure 


| to sell this top quality by stocking DUTCH BRAND. 
| 


DUTCH BRAND Plastic Tape 


DUTCH BRAND Plastic Tape has proved a favorite 
because of its excellent performance. By actual 

test and use it has excelled in the plastic tape field. 
It is super thin, with ample strength and 1 50% stretch. 
It resists weather, oils, acids and corrosive chemicals. 
It is available in regular .007 * thickness or heavy duty 
.010” thickness for winding heavy cables, heavy 
electrical harness or for use with power driven tape 
machines. Dielectric resistance averages 1000 volts 
per mil of thickness. 


| 


i ’ 
| 3 
DUTCH BRAND Rubber Insulating Tape 


Here is an old dependable of the electrical trade. Tops” 
for years in electrical insulating work. It fuses instantly 
without heat and has the strength and stretch necessary 
for good joints. It resists up to 18,000 volts through a 
single thickness. It contains no corrosive chemicals. Its 
long life makes it dependable and workmen find it 
easy to work with. It is more profitable to sell the 
best... just stock DUTCH BRAND. 


STOCK and SELL 
- 


ALL “4” 
st: 
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pUrCy 
Brand 


4 \ 


DB” Wire Connectors \ 


“DB" Wire Connectors are the latest addition to the DUTCH sean 
line. They are made to careful specifications and high standard 
as has characterized DUTCH BRAND products for over forty 
years. They are made of high grade pheolic material and 
designed with long skirt for full insulating protection. They 

cre weatherproof... vibration proof... resist pull-out-and 

ore available in four standard sizes. Knurled design 

makes them easy to use. Make them available to your 

trade along with tape requirements 


-VANCLEEF BROS. [NC. 


Menutecturers of Rubber Products 


oIvisiOon OF Johns-Manville 


7800 WOOODLAWN AVE. . CHICAGO 19, ILLINOIS 





CIRCUIT PROTECTION... 
so, what’s the difference 


There are many types of circuit protection devices 
on the market. Many of them are listed by Under 
writers Laboratories since they pass certain safety 
test requirements. 

Then, what makes HEINEMANN Circuit Breakers 
different? The difference is the HEINEMANN 
hydraulic-magnetic operating principle . . . eliminat 
ing thermal elements. Thus, you are assured instan 


on the small-sized shorts in lamp and appliance cords. 


ALMOST HUMAN 


With built-in time delay, HEINEMANN Circuit 
Breakers are almost human in their ability to dif- 
ferentiate between harmless and dangerous overloads. 
Delay is inversely proportioned . . . longer for small 
overloads; shorter for large ones. Time vs. per cent 
overload response curves may be selected to match 
the equipment or circuit requiring protection. At ten 
times rated current, HEINEMANN Circuit Breakers 
providing the fastest circuit 


interruption available. 


taneous protection where you need it most... even always trip instantly... 




















HERE’S A HOT ONE 
ooo Gt your expense 


HEAT in panelboards is no joke. It’s the sign of 
wattage loss... current consumed in the panelboard 
itself. It is also a constant needless expense that can 
be eliminated by specifying HEINEMANN Circuit 
Breakers. 

HEINEMANN Circuit Breakers do not generate 
any appreciable heat; wattage loss is negligible. They 


pay for themselves in power savings alone. 


TWO OF OUR BEST CUSTOMERS 


Eskimo Joe runs a little trading post up near Nome. 
Jungle George does a brisk business down in the 
Congo. Both buy lots of HEINEMANN Circuit 
Breakers to supply the folks thereabouts. Whether it’s 
cold enough to freeze a polar bear in its tracks or 
hot enough to wilt an elephant’s ear, HEINEMANN 
Circuit Breakers deliver the same consistently depend 
able protection. Their capacity is not affected by 
ambient temperature. You can locate them in the 
boiler room, kitchen or icebox. Summer or winter, in 
Florida or Maine . . . de-rating is never necessary 


. Nuisance tripping never occurs. 


don’t use heat... USE POWER 


Send for your copy of Manual 101, entitled 
“What You Should Know About Circuit Breakers.” 


Heinemana Circull Breakers. One, two and three pole. 10 milliamps to 100 amperes, 


HEINEMANN ELECTRIC CO. 
152 PLUM STREET e TRENTON 2, WN. J. L2G 
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SPANG-CHALFANT 


Division of The National Supply Company 
GENERAL SALES OFFICE 
PITTSBURGH 30, PA 


District Offices and Sales Representatives 
in Principal Cities 


CONDUIT 
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Today’s modern steel plants use tremendous quanti- 
ties of electric power to operate the many complex 
steel producing and processing machines needed to 
keep up with demand for steel products. 


Installations of this type require conduit that... 


offers years of trouble-free service in a permanent 

installation, 

protects circuits in concrete-enclosed locations 

against pressure from concrete and corrosion 

from seepage. 

protects circuits in exposed interior locations 

against corrosion from atmospheric conditions, 

radical temperature changes and damage from 

contact with heavy equipment, 
So, when Patterson-Emerson-Comstock, Inc., of 
Pittsburgh, specialists in steel mill construction, 
were called upon to build a new mill for a Pittsburgh 
steel manufacturer, they installed 112 tons of 1” to 
1’ Spang “Cenlaco” Conduit throughout the mill 
to handle the electrical circuits. 


There were two reasons for specifying Spang: 


1. SPANG CONDUIT IS QUALITY-CONTROLLED 
Made from top-quality steel, Spang Central Con- 
duit is carefully controlled othe exacting condi- 
tions during forming and is thoroughly inspected 
to assure you of a reliable product with years 
of service life. 

2. SPANG CONDUIT IS INSTALLED FASTER 
Because of its quality-controlled manufacture, 
Spang Central Conduit offers such working ad- 
vantages as easier bending, cutting and threading 
which saves time and money on installations. 

You'll be sure of getting the finest conduit when 

you specify Spang. Take your choice of “Cenlaco,” 

“Central White,” “Central Black” or Spang EMT 

with the SPANGLEAM finish — all at your service, 








( Fo po, 
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even whi 


Cat. #633-618 Flush or Surface 


“Gonerel brings you a “Main and Range Plus”! The quadruple 100 Amp. main lugs feed 4 pull- 


pullout unit that actually plans for the future. Not only does this outs connected in parallel. One 


all-in-one unit take care of today’s wiring requirements .. . it 60 Amp. functions as a main dis- 
y g req 


anticipates tomorrow's needs. Eliminates costly auxiliary wiring connec? for eight 30 Amp. plug- 
fuse branch circuits and the 60 


equipment, and unsightly additions. The “Generel Quadruple 
— my Ge P Amp. sub-feed lugs. Three addi- 


Pullout unit is neat, compact, thoroughly dependable. It saves you 

P itaditated Y tional pullouts (one 60 Amp. and 
time and materials . . . at a price you want to pay. No wonder ewe 99 dnp) contol exelienies 
wholesalers and contractors all over the country are saying: such as, Ranges, Water Heaters, 
Switch to *Goneral today! Available everywhere exclusively Dryers, etc. Other combinations 


through wholesalers. may be ordered. 


Sales Offices rn 7 ra i Gene ral 


in every ° pore ag 
Major City Switch Corp a fener = 


45 ROEBLING ST. + BROOKLYN 11, WN. Y. 


ENCLOSED SAFETY SWITCHES e SERVICE ENTRANCE EQUIPMENT e BRANCH CIRCUIT PANELS 
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INDUSTRY ASKED for it... HELPED US DEVELOP it... 


THE NEW \ COMBINATION 
TYPE ‘RAC’ ’ STARTER 


NEMA TYPESI, IA and XIl 


SIZE 2 NEMA Xil HEAVY, SEAM WELDED CONSTRUCTION 
. with no knockouts 
OIL DRIP SHIELD prevents col 
lected oil from dropping on starter when 
door is opened 
EXTERNAL MOUNTING BRACKETS... 


let oil drain down behind enclosure. 


OlL PROOF NEOPRENE GASKET... 


retained by both cement and channel 


AUTOMATIC LATCHES ... hold door 
securely even if locking screws are acc 


dentally left loose 





HEAVY SILVER CONTACTS .. . for long 
life 

CONTACTS COMPLETELY VISIBLE 
maintenance man can SEE that the Dis 
connect is off 

CONTACT CARRIER INSTANTLY 
REMOVED .. . for inspection or 
replacement. 

SIMPLE, SAFE, STURDY MECHANISM ‘ 
COVER CAN'T BE OPENED WITH DIS- 
CONNECT ON . handle must be 
turned to “Open” with Disconnect “Off 


HANDLE PROVIDES FOR 3 LOCKS 
can only be locked in the ‘Off’ position. 








GENERAL 
11. ENTIRE COMBINATION REMOVABLE .. . 


from box by merely loosening two non- 
removable screws. 


TRANSFORMER FUSED ON SECONDARY 
SIDE. 


TYPE “RA” STARTER . . . with exclusive 
“Right Angle” Operating Mechanism. 


ALL CONTROL WIRING RED... ALL 
LINE WIRING BLACK. 


SMALLER SIZE . . . Size 1 unfused .. . 


ENGINEERED FOR SAFETY 
NEMA TYPE XII built to JIC STANDARDS 





entirety NEW 


OUTSTANDINGLY ADVANCED 
EXACTLY RIGHT FOR INDUSTRY'S NEEDS 


TYPE “RAC” 
COMBINATION STARTER 


$ 


Leading Machinery Engineers throughout industry worked with us to develop this 

all-new, “RAC” Across-the-Line Combination Starter. The NEMA Type XII is designed, 

7 engineered and constructed to meet all JIC Standards for Safety, Oil Tightness and 

Zo Convenience in both operation and maintenance. In addition, the Type “RAC” offers 

i 10" nr smaller size plus new standards of electrical performance and dependability .. . 
possible only with the exclusive Arrow-Hart “RA” Starter Design. 


Ineopouiling exctusive RA” vesion with All-New RAD ‘pisconnect 


The “RAD” Type Disconnect is a completely new, front operated design 
that offers many important advantages for both safety and convenience. 
The operating mechanism is simple and rugged with a safe ‘’Off”’ position. The 
enclosure door of the ‘RAC’ cannot be opened unless the operating handle is 
moved to the Open” position and the Disconnect is off. The handle has provi- 
sion for three padlocks and can be locked only in the “Off position. The 
butt-to-butt type contacts of heavy silver are provided with a clip-on cover that 
may be used or not as desired. When this cover is removed, the contacts are 
completely visible for easy inspection . . . and to give the maintenance man 
an additional visual assurance that the Disconnect is off. The Contact Carrier 

. held in place by two swinging latches . . . can quickly and simply be 


removed entirely for fast, easy inspection, maintenance or replacement. 


With GENERAL PURPOSE (NEMA TYPE 1) With CIRCUIT BREAKER TYPE DISCONNECT 
ENCLOSURE 
REVERSING and TWO SPEED TYPES 


o . 
With SEMI-DUST (NEMA TYP 
Availabe om ¥¥S SA) CRY OCUNE In NEMA SIZES 0, land 2 .. . with Sizes 3 
With OILTIGHT (NEMA TYPE Xil) ENCLOSURE and 4 coming soon 
With DISCONNECT . . . Fused or Unfused With or without CONTROL CIRCUIT TRANS- 
Type FORMER 


SEND NOW for compLete INFORMATION ON THE TYPE “RAC” COMBINATION STARTER 


CT) ta mover & me ARROW-HART 
\ )) THE ARROW-HART & HEGEMAN ELECTRIC COMPANY 
; 103 Hawthorn Street, Hartford 6, Conn INDUSTRIAL fooen Be dens DIVISION 


Please send me complete product literature covering 
{] Type ‘RAC Combination Starters { RA 


NAME 
POSITION 
COMPANY 

CO. ADDRESS _ 


























Adequate Wiring's Challenge 


The electrical industry is headed down a dead-end street. It is pro- 






ducing and selling electrical equipment in quantities beyond the 


capacity of present-day wiring systems. The Challenge: How can 


an industry that has made such rapid strides in doubling its pro- 


ductive capacity, in keeping abreast of the competitive spirit of 


modernization and efficiency, now be accused of falling so far be- 





HE electrical industry today is 
Tsvestin along at a terrific clip on 

a dead-end street. Inadequate wiring 
threatens to turn the road of progress 
along which the electrical industry has 
been moving into a detour of major 
proportion. 

That's exactly what will happen if 
something constructive isn't done to 
thwart the one big threat—inadequate 
wiring—that almost 
sidetrack this industry through a night- 
mare of degression 

We have this situation today 

The research and development de 


can overnight 


partments of all major manufacturers 


of electrical equipment have estab 
lished great records in planning and 
executing the production of electrical 
products that will offer an immediate 
consumer demand. No cost is spared in 
this respect nor in appraising the cus 
tomer of this fact through the medium 
of national advertising. 

The production lines in these fac 
tories are keeping time with these new 


developments, working at top speed 


low its standards in promoting the basic element—adequate wiring 


tc turn out ever increasing quantities 
of modern construction materials and 
appliances 

market for these 


The consumer has the 


The basic is ripe 
advancements 
has demonstrated his 


money and he 


willingness to buy when properly 
sold. True, the electrical industry needs 


sales 


to revitalize its power to put 


across effectively a large-scale cam 
paign to transform these notable ad 
vantages into actual sales. Yet the sales 
departments at the distributor and re 
tail levels can't really turn themselves 
loose The like 
for a balloon and having it explode in 


The 


and can't 


situation 1S reaching 


consumer is willing 


The 


average structure today is not adequate 


your hands 


in the 


to buy wiring 


enough to permit the installation and 


correct Operation of many new ele 


trical products 


There in a senrence is the one soli 


obstacle that is beginning to show 
signs of tying the electrical industry in 


lack of ade 
building S 


knots. It is the woeful 


wired homes and 


ror \ 
qua Cly 


Ideas that distributors and their salesmen—along with the other major branches of the 


both old and new, that constitute the 


greatest unassailable block to progress 


that the electrical industry has faced 


in its history 


This is the challenge: How can an 


that has made such rapid 
sometimes 


industry 


strides in doubling and 


trebling its productive capacity, in 


keeping abreast of the competitive 
spirit of modernization and efficiency, 
in stimulating a consumer demand for 
its products now be accused of falling 
so far below its standards in promotng 
adequate that 


the one idea 


could lift the industry from its present 


wil inp 


selling doldrums 

No matter 
warning 
posted. And they all lead to one con 


what the reasons, the 


signs have already been 


The industry producing 


clusion 
nd sometimes selling clectrical equip 
ment that the consumer can't use and 
has to return 
Who ts at fault? The manufac 
re point the apparatus and 
supply distributor for not promoting 
viring as he should. The 






industry—can put into practice to propagandize the adequate wiring story (Page 70). 
Ideas that have already been put into practice by distributors and their salesmen and 


by other interested groups in the adequate wiring program. 
with the aid of all industry elements in the area, is making adequate wiring a reality 
(Page 74). How one local league taught the trade a common-sense lesson in adequate 
wiring (Page 78). How one group of wholesalers is embarking on a sure-fire plan to tap 
the home rewiring market (Page 79). How one local bureau is selling the public on 
How one distributor salesman's home has been turned into 


What you'll 
find in 
this section 


adequate wiring (Page 80). 


How one loca! bureau, 


a showplace—and a selling place—for adequate wiring (Page 82). 
A bibliography of promotional material that can be used effectively by the industry 








October, 


in promoting adequate wiring (Page 84). 
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apparatus and supply distributor 
can point out that he is doing all 
he possibly can to campaign for 
adequate wiring but he needs the 
help of the manufacturer who, so 
far, has not given his full support 
to the program. He may even infer 
that the appliance distributor who 


st ike 


in adequate wiring isn’t do 


has just as much at maybe 
more 
ing his bit. The appliance distribu 
tor may figure that wiring 1s some 
thing apart from his own business 
and should be promoted by those 
it. Or he 


contractor Of 


who stock and sell may 


le 10k 


retailer 


askance at the 
who, he says, do not suff 


1 


impress tne customers 


ciently 


with the Importance ot idequate 
wiring 
yet the 


What's 


that 


This petty bickering will 
electrical industry nowhere 
become of the one clement 


had, 


dustry SO preat it 


this in 


interdepend 


in bygone days, made 


ence It seems to be slipping away 


from reach at a time when it ts 


I 
most nee ded 


Adequate wiring 1s the business 


of everybody in the industry, not 
just the National Adequate Wiring 
Bureau and a few of the hardy souls 
who have all but devoted their pro 


fessional lives to the cause of this 


program. By everybody is meant 


the top executive as well as the 


salesman, the manufacturer as well 


as the retailer, those actively en 


yaved in the industry as well as 


their families, their relatives and 
their friends 


Why 


he electrical 


each and every member of 


industry should suy 
port the adequate Wiring movement 
further ex 


is too self-evident for 


pansion here. Sufhice to say that 
their very jobs may depend upon 
the successtul propagation of the 
idequate wiring them« 


How 


Wiring, 


should support ade 


make 


this 


they 
they can 
m ike 


a living 


quate how 


it work, how they can 
electrical interde pendence 
thing is the real meaning behind 
this section. If only just a few of 
the ideas contained on the follow 


ing pages—those that are still in 


the formulative stages and those 
that are already in practice today 

were to be studied and put into use 
by each section of the electrical in 
dustry, the one-way street this in 
dustry is headed down can turn into 
road to 


a major thruway on_ the 


greater prospe rity 


70 
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Adequate Wiring’s Challenge 





Answering the Question— 


EFORE the Sixth Annual Wiring program 1s really on its way to suc 
Conference held in St. Louis, Mo 
in 1950, N. J. MacDonald, 

president of The Thomas & Betts Co nd tl vercentagze of 

ind then chairman of the Nationa 

Adequate Wiring Bureau, told ‘ ndard 1 the 

sembled delegates of the two 
he is faced 


lequatt Wiring 


cess. Some of the gi ideposts to look 


} 


vice number of structures certified 


increase yeafl 
or lowering ot wit 
community ex 


between the “going 


with: “I can su standar the “certification” stand 


program halt story, page 74) 


or whole-heartedly the people who are 


I « in pay for its support ind say s t 1 cCtTWeen § oft the adequate 


a good thing, while They are the ones 


the seat of my pants waiting view the adequate wiring program 


mecrhing por d to happen lvation of the electrical indus 


That : no 
Half-hearted support 


good,” he continued j st can't seem to get enthused 


half with 


fram 


brings what they consider to be a pro 


hearted benefits. I'll take the program, based on cliches. They bemoan 


it all. I intend to back 
ind work on it lk r lly I 


support it with my money, my t isnt dramatic 


ll or nothing the absence of fresh new ideas in the 


nationally adequate wiring movement, they say 


mean to enough, that there's 


time and my enthusiasm not enough creative thinking on the 


Now 


ilrernatives 


three years later, the same two — part of the industry to really give an 


still face the industry lequate presentation of the adequate 


half-hearted or whole-hearted support wiring story 


of adequate wiring. The ranks of the They realize some of the program s 


hearted whom — shortcomings, but what about their 


Mr. MacDonald 


This can be evi 


whole supporters to 
own? 


t ike 


ACTIVITY t of 


lude S are 


le nce { by 


growing Shouldn't it be up to them to 


the stepped- what is offered by the industry in 


ip tempo of adequ: adequate wiring ideas and 


both on the local ind < nal levels into plans patterned after 


Yet, these men cannot carry the full own thinking, to instill into the 


of ade wiring all by them | program their own ideas and to 


yuuate 


qua 


They certainly need the help of idequate wiring’s benefits 


everyone n the electrical industry their own specifications? 


even those incorrigibles—and they are motional material sent out by cen 


sll 


shine on the seat of ther 


with us who ir¢ wearing maniZatiIONS mn any busine SS are 


pants” wait leant the use of those parties who 


ing for the good to happen idapt the material—and this is 


They are the with their 


ng yvood 


people who see noth longs own 


in any program unless they! ations of the promotion 


can realize direct benefits—fast—as a There are many published promo 


result of their participation tional pieces on the subject of ade 


Adequate 
industry 
Con 


a wealth of informa 


ul ible to the 


page 84 


wiring doesn't work that way. Its bene quate wiring a\ 


fits are spread out over a number of (see Bibliography 


years. One cannot determine results on tained in each ts 
i day to day basis 


Much like a Year 


Plan, adequate wiring promotion takes 


tion of prime importance to all sec 


They can be used 
embellished at the 


domestic Five tions of the industry 


intact of user's 
time to develop into a workable ad- — discretion 
Only 


practice at the 


junct of the electrical industry Better yet, why can’t each and every 


] 


after years of actual individual in the electrical industry 


local level can you determine if the put on his thinking cap and match 
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“What Can | Do For Adequate Wiring?’ 


wits with the experts who have alread) 
their ideas through 


given expression to thei l 
the National Adequate Wiring Burea 


You could come up with hundreds of 


\ 


leas on adequate wiring promotio 


; 
little gimmicks an 


even the | 


ind 
ny sale S 


presentations that can be give 
ommercial and industri 
Don't consider ade 
take in only 


There are just 

commercial and industrial establis! 
ments. Impress upon these customers 
the necessity of adequate wiring from smen 
i business point of view—what ade nt 
quate wiring can mean in terms of 
production, safety, comfort. Sal 


Advertising and 
Publicity 


to the consumer 
Wiring, you v¢ 
many consumec;®rs 
stories as are 
Besides, you coul 
tf strong arguments 
juate wiring theme 


vertising copy that could 
ocal papers on a weekly enginecre 


basis Cost can be shared S for these 
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help ‘ 
own ti 
wiring 
neving the 
in bring the 


i¢ ce sti 


Cooperate with 


Competitors 


if 


Tie 


we 


ATTY 





Adequate Wiring’s Challenge 





affects his own 


could take 


wiring and how it 
life. If this kind of show 
place in every major city of the coun- 


try, think how many more adequate 


Develop 


Prepare for your contractor Customers 
a simple check list describing the dan 
ger points that are present in any out 
moded electrical system and supply 
these at cost for mailing to the con 
tractors customers. By means of this 
check list mailing, the contractor can 
ask his customers to make a thorough 
appraisal of their wiring systems and 
discover for themselves the dangerous 
situations that 


Included in the mailing piece could 


exist in their homes. 


be a short sales pitch on the need for 


wiring salesmen there could be in the 
person of of wives, 
sweethearts, families and relatives of 


the thousands 


those presently engaged in the busi- 


Gimmicks 


adequate wiring and the benefits to the 
customer from a completely adequately 
wired home. Mailing can also include 
a return postcard asking contractor to 
of the 
at no cost to de 


make a thorough inspection 
customer's premises 
termine how dangerous his wiring is 

The distributor can also prepare a 
simple check list in the form of a 
doorknob hanger which can be sup 
plied at cost to his contractor custom 
ers. These can be placed at every 


home serviced by the contractor. These 


ness. Across-the-fence promotion alone 
—as stirred up by this one meeting 
have a terrific impetus 


alone—could 


on adequate wiring 


the of the 
through cartoon panels 


wiring 


call 
home owner 
to 


cards can attention 


such simple electrical 
Television dimming when 
home is 


faults as 


another appliance in the 
turned on; lights dimming at the same 
appliances that don’t heat up 


properly; outlets forced to serve nu 


time 


merous plug-in devices; extension 


} 


cords under rugs. The danger in these 


arrangements can be __ highlighted 


briefly in the short sales pitch above 
the contractor's name. Again, the cus- 
tomer is invited to call the contractor 
and request a free estimate for steps 
to elimination of these 


leading an 


dange r spots 


Conducting Adequate Wiring Meetings 


The distributor and his salesman can 
also take the lead in sponsoring talks 
to social groups and other organiza- 
tions to instruct them on the import- 


ance of adequate wiring. A strong 


presentation to these g£roups can be 


built around a story that begins with 


appliances in the home and ends with 
the service entrance—number of appli 
ances in the home, enough outlets and 
needed, enough cit 


switches where 


outlets, a large 
for 


and future uses of electricity, and with 


cuits to serve the 


enough service entrance present 


a large enough wire to help the home 
Talks 


can be supple me nted with picture Ss and 


owner live better electrically 
slides taken right in the community 
or with films when they become avail 
able. If 


adequate wiring to 


room set aside for showing 


contractors and 
their customers is large enough, public 
meetings can be held there 

The distributor, through his sales 


call local 


tors and dealers to show them how 


men, can together contrac 


{ 
cle 


quate wiring is a basic industry prob 


lem requiring Cooperation among the 


different branches. Impress upon each 
| that Is 


the interdependence angle 


72 


much a necessity in this 


Point out the relationship between the 


program 


many-wattage appliance and the wir- 
ing Take the 
initiative in closing the ranks of these 
by them 
aware of their strong dependence upon 
pro 


system in the home 


industry branches making 


one another. Ask them to adopt a 


cedure whereby the homeowner or 


commercial establishment will be as 


sured of the efficient operation of each 
appliance sold to them. This procedure 
would entail: When the retailer makes 
a sale of a heavy wattage appliance, 
he should confirm whether or not the 
wiring in the home or office is equip- 
He should ask the 


before the 


ped to handle it 
Customer s permission 


sale is closed to have a contractor 


examine the wiring for adequacy 


Supporting League Activities 


This doesn't mean in just the usual 


financial and nothing 


Distributors should be the back 


Sscnse support 
else 
bone of any le iwue activify supporting 
In ¢ 


division 


adequate wiring promotion in 


cinnati, it is the wholesalers 
of the local lea 


one of the most 


sue that is sponsoring 


impressive home wit 


ing Campaigns in its history (see story 


')). In San Diego, a success 
featur 


he 


Pp yoram 
contractor as 
advice on 


has he en 


oped through the initial efforts of a 
group of supply wholesalers (ELE 
rRICAL WHOLESALING, December 
1952). In Se 
tributors sit in on a ten-man adequate 


making 


Louis, five electrical dis 


wiring committee that ts 


strong headway in the local adequate 


wiring program { SCC story on page 


local adequate wir- 


uch 


If there is no 
in your 
Natu nal 


for f 


com 
Ade 
ill details 

to establish one 
on is available 
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Promoting The Adequate Wiring Story 


The distributor should alert his own 
appliance department, appliance man- 
ufacturers whose lines he handles, spe- 
cialty appliance distributors in the 
area and all appliance dealers and their 
salesmen to the fact that, to build their 
appliance sales, they must also build 
the basic market for them 
wiring. This was clearly brought out 
in a talk delivered at 
NAED convention. The speaker, an 
apparatus and supply distributor, took 
an appliance distributor colleague to 


ade quate 


this years 


task for his inference that it 
to the A & §S distributor to carry the 
ball for adequate wiring. “You, of all 


the speaker chided 


was up 


in the industry, 
the 


“are better equipped and better trained 


appliance distributing industry, 
to tackle a big promotional job. That's 
the kind of job selling adequate wiring 
is—promotional.” 

The appliance distributor referred 
to in the speaker's talk is now a prom 
the local adequate 


Both dis 


inent member of 


wiring bureau in his city 


Fostering All-Industry Support 


In many cities across the country, local 
light and power companies are sup- 
porting the adequate wiring programs 
in an effective manner. Their financial 
support of the different 
speaks for their intense interest and de- 
sire for the programs’ success. Financial 


pre yrams 


help, although a dire necessity for the 
propagation of the adequate wiring 
story, is still not enough. One utility 
in a midwestern city is supporting the 
local program with more than money 

Ir has opened its doors to the local 
adequate wiring bureau for any fa- 
cilities the bureau considers helpful to 
the wiring campaign, such as for ex- 
amination of Dodge reports. Its sales 
organizations are the right arm of the 
bureau, promoting adequate wiring to 
each and every customer with whom 
they come in contact. It advertises the 
adequate wiring story as well as pro- 
moting it to the home owner in book- 
let form (see story on page 80 ) 

In another city, the utility company 
is promoting home wiring moderniza 
by offer 
ing to buy up promissory notes of the 


tion in an unusual manner 


home owner who rewires and charging 
him a certain amount each month on 
his electric bill until the entire cost of 
the wiring installation is paid for (see 
story on page 79). 

The utility can do even more. It can 
devote its display lobby or display 
window once or twice during the year 
to a large scale demonstration on ade 
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quate wiring. A transparent wall could 
for demonstration purposes 


looks like 


wiring hidden 


be set up 


showing just what wiring 


in the home (the same 
view at the home owner's resi 


Wiring, like the old 


trom 


dence ) adage, 


tributors today are convinced of this 
fact: The 


rwo of the 


dealer and his sales peo- 
key 


pi ture 


Onc 


ple are men in the 
The public 


deale r 


adequate wiring 


is the real objective, and the 


and his sales people hit the “grass 


If the 
the adequate wiring story and can sell 


roots dealer's salesman knows 
it wherever he goes, he will be aiding 
immeasurably in creating in the minds 
of Mr. and Mrs 
to them of insisting that they have the 


Public the importance 


means of enjoying electrical living 


Out of sight, out of mind,” must be 
brought out into the open if the con 
sumer 1s ever going to take an interest 
It the 


a planned demonstration 


in it utility Company—through 


technique 


right in its own lobby—can prove to 


the home owner that what he doesn't 


know will hurt him, the electrical in 


dustry h another customer it can 


| 


consider ripe for an adequate wiring 


installation 


Display and Demonstrate 


Too few consumers really know what 


adequate wiring means to them as 
homeowners. Ask them point blank if 
they have ever considered a lequate 
wiring for their new homes and they 


talk 


and 


only in general terms of lights 


outlets. Talk to them of circuit 


arrangements and three-phase wiring 
! 


systems and you've got them beat. Talk 


to them about their electrical 


ances and how the wiring in the home 
bearing on the efficiency 
each ot 


you ve got an avid listener 


has a direct 


and economy of them and 


In wiring 


they show no interest; in the operation 


of their appliances they're all ears 


Why not set up a display and dem 


{ 


onstration area in the showroom de 


signed to acquaint the homeowner 


with the advantages of a lequate wir 


ing as he understands it. The contrac 


tor can bring his customers to. the 


demonstrat nm room where they can 


be shown the dangers of overloaded 


iow their appliances lose a 
ir zest when forced to oper 
inadequate circuit, and what 


, 
xpect trom an adequately 


m nec in't be too 


uld be built around a 


ting the wiring design 


home. This chart can 


iyman what adequate 


to him in satety, con 


venience, economy and beauty. A sim 


ple femonstrator can be built by your 


ar 
onnel that will allow actual 


of wiring. This demonstra 


itterned after the floor 


n the national bureau's 


{book (see story on page 


Having it set up adjacent to the 
Splay room 1s a perfect tie-in 
stories on lighting and 

can be grouped to 


one package by the con 


tractor or your OWN Salics personnel 





Pe hag he "= 
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The job of convincing more builders to adequately wire more homes is being es- 
poused by more industry promoters than ever before. 


Adequate Wiring’s Challenge 
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F every city and town in the country 
were as adequate wiring conscious 
as St 


commented 


Louis, one industry executive 


recently, then adequate 
wiring might not still be a goal to be 
reached; it could very well be a reality 
And furthermore, he added, the basic 


ingredients industry people in this 


midwestern city mix into their area 
wide campaign are not patented for 
their own exclusive use. Neither is the 
program predicated upon a lush bud 
get; only upon a sincere enthusiasm 
and a willingness on the part of those 
participating to correct mistakes 
Actually, St 


ing program is held firmly in tow by 


Louis's adequate wir 


the alignment of just a few sturdy 


props. Three in all, they are 

An organized program with an in 
dustry-wide banner, and with an ade 
quate wiring package or standard to 
sell, under the direction of a local ade 
quate wiring bureau 
utility 


An active program, along 


parallel lines with this industry-wide 
concept, with the closest of Operations 
between the local electrical league and 
the utility 
The active participation and cooper 
ation on the part of every industry 
section in following through on_ the 
league and utility activities 
e Toughening Up—This teamwork 
is the stuff that builds toughness 
core of 
Bowl 


over any one of these props and the 


around an otherwise flimsy 


idequate wiring passiveness 
program becomes nothing more than 
a lip-service function, a mumbo-jumbo 
of cross purposes presided over by 
bungling mismanagement 

L. E 
Electrical Supply Co., 


Barrett, president of Barrett 
and one of the 
strongest Champions of adequate wir 
ing since its inception back in 1939, 
once remarked that he didn’t want to 
otter St. Louis's program as a truly ex- 
like 


it has had its soft Spots and 


emplary model because, most 


things 





— s 


Mee i 


oo ae 


It most typifies . . 


The AW Spirit of 


had our share of failures 


added, 


we have 
Even so, he today we are 


able to see concrete evidences of the 


constructive job, wiring-wise, being 
done by our bureau and we credit any 
success Our program has achieved to 
this display of teamwork 

Here are some of the “evidences” 
of which Les Barrett speaks 

e As of the end of June of this 
Louis area 


year, 4014 homes in the St 


were certified as adequately wired 
Compare this with an eight-year total 
(1939 through 1942, 1946 through 
1949) of 1002 St. Louis homes certi- 
fied 

e For every installation certified 
there are about ten which are being 
these, there 


materially improved. Of 


are at least five that, for one reason 
or another, barely missed certification 
(A home can miss certification if only 
a closet light or bedroom lamp is left 
out of the specifications. In some in- 


stances, homes that just miss certifica- 
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St. Louis 


tion for this reason surpass adequate 
wiring standards in all other respects 
wiring has 


e Standard of home 


nearly doubled since the inception of 
This is evident in the 
narrowing of the gap 


standard of wiring in St 


the bureau 
between the 
going Louis 
and the “certification” standard—and 
without any compromise in the cert! 
fication standard. The St. Louis ade 
quate wiring bureau has as high a cet 
tification standard as any bureau in the 
United States 

e The strengthening of ties between 
local 
trades, especially in the 
class. One of the largest builders in 
Building 1 


and 
is now in the process of 


the bureau and the building 


speculative 


the area, Schuermann 

Realty Co., 
completing a 

Bissell Hills section of St. Louis 

home being ade 

builder, 


1.700-home devel pment 
in the 
and 


each every 


quately wired. Another large 
Charles F 


has comple ted i 


Vatterott Construction Co 


O0O-home project in 
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the San Fernando Hills section of the 
city and is contemplating another 300 
adequately 


home development all 


wired according to the strict certifica 
tion plan 

e The 
tween the adequate wiring bureau and 


splendid cooperation — be 


city and government officials who have 
a professional interest in home con 
struction. The electrical inspection de 
recognizes the 


partment of St. Louts 
| 


importance of adequate wiring and 
welcomes and promotes planned wit 
ing installations because the adequacy 
standard provides for safety above the 
minimum specified in the National 
Electrical Code. With the same logical 
approach, Federal Housing Administra 
that the 


tion ofhcials feel idequate 


bureau's certification program 


wiring 
not only adds current Capacity to new 


homes but also raises the { 


UyINne ana 
Acc rd 


all WS 


selling standards of the home 
ingly, FHA, in its appraisals 
more to the mortgagee of an adequate 
ly wired home than to the buyer of 
non-certified home 

e A Pattern To Follow 


achievements that, if multiplied by 


These re 
the 


thousands of cities already enrolled b 


not actively participating in the ade 


quate wiring movement, could toppl 


the scales of planned wiring to th 


credit side. How was all this accon 


plished? Certainly, the St. Louis pri 


vram doc sn be speak an outpourins 
of vast sums of promotional money 

and 
fact 


pointed out, * an 


| 
keep its activity alive ensureé 


mobility of purpose. In as one 
commiutteeman 
a lequ ite wiring promotion he ine « 
ric { out on an inadequate budge 
The St. Louis adequate wiring bu 
reau 1S presently operating under an 
innual budget of approximately $1 
OOO. This is an of somethings 


like 


budget in 


increase 
bureau's initial 


this $13,000 


$7,000 over the 
1939. Out of 
budget come the expenses of salaries 
for field Kadner 


and drafts 


representative A. | 
ofnce representative and 
John Baltzer. Out of 


must also come office supply, traveling 


man that total 


and cx pense costs, an { othe r ine ident i] 
expenses incurred in the daily routine 
of bi 


The financial obligations of the local 


ISINESS 


bure 1 are defrayed by the contribu 


tions sent in by members of the ele 


il industry having a biased 


very 
in the SUCCESS ot the 


On 1 reg 


Interest program 


ilar subscriptic n basis, these 


contributions come from. distributor 


contractor and dealer organizations 


trom local manufacturers and from 


manufacturers representatives and 
from the local electric utility Company, 
Union Electric Co. of Missouri 
e The Helping Hand—But this “in 
adequate” budget is not exactly the 
true picture in all respects Take the 
ole of Union Electric as an example 
of what a hidden asset this extremely 
cooperative utility has been to the ade 
quate wiring campaign through the 
years. It has not only given freely of 
its financial support to the adequate 
estimated at more 


wiring bureau 


than half the total amount contributed 
by all of industry to the local fund 
but also expends a considerable amount 
of effort and additional money toward 
promoting the idea of adequate home 
wiring to the consumer public 

The « 

il campaign as 
knows he 


1OnS 


mpany ts supporting the 
effectively as it 
w by tving tn its own service 
those of the 


The 


resi le ntial sale Ss divi 


operat directly with 


wiring bureau's three 
im the 
irchitect, who 
pecul builder 


t of electrical living, 


nme revistere { 


itive to pro 

time In Campaign 

to satisfy the 
home 

for idequate 

residential service 


lon the 


individual 
rage electrical liv 
call on recent 
apph 


rire 


pur 
inces to show 


them for maxi 


They also call on those 


nremplate moving so as to offer 


| 
them help iny appliance, lighting 
foresee 


they may 


ighting requests are 
the utility all re 
layouts are sent to 
the ad " \ bureau for prox 
essing 

e Advertising Outlay—As for ad 


for 


vertising, Union Electric's budget 
adequate wiring promotion alone con 
tutes a sizeable portion of the com 


schedule. A 
pe riod ally 


pany’s entire advertising 
total of 


throughout the year in 


ten ads, run 
all local dailies 
and outlying weeklies, tells the adequate 
story in easy-to-read layman's 
Space 


ids t 


wiring 
ind production costs 
tal ot 498 


5 is supplemented 


langu ipre 


for these lines 


television schedule of 


wiring announcements that 


tion break to sponsored 

lvertising 
the year 

OOO pent by 
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A. E. Kadner, St 
with power company officials 


operations directly wit 


Union Electric on behalf of planned 
wiring when you take into considera 
tion the production costs of various 
other promotional stimuli published 
by the utility firm 

This spread of promotion and ad 
the 
utility takes all the weight of trying 


vertising on part of the electric 


to induce a wiring Consciousness on 
the part of the public from the shoul- 
ders of the adequate wiring bureau 
and of the 


working time to the consideration for 


leaves the greater part 
which the bureau was primarily in 
stituted 


with 


the direct personal contact 


architect and builder. Here is 
where the greatest strides in the St 
Louis adequate wiring program have 
taken place—right at the functionary 
level of the bureau 
Adequate wiring policy —formulated 
by the bureau's adequate wiring com 
mittee is j 
the hardworking field representative, 
Al Kadner, and the office representa- 
tive John Baltzer 


Kadner, the contact man, and Baltzer, 


translated into action by 


and draftsman, 
the wiring layout specialist, possibly 
have done more to create an aware 
ness of adequate wiring at the working 
plane in St 
single individuals in the city 


Louis than any other 

The pace is a tireless one. The rou 
tine, day in and day out, is one round 
after 


layout, inspection. These activities are 


another of contact, persuasion, 
just part of the pace 

e Cultivating Builder Acceptance 
—Most of Kadner's time is spent with 
the builder—the speculative builder 80 
per cent of the time. His contact is 
made right at the job site at the time 
that construction is about to begin 


76 


Union Electric Co 


those of the adequate wiring bureau 


Al Kadner and John Baltzer 
The 


ntractor 


er’s wiring layout ever 


office by « 


bureau and 


Kadner is usually tipped off by the 


sales representatives of the Union Elec 


tric Co. whose job is to follow up all 
requests for service to the development 
When the 


site representative deter 


mines, through questioning, how large 


a development the builder is planning, 


Kadner has a 
So far, Kadner has had phenomenal 
success with the large speculative build- 


customer 


ers in the city. He has rallied a good 
part of the building trade over to the 
side of adequate wiring by continually 
working under the simple assumption 
that “the builder who says no today 
may not say no again the next time 

And builder 
adequate into 


once a incorporates 


wiring his building 


plans, Kadner loses no time in pro 


bureau draftsman, work 
present 


builders w Id 
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Louis adequate wiring bureau field representative, reviews the adequate wiring record 
supports the local program by tying in its 


own service 


k over speculative build 
the 


to complete 


backlog rt sent to 


take 


muse plans 


week: 


moting this fact to the rest of the con- 
Most of the time, 
biggest boosters of 


struction industry 
he declares, the 
adequate wiring are those builders that 
have just come into the fold. Kadner 
loses no time in using them 

Kadner keeps his contact with the 
builders in St. Louis strong by being 
Builder's 


Louis, 


Assoc- 
and by 
participating in the Home 
Show. Both activities pay off well pro- 


the Home 
Greater St 


active in 
iation of 
annual 


motionally 

e Making the Layouts—One of the 
most painstaking operations at the 
adequate wiring bureau in St. Louis ts 
the drawing of the wiring layout 
Baltzer and Kadner spend hours and 


sometimes days over just one layout— 
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the big determination being the con 
dition of the tentative building plans 
when they reach the bureau. A re 
warding aspect of this particular task 
is the realization that only one layout 
can cover the wiring plans of hundreds 
of homes that will eventually be certi 
the 


Kad 
ner and Baltzer have worked on their 


as in 


case of the development builder 


fied as adequately wired 


share of these multi-unit wiring plans 

Baltzer is employed as the full-time 
of 
speculative 


draftsman. Even so, the backlog 


wiring layouts from 
builders, custom builders and from in 
dividual homeowners - take 
weeks to complete. This backlog is 


always present, having been assured by 


would 


the consistent Companion promotion of 


and can be corrected without the nec 
essity of cutting openings in the fin 


ished plaster. The final inspection is 


then necessary to determine if the 


maintained, to in 


spect the circuits and 


proper service 1S 


outlets and 


and 


Vari 


le the 


ous fixtures throughout 


When 


completed 


Outsic 
the final 


and the 


home inspection is 
installati mois cer 
tified as adequately wired, the certi 
fication decal is attached to the service 
entrance and the number registered at 
the bureau office 


What is 


make 


e Powerful Promoting 


the one observation you can 


after surveying the operations and the 
ot 


wiring program? It is this one fact 


achievements this local adequate 
Its 


promotional prowess, however simple 


set by the local adequate wiring bureau 





One of Kadner’: 


consideration for 


chief d J 
ade 


inspection one at the 


adequate wiring right across the b 


of the St. Louis electrical industry 


e Certifying by Inspection—Since 


the St. Louis adequate wiring program 
is patterned precisely along the same 


lines as the national campaign, the 


Matter of inspections as a step to cer 


} 


tification has a respected position in 


of the 


Louis 


this local program. Instead 


perfunctory one inspection St 


requires two inspections one during 


the 
the installation is completed 


Both inspections, Kadner 


rough-in” stage, the other after 
believes IS 
necessary tO assure proper Certification 
During the 
open 


house. If 


rough-in’ the wiring is 


to inspection throughout the 


the wrong type wiring is 


used, it shows up in this inspection 
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ipection 


certificat 


ectric representat 


ve 
mare 


juate wiring 


and basic, is powerful. No contests, no 


prizes, no fanfare. Just the right 


of 
hard 


individual resourcefulness 


work. Like 


pennant-winning team M 


amount 


and the roster of a 


Louts's ade 


quate iring adherents are composed 


of individuals so homogeneous that no 


one can point a finger at any single 
/ ] 1 cay 


with conclusiveness, 


ther 
1iT¢ 


ence between SUCCCSS 
individ 
ot 


on which to heap the 


failure Picking out one 


or one concern, or one section 


the industry uy 
laurels would be an effrontery to those 
who collectively made idequate wiring 
a reality in St 


The 


must be 


Lous 


job is by no means over. There 


many more. certifications, 
many more contacts to be made before 
the job is even half completed. With 
idequate wiring, the job is never done 

But the 


ready 


number of certifications al 
the books (4013) 


of ade quate 


on and the 


number wiring layouts 


waiting to be transformed into actual 


certifications do speak convincingly of 
the program's basic effectiveness. Ade 


quate wiring committee chairman Les 


farrett puts it this way: “Right now 


it's snowballing, this adequate wiring 


of 


t© 


movement in St 
r} 


Louis and the 
We're gx 


support it more than 


rest 


i country ung to have 


we have done so 


more so with 


financing 


anything else if we want 


tremendous im 
petus we created 


That 


wiring need r the 


seCcTNS 


up the ade qu it¢ 


immediate future 


supp. and more sup 


port.” St carry out its share 


the ‘ thers? 


ultimate consumer 
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Trenton Educates the Trade 


Here's how the Central Jersey Electrical League taught electrical and general con- 
tractors that adequate wiring is common sense and can be 


t 
$ 
‘ 
' 


ANOTHER 
nO 


certified 


FIRST HOUSE wa 


Jersey Electrical League in Ox 


Present score ertifv 


HREI 


the Central Jersey Electrical League 


years ago a representative of 


issued Trenton’s first adequate wir 
Today 


150 certified homes in the 


there are morc 


New 


Jersey state capitol and, more impor 


ing certificate 


than 


tant, a vastly increased Contractor rec 


understanding of ade 


quate wiring plus an intense desire to 


ognition and 
sell the idea 
This pleasant state of affairs is the 
result of a three-pronged educational 
program directed at electrical contrac 
tors, general contractors and the home 
buying public. The cohesive factor di 
recting the campaign for the League 
is an adequate wiring committee con 
sisting of contractors Conte, 
N. W. Maul, Bill 


Query; utility representative A. Talbot; 


John 
George Cohen, 
local fire underwriters inspector B. § 
Van Meter and the committee chair- 
man, H. E. Gaskill, a 
turer 


local manufac 


Though they worked as hard as 


anyone to put the program across, the 
Trenton 


electrical distributors — of 


werent represented and that’s how 
they wanted it. The idea was to avoid 


78 


any sort of distributor preference, real 
or imagined, that might antagonize any 
of the Selling the 


contractor on selling adequate wiring 


citys contractors 


would be tough enough without fur 
ther complicating the setup, they fig 
ured 

e Wise Investment—The 
raised a sizeable operating fund from 


commiuttec 


each of the interested league divisions 
and the 
Co 


Vive 


contractors 
and Electric 
asked to 
much, but did 
reaped the fullest benefits later. The 


Ww he rle salers, 
Public 


Contractors 


Service Gas 
weren t 
naturally 


those who 


fund was used judiciously for adequate 
wiring only Jerry Madden, sales 
manager of Tab Electric Supply, vice 


Says 


president and former treasurer of the 


le ivuc 


Electrical contractor education the 
first problem, was met quickly. Ade 
quate wiring bureau speakers addressed 
the contractors’ division and architects 
ind general contractors, who were also 


invited Com 


to attend the meetings 


mon sense terms and basic, easy to 


understand language were the rule 
Outlets where outlets are needed, con 
venience, safety and long run economy 
were emphasize { 

e Key Man 
eral contractors involved a key man, 
committee member B. S. Van Meter, 
local electrical inspector, Middle De- 


Under 


The approach to gen 


partment Association of Fire 
writers. Carrying adequate wiring bu- 
reau specification cards on his regular 
rounds of general contractors, he sug 
gested addition of outlets to get cert 
fication, and other slight changes or 
improvements to make houses eligible 
for certification. Daily he sold the ade- 
quate wiring story to general builders 
and his presence served to remind elec- 
trical contractors on the jobs_ that 
someone from the league and the com 
mittee was there to help them with 
their missionary work. The utility rep 
member A 


resentative, committee 


sold easily when understood 


Talbot, issued the certificates after 
Van Meter approved for certification 

Getting the message to the home 
buyer was another campaign problem 
The committee sponsored an electrical 
contractor-built and manned booth at 
the Trenton Home Furnishings Show 
each spring. Face to face with porential 


customers contractors 


partic ipating 
talked adequate wiring using a visible 
and tangible schematic of an adequate 
Another display 


their service was 


ly wired model home 
told viewers how ok 
in an innocuous way and the contrac 
tors were there ready for modernizing 
Radio and 
booth 


business newspaper ads 


plugged the and the contractors 
daily 

e Screened Customers—Daily draw 
ing slips for wholesaler-donated appli 
ances produced promising mailing lists 
tor example, 430 potential 
from 825 


slips filled out Prospects were mailed 


This year 
customers were screened 
a letter of thanks for their booth visit, 
the adequate wiring booklet, “Getting 
Most From Your Home's Electric 
System” and a local listing of partici- 


the 


pating contractors ready to give com- 
plete wiring layouts and service 
Future plans call for a heavy ade- 
quate wiring emphasis in Trenton’s 
first Electrical Progress Show in early 
November and an adequate wiring 
model home to be opened in mid- 
November. The home is built by gen- 
wired and furnished 


eral contractors 


electrically by electrical contractors 
with the latest equipment and appli- 
ances donated by the electrical whole- 
salers of Trenton, and powered by spe 
cial lines run in by the utility 

We're all eager to cooperate these 
Madden. “The pro- 


ygram’s results each year have created 


days,” says Jerry 


new enthusiasm contractors, 


general and electrical. Adequate Wir- 


among 


ing isn’t just a catch phrase to them 
anymore. They understand it and they 


sell it 
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THAT'S THE TARGET, points out 
E. R. Keller, Cincinnati Gas & 
Electric Co. representative, at a 
meeting of distributors who are 
sponsoring a novel home wiring 
campaign called, “Target HW." 
Standing: F. E. Wiatt and E. W. 
Hodgetts, both of CG&E; Seated: 
W. Misrach, distributor; E. J. Mc- 
Ginnis, Cincinnati Electrical Assn.; 
C. W. Johnson, Jack Bogdan, and 
F. D. Brown, all distributors. 















Pay-As-You-Go Rewiring 








"Take up to three years to pay as little as $2 a month with your 
electric bill,’ say the ads for Cincinnati's newest promotional cam- 





HERE'S a gold mine behind that 
bulls-eye in Target HW. That's 
the theme of Cincinnati's brand 

new promotion that will concentrate 

its activities on the home wiring mar 
ket starting this month 

Target HW —symbolizing that huge 
market of existing inadequately wired 
homes—will tackle the problem from 

a different and very novel angle. It 

will attempt to make this needed reno 

vation process as painless as possible 
tor the housewife by letting her pay 
tor her up-to-date wiring on the in 
stallment plan 

Here's how it will work 

Say that Mrs. Jackson out in Cin 
cinnati suburbs has finally convinced 
the man of the house that what she 
needs is an all-electric kitchen—a 
clothes washer and dryer, dishwasher 
disposal, in fact, the whole works. She 
goes to her dealer and disposes ot 
most of the tamily savings for these 
worksaving appliances only to find out 
later that maybe her ten-year-old 
home's wiring Capacity can't stand the 
extra load 

e Inspection Says No The con 

tractor is called in to make an inspec 

tion of the wiring system. His findings 
confirm the dealer's doubts. In order 
to install the appliances, he says, the 

j 


home will need sprucing up, wiring 


wise—new circuits, heavier-duty wir 
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paign to finance home wiring modernization the time-payment way 


ing, more outlets. Cost will be some 
thing like $120. he tells the woman 
She promptly mutters, “Ouch.” Cant 
possibly do it, she says, spent all my 
Moncey on those ippl iInces vor n 


more lett 

Now the contractor to the rescue 
He informs Mrs. Jackson of a simple 
arrangement he has worked out with 
the local power companies. Both of us 


he says, will get together on the details 
of the electrical wiring you want done 
You ipree on the price and decide 
whether you want to pay for the j b 
over 12, 24 or 46 months. Then, from 


this chart (contractor shows Customer 


a prepared list of figures) you can sec¢ 
exactly what your monthly payment 
will be 
e All Agreed—After talking it over 
with her husband, Mrs. Jackson agrees 
to this painless plan. When the con 
tractor finishes his work, both he and 
the housewife fill in the simple agree 
ment and promissory note and he turns 
it over to. the power company for 
credit clearance. The power company 
then pays the contractor the full 
umount of his bill 

From then on, through the period 
of time the housewife has selected, the 


small monthly payments appear aut 


matically on her monthly electric bill 
In most cases, the amount so sm 
that she hardly realizes that really mod 


pre miscs Ss rved with 


iny other appli 


mn the future ha 


™ ‘ ithined tm con 


ta pecial kickoff 

S available t 

farm customer now 
} 

Cincinnati Gras & 
Union Light, Heat 
wiring covered by 

ist Of any and all 
including lighting 
end of the power 


oO the point of af 


non Ihe maximum 


the cost may be 


! the minimum 


tl rough the com 
where all the ques 
this new program 
ind after consulta 
iry Department as 
home wiring cam 
ts baptism of fire 
i that in the hand: 
the conmntractof#r ire 
rrows they Il need 
incture that gold 
rver HW. It will 
ee how many find 


in q i¢ cx pe rimecent 








Adequate Wiring’s Challenge 





Rochester 


Is Selling 


The Public 


Adequate wiring promoters in 


Rochester, N.Y., take view that 


until the public demands it, 


you can't sell adequate wiring 


N_ Rochester, N-Y., electrical 
dependence is practiced as well as 


have a 


inter- 


preached branches of the in- 


dustry there reputation for 


working together to put over business 


creating programs. So it was only na- 


tural that when an adequate wiring 


bureau was established in Rochester 


last year, local electrical businessmen 


automatically supported it 
One of the key 
committee sparking — the 


members of the 


Rochester 
adequate wiring program is R. A 
(Jack) Whitford, treasurer of ReQua 


Electrical Supply Co., Inc. He ts one 


of those rare who really be- 


pe ( yple 


lieves in working when he joins a 


committee—and he’s on a_ lot. of 


them (the Standards Approval Sub- 
committee of the National Adequate 
Wiring Bureau, to name another) 
Why is Jack Whitford devoting time 


to promote adequate wiring? Here are 


his own words 


‘Anything good tor the electrical 


industry as a whole ts good for the 


distributor. And adequate wiring 


because it makes it possible for us 


to sell more goods—is right down our 
alley. As a matter of fact, the promo 
tion of adequate wiring is fundamental 
We sorts of 


to our business have all 
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LOOK FOR THiS 5s 


DISPLAY BOARD constructed by the Rochester Adequate Wiring Bu- 


demonstrated by 


lighting and appliance sales campaigns, 


but none of them are worth a darn 


unless the wiring is there 


e What He's Doing 


Cause 


To further the 
Whitford 
ReQua_ Electrical Supply s 


ot adequate wiring, 


has made 
sales counter a distributing point for 


Handbook of Residential Wiring 


Rx chester 


the 
Design,” the bureau's re 
vision of the 
booklet of the 


Whitford is planning now is a meeting 


national bureau's basic 


same name. A project 
in the fall of all electrical wholesalers 


The 


wiring on a 


salesmen in the city purpose 


To present adequate 


scale that will definitely appeal to 
them 

Co-members with Jack Whitford on 
the Rochester Adequate Wiring Com 
mittee are another distributor—Homer 


Locke, of Kovalsky-Carr Co.; 


Ed Kramer, who manages the Rochester 


Electric 


Electrical Association; three utility 


and 


York 


men; one manutacturers man; 


New 


Board of Fire Underwriters 


a representative of the 

Heading up the group is Rolland H 
(Rod) Canfield, 
dential engineering consultant for the 
He 

] 

runs the bureau, makes all the adequate 
98 so 


who serves as fresi- 


Rochester Gas & Electric Corp 


wiring layouts—some far—and 


Rolland H 
t of $ O-6 the 
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Canfield 


Built 


public what cer- 


bureau chairman 


board is used t how the 


takes the lead in creating interest in 
the adequate wiring program 

As Canfield has discove red, the ade- 
quate Wiring program is a long-range 
short- 


public demands it,” 


proposition, and there are no 


cuts. “Until the 
he says, “you can't sell adequate wiring 


Selling the trade is not the answer 


For one thing, the electrician is gener- 
ally told by the builder how much 
wiring he is to put into the house, so 
stymied. And 


he is as long as the 


builder can sell his houses, that’s all 


he's interested in. To him adequate 


wiring is just added cost. That's why 
we're going to the public 

e Promotion Efforts—Here’s how 
the Rochester Adequate Wiring Bu- 
reau is getting to the public 

has produced and is distribut- 
ing its own “Handbook of Residential 


Wiring Design, 


national bureau's booklet but is more 


elt 
which is based on the 


advanced in many respects. The hand- 
book explains what adequate wiring 1s, 


why it is necessary, how to get it, and 


presents adequate wiring requirements 
on a room by room basis. Distribution 
so far, however, has been mainly to 


the trade-—electrical contractors, archi- 


tects, builders, appliance dealers and 
School 


mortgagors principals repre- 
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LIVING 


ICIATION o1 ROCHESTER... 


ints and switches arranged 
for your familys safety. 


Electnca! outlets where 
you need them-ail around the home. 
Sepatate circuits for all major appliances. 


ECONOMY ~ Saves you money over the years 


You add new appliances without 
expensive wiring, 
BEAUTY — No more bunches of wires 
at cvery outlet to spoil the 
your rooms. 


appearance of 


There 
and 


the box 


tified adequate wiring means 
for outlet 


controlled 


is a light cir- 


every 


cuits are from 


sent another group that has received 
copies of the handbook 

e It has constructed a display board 
that is used to demonstrate to prospec 
tive new home owners what adequate 
wiring can mean to them in terms of 
safety conveniencs economy ind 
The 


It has been shown dt 


beauty board cost $500-600. to 
build 
tricity for Better Living Week, 
Home Builders Sh 


tial ind | Cal INS Ped 


Iriny 


to residen 
electric ans 
tors 

has devel ped yntinuing ad 
campaign in | newspa 
ads, built clever 
the public CCT I¢ | ade 


ans: | h wiring 


nw me 


into your home as much ele 


ny one 


with larg 
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What One Distributor Is Doing 


~ 


, \ ~~ 
SN ‘WEN 
COUNTER SALESMAN Gerald Near, of ReQua Electrical Supply 


the Rochester bureau's “‘Handbook of Residential Wiring De 
the t klets is the « 


Co 


ign to 


Inc., explains 


a contractor. A 


supply f maintained on unter for passing out to customers 


on the limitations of present home of things we built our requirements 


around existing equipment rather than 
what John Doe thinks he 
Another of the 
quirements 1s the use of No. | 


wiring systems 


e It has gotten a number of build- might buy.” 


ers to construct adequately wired Rochester bureau's 


ind has announced the re ’ wire 


newspaper ads f« il] it 


model homes 


them in and dryes 


One thousand 


opening ot range circuits 


persons saw the first immediate prob 


idequately wired model home in the esidential electricians, accus 


No. 14 


working with 


Rochester area houses with 


1) 


Canfield supplements these efforts trouble 


bet that have 


Electrical 


in pect ! 


by speaking re groups ind frequently dam 


Most of the 


1EVICES 


We WIrink 


ects and 


time 
were of 
heard him 


at » th who have help remedy the 





TORS PAPI Fea 


% 


a 
~s 
iui’ i 
. om PAB # 


remote control 


? First stop just inside door, is the 
lighting switch. Home buyers gain better understand 


ing of literature with the actual product in action 


Welcoming electrical contractor John Conte Tab Electric Supply’ 5 Hand on tary master switch in bedroom. Gavenda 
buying uple ' in ele how how 


Joe Gavenda prepares t nduct home lighting system makes excellent burglar 


trical tour f his own adequate wiring ample alarm. illuminating entire + Ww t of the wrist 


Adequate Wiring’s Challenge 


The House That Joe Built 


Distributor's salesman Joe Gavenda uses his own home to sell adequate 
wiring. Result: more lighting, appliance, ventilation and heating sales 





4d l you cant bring 


the customer 


the sample to 
bring the cus 
adv Ises 


tomer to the sample, 


Joe Gavenda, top outside salesman for 
Trenton, N. J 


Joe does just that, using what may be 


Tab Electric Supply Co 


the largest personal adequate wiring 
sample in the nation—his own eight 
room, two-story, ranch type home built 
working 


in two-and-a-half years of 


weekends and spare time 


82 


Because Gavenda realizes how tough 


selling adequate wiring can be with 


just literature and layouts, he encour 


ages his electrical contractor accounts 


ro use his house 


sample. “If the 
I 


as a concrete operating 


contractor and | can 


actually show the home buyer what 


idequate wiring means in terms of 


convenience, safety and long-run econ 


ymmy—we can sell them,’ he says 


As a matter of fact, all prospective 


all come 
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home purchasers who visit the “sam 


come away 


vinced and 


ple’ have thoroughly con 


in most cases have been 


upsold with comparative ease after 
viewing the many application features 
in the home. Lighting, appliances, ven 
tilating fans and electric heating have 


in for their share of Customer 


attention and admiring interest which 


are quickly channeled into extra sales 


in “the house that Joe built 


1953 








Gavenda's electrical kitc > vi F wn the 
convenience 


ffeemaker remote <« 


Reminding visitor 
winter mornings, Joe emphasi 
g bathr 


Illustrated by the additional 
lar, the need adequate 
assures husbanc 
n the long rur 
imited facilitie 
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Promotional Material Available from 
The National Adequate Wiring Bureau 


Slanted to the Consumer 


*Folder for 
Presents general advantages of adequate wiring as well 


use in model and demonstration homes 
as definition of what it 1s 


bureaus to use in selling the 
what it stands for in terms 


*Folder for “hometown 
meaning of AW certificate 


of convenient living, better mortgage, saving money 


Folder giving simple definition of adequate wiring sys 
tem. Contains digest of national standard in handy chart 
form 


make 


Folder for those planning to remodel or home 


re pairs 


Folder for home owners planning to redecorate 


Folder emphasizing importance of having enough out 
lets for convenient use of appliances and lighting 


Folder giving general explanation of advantages of ade 
quate wiring for modern living—today and tomorrow 


Gives ABC's of wiring adequacy 

Folder emphasizing importance of having enough cir 
cuits of large enough wire to assure efficient operation 
of appliances and lighting 


Folder pointing out that cost of installing AW its a 
small percentage of over-all building cost 


Folder aimed at modernization market. Points out that 


unsafe, unsightly tangles which mar appear 


ance of homes are usually symptomatic of overloaded 


oct¢ ypus 


circults 


with kitchen and laundry prospects 


Folder for use 
of old homes. Humorous drawings 


that strange things happen when 


Booklet for owners 
and copy point out 


homes are “hexed” by insufficient wiring 


Booklet giving layman's digest of the National Standard 


presented in simple, non-technical language 


Book covers electrical usage in home, room-by-room 


Book gives complete, non-technical presentation of vari 
ous elements in an adequate wiring system. Tells what 
to ask for when building, what to look for when buying 


what to consider when modernizing 


Film contrasts advantages of living in an adequately 
wired home with the inconveniences of an inadequately 
Titled, “The House That Jack Built, 


film is an entertainine comedy an AW moral 


wired home the 


with 


Slanted to the Farm Consumer 


Folder explains why adequate wiring is an importan 


t 


factor in the satisfactory operation of farm and hom 


electrical equipment 


Slanted to the Builder 

Folder sells builders and architects on the sales advan- 
tages of installing adequate wiring. Explains how ade- 
quate wiring certificate and house sign can help in 


merchandising new homes 


Slanted to the Contractor 


Promotional kit contains an assortment of advertising 
and other aids to help electrical contractors sell the need 
for adequate home wiring. It includes all he needs to 


promote the AW story in his area 


Slanted to the Student 


Teaching aids for home economics classes and adult 
education projects. Lesson plan book for teachers out- 
lines complete course on importance of adequate wiring 


to efficient homemaking 


Wall chart to facilitate class discussion, showing blow- 
ups of illustrations from teachers’ supplements 


Lecture-demonstration chart employing the “flannel 
board” technique, with practice plans to permit audience 
participation. For use with adult or youth groups. Lec- 
ture chart features one-floor house plan printed in black 


on orange flannel 


Facts folder entitled “Facts about Electric Wiring for 
the Home.” Contains fundamental information on ade 


quate wiring stated in elementary terms 


Vocational-agricultural textbook designed for non- 
Edited to a 


technical students at high school level 
readability index of 8 to 9 or junior high school reading 
level. Deals only with how to plan home wiring, not 


how to install it 


General 

National Standard. Official residence wiring standard 
of the National Adequate Wiring Program. Developed 
by the Industry Committee on Interior Wiring Design 


and published through Edison Electric Institute 


Adequate Wiring Reporter. An industry publication 


devoted exclusively to adequate wiring promotional and 


educational activities. Reports on what's being done by 


electrical industry groups in various sections of the coun 


try to inform consumers, builders, architects and industry 


members on the importance of adequate home wiring 


Available only to groups licensed to operate certification plan. 
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A MESSAGE TO AMERICAN 


Thre first of two articles on profits 


INDUSTRY 


ONE OF A SERIES 


PROFITS ... How High Are They? 





SHARE OF THE NATIONAL INCOME GOING TO PROFITS* 
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How high are profits? What is being done 
with them? This is the first of two articles 
designed solely to throw some factual light 
on these key economic questions. 

One of the important economic develop- 
ments of 1953 has been a substantial increase 
in the dollar volume of corporation profits 
from the level of 1952. But to answer the 
question “How high are profits?” we must 
also measure them: 1) by comparison with 
the record of previous years, and 2) as a 
share of the total national income. The term 
“profits,” as used here, refers to profits after 
taxes. These are the only profits that can be 
paid to stockholders or retained for use in the 
business. 

In the first six months of 1953, corporate 
profits after taxes were at an annual rate of 


$20.4 billion. This was higher than in the first 
half of 1952, but lower than in the full years 
1948 or 1950, or in the first half of 1951. If 
allowance is made for the declining value of 
the dollar, this year’s net profits for all cor- 
porations represent less purchasing power 
than those made five or six years ago. 

Here is the record of profits over the years: 


Profits After Taxe 
J. S$. Corporatio: 


An! 


The record shows that real profits have a 
little more than doubled since 1939. This in- 
crease, however, does not mean that corpora- 
tions are doing exceptionally well. The entire 
national income has doubled since 1939. And 
our industrial plant is more than twice as 
large as it was in 1939. Therefore, 
have just about kept pace with industrial 
growth. 


profit ; 


Return on Investment 


How high are profits compared with sales, or 
compared with the stockholders’ investment? 








What is the rate of return to the people who 
have invested their savings in corporate busi- 
ness? 

The table below shows that for the past 
three years the rate of return on both sales 
und investment has been substantially below 
the return achieved in earlier postwar years. 
The rate of return on stockholders’ invest- 
ment is higher now than it was in 1939. But 
this is primarily because today’s profits are 
reported in terms of today’s prices, whereas 
much of the investment in plant facilities is 

Lill carried on the books at prewar prices, 
which are substantially below the cost of re- 
placement. The current rate of return, meas- 
ured as a percentage of total corporate sales, 
is below prewar levels. 


Corporate Profits After Taxes 








Per Cent of Per Cent of _ 
Total Stockholders’ 
Sales Equity 

6.1 
4.1 





1948 
1949 
1950 
1951 e 11.8 
1952 3.6 10.5 


14.5, average 








Manufacturing corporations only 
NA Not available 
Annual rate, first six months 


In considering these figures, it should be 
remembered that they are averages for all 
corporations. Some companies make more 
than the average, and many make no profit 
at all. In every year since 1915 at least 25% 
of all corporations have operated at a loss. 
In 1939, 58% of all corporations were losing 
money. This year the figure will probably be 
at least 30°07. The improvement since 1939 
shows a much healthier economy. But it does 
not indicate that profits are easy to make. 


How Big a Share of the Pie? 


The most important single fact about profits 
is that they now represent a smaller share of 
national income than they have in past years 
of normal prosperity. For the past three 


years, profits have taken a smaller share of 
the pie than in 1939, and considerably smaller 
than in the early postwar years. Here, as the 
chart at the beginning shows, is the record: 





Corporate Profits After Taxes as a 
Percentage of National Income 





9.6 
6.9 
wen ccewweccccecee=--0- 
9.3 
9.3 


j det 
1950 } 9,4 
1951 ; 
1952 6.4 





Annual rate, first six months 


The main reason for the declining corpo- 
rate share of national income is, of course, 
the increasing share taken by the federal 
government in the form of taxes. The wage 
earners’ share is also higher than in 1939. 
But the really startling increase is in federal 
taxes. Taxes on profits now equal almost 84: 
of the national income, compared to only 2% 
in 1939. 


Why This Is important 


It is important that these facts about profits 
and taxes be widely understood. At its next 
session, Congress must consider what to do 
about the emergency taxes on profits enacted 
after the outbreak of the Korean War. The 
so-called excess profits tax is scheduled to die 
on January 1, 1954. In the absence of new 
legislation, the rate of the corporate income 
tax will drop from 52% to 47% on April 1. 
Many factors, including the revenue needs of 
the government, must enter into the decision 
whether or not to reduce taxes. But one fact 
stands out clearly: By comparison either 
with past years or with the total national 
income, corporate profits today are rela- 
tively low. 


The second article in this series will discuss 
what corporations do with their profits. 


McGraw-Hill Publishing Company, Inc. 
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CHURCHES: 


MODERN 


TRADITIONAL 


Lighting Them Is Big Business 


Photostory by Howard J. Emerson 


ANY 
their 


electrical distributors and 


going to 
church these days, and coming 


salesmen are 


away richer. Not only are they getting 
on Sundays the spiritual wealth of 
their own faith, but on week days 
they are sharing in the nearly $500,- 
000,000 that is going into new church 
construction and the remodeling of 
older churches during 1953 

with 
lighting departments cr lighting spe- 
this 
church building and remodeling pro- 
gram 


Those electrical wholesalers 


cialist salesmen are following 


with more than casual interest 
In most cases, the lighting fixture con- 
tract is much larger in percentage of 
the total electrical contract on a church 
lighting job than it is for any other 
new or remodeling job. One industry 
expert, through whose hands pass hun- 
dreds of lighting contracts, says that 
for the average commercial and indus- 
trial contract, the lighting fixtures aver- 
age one-tenth of the electrical order, 
while on a church job the lighting fix- 
tures one-half of the total 
contract to the electrical wholesaler 

e Big Building Programs — The 


churches of the nation take on consid- 


average 


erable importance as a market for light- 
ing when one looks at a picture of 
the construction activity under way or 
projected. ELECTRICAL WHOLESAL- 


86 


ING's big sister publication Business 
Week “The 


church as a buyer of goods takes on 


reported recently that 
new importance because of three 
pressures 

e “A backlog of long overdue addi 
. ‘We still have a 


quarter century of overdue repairs and 


tions and repairs 


remodeling,’ says one churchman 

e “An over-all growth in popula- 

tion—and church membership. 

e “The dislocation of popvlation 
whole new towns are popping up 
city population is moving to the 

suburbs, and churches must too.” 

The wholesalers across the country 

find that no one sect is providing the 
market for lighting; rather, that all 
religions are building or relighting the 
house where they worship their God 
1952, the 39,906 Methodist 
spent $83,500,000 for 
building improvements and new build 


During 
congregations 


ings; the Roman Catholic Church re 
ported that during one month of 1952 
it had 
tion, 


316 churches under construc- 
$123,762 each. The 
1953 budget for building and remodel 
ing by the Archdiocese of New York 
is $40,000,000. The United Lutheran 
Church has been starting new churches 


averaging 


at the rate of one every 8 to 10 days 
for the past 5 years. The Protestant 
Episcopal, the Baptist, the Congrega- 


tional, Presbyterian and other church 


groups have funds well into the mil- 


lions for church remodeling and con- 


they don’t 


struction, but present a 
complete picture because they are only 
supplements of the millions 


more raised and expended by the local 


many 


congregations 

Why should this impressive picture 
of a church building and remodeling 
boom mean so much to the electrical 


coneern and 


Weeks of 


the clergy of several faiths bring this 


wholesaling its lighting 


salesmen? discussion with 


conclusion LPO d lighting is as essen- 


tail to the church today as it is to 


stores, industry and the home; the day 
candlelight 


of worship by is passing 


rapidly—while candles will remain in 


many churches for atmosphere, no 
longer will they or the bare bulbs put 
in to supplement them decades ago 
serve as illumination 


The 


present day 


e Clergy Wants Light value 


of good lighting to the 
church is being recognized by a ma- 
The clergyman 
a cloistered life 


clerg 
lead 
He shops in supermarkets, gets gaso- 


jority of the 

today does not 
line at floodlighted stations, visits his 
flock in well-lighted homes, may even 
discuss contributions with his business- 
men-parishioners in their modern offi- 


ces. The only objection, other than 
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wholesalers from the catalog f mar 


church fixtures Peter 
Vallejo, ¢ 


were ten Ran wnterr 


lighting 


cost, ever raised against pood 


in churches is based on tradition 

that of the candlelight atmosphere dat 
ing from the earliest days of the Roman 
Catholic 


simplicity inherent in the 


Church, and the tradition of 
appre ach of 
many Protestant faiths 


break 


min 


But even these traditions are 
Protestant 


The 


light and there w 


ing down today. One 


} 


ister told this writer Lord said 


let there be is light 
should wor 
A Catholic 


communicants 


He never meant that we 


ship Him in the shadows 


priest said our 


I 
are literate people who want to follow 


the Mass, and we must make it pos 


Missals 


One of the so-called evangelical preach 


sible for them to read their 


ers said: “Darkness is the playground 
of the devil. We 
be as bright as His Spirit 


want our church to 


e One of Every Six 


Distributors 


and their salesmen 


clergy get the lighting it now wants 
For one wholesaler 


Oakland 


church lighting has represente 


churc he S 
San 


for its 


in the Francisc area 


1 one 


of every six lighting jobs handled 
luring the past seven years 


T his con 
California 


le this 


cern Electric Supply C 


has mac success in the church 


1 
| 


ighting field by being able to offer 


the architects, engineers, contractors, 


church groups the services of the spe 


October, 


R 
Mare 


alif ve rough Graybar 
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GOOD EXAMPLE of church lighting using fixtures available to 


ifacturer 


Uakland 


tt 


ne W lary 


lepartement described 


of ELE 


cialized lighting 

in the September 19 issue 

TRICAL WHOLESALING 
Manager Sol 


specialists like Irv Cassens have learned 


Cohn and salesmen 


the problems inherent in lighting and 


relighting churches. They have learned 


that the allowance provided by many 


architects and engineers is compara 


needs 
large The \ 
] 


esirous of 


tively small when the lighting 


of the new churches are 


seen many clergymen 


a vow xd 


have 
relighting job for an old church 
but stymied by a pitiful allowance 


from the church organization of 


lay group. To help bring better light 
churche: the men 

CESCO’s lighting division have learned 
how to work with the 
of Roman Catholic Church affairs 


the laymen 


ing to these 


a {muinistr 


COmMmMItICES 

expendit ircs In many 

Churches 

Cohn 

men have been successful in selling-up 


appt ar 


thor 


e Selling-up 


many jobs because they can 


churchmen with a 


ough knowledge of the 


before these 


basic require 


ments of good church lighting, plu 


the ability to a lapt that knowledge to 


the individual church and its lighting 


could 


needs. By showing how lighting 
be used to enhance the beauty and 


utility of a particular new Christian 








THIS church can 


AN outstan ling example 


modern church architecture, € 
P 


' yar Francise tand : cr 


rpus Christi R. C. Church IN 


1 shallow dome in the ceiling are three 
ntrast t its predece r left 


as does the Westlight 3 watt 


lighting de ned y archi The front composed of sheets 


f 
¢ 


potlights focused on 
enter of altar and 
vari jlored fibre window California Electric On post 


accepted for this job 


priest during Mass 


near altar are watt Gothan 
Supply 


fixtures in bank 


Churches continued 





Some New Churches Are Modern 


~~ ap, 

TREE pete 
[ALIFORNIA ELECTRIC SUPPLY CO. 
Wholesale Distributors ‘ 


adoration ¢ 359 a 


foiseea ad Uy See reamcisce ) te time onotee 32008 


408 


8 428 PLEASED TO QUOTE 48 POLLOES 


N 


and appreciated only when 

wtificial light 1 ) ays the architect Left i ) 
iling over tk ide aisle; at 

Sunbeé »>-light 

unit the cei 


fixture 


wr Teava YOU FOR fous sequesT 








Initial Lighting Order for Corpus Christi Church 


ENTERING this example of modern ct 
this vestibule, with stairway t 
area, lighted by ‘ watt We 


and Gotham baffled cd wnlight 





WHOLESALER'’s ab 
ture designed t cr 
to get jot CESCO made 
watt fixture anda 


bracket t matct 
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Initial Lighting Order for First Church of Christ, Scientist 
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RELIGHTING Missi 
repre 
Electric Suppl ales 


a 


f 


BEFORE: Attempts to increase illumination in the 
‘ tist 


sacramento, Calif 
wl type luminaire, re sulted in 


the at the 


luminaire and f¢ iter pew 
Supply, Sacramento, took 


per 


up the problem The 
Then eight 500-watt 
circle and 


3 - fc 


cent 


ft sixteen 


n Dolores R. C. Church in San Francisco 


) fixture order for Irv Cassens, California 
an. 


ented a $3 
Objective was to bring reading level 
pew area and to accentuate the 
aics without having the fixture 


illumination t tatues and 


> obvi JUS 


severe glare, a 10-fc 

AFTER: Lighting engineers and 
luminaire 
Rambusch 


Churches continued 





Church Relighting 
Market Has 


Biggest Potential 


First Church of Christ, 
, through addition of more lamps to this orna- 


level 


under 


wattage 
Downlites 


watt Downlites placed in 
level throughout entire pew area 


WALL lights in Mission Dolores Church were designed and 
fabricated by CESCO. Each 
500-watt spot in Pittsburgh | 
and a 100-watt spot in 
Aisles light 


has four watt 


fixture 


lamps, plus a 


uvered for downlighting 
ame ty f ctor for upl ghting 


each have three ¢ 


TO bring light down from the double dome of Mi 
ion Dolores Church, CESCO supplie . 


watt louvered spot na Thon 


ALTAR area 
with Bishop Guilfoyle 
and floods. Ca 1S ir 


F cre f 5 x level 
oftened shadows by 
with 


f Mis nD 
viewing ‘Hlaneou 
spots and 
harsh imine 


remote ballast n eact 
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Continuing Decline in Income Means 


Farmers Super-Boom Is Over 


Extremely high production, loss of foreign markets, a drop in 


farm prices, mounting surpluses have ended the farmer's recent 


period of super-prosperity. The most important direct eco- 


nomic result: a decline in sales of capital goods to farmers 


American 


HE 


farmer is again a major economic 


situation of the 


and political problem, after more 
than a decade of unbroken farm pros- 
perity. According to the McGraw-Hill 
Dept. of Economics, this turn for the 
worst has been brought about by 
l. Extremely high production. The 
1952 crop was one of the largest on 
record, and farm production in 1953 
will probably surpass all past years 
except 1948. The effects of high pro 
duction are aggravated by 
2. Loss of foreign 
American farm products. Agricultural 
a record in 1951, but de 


markets tor 


exports set 
clined by 15 per cent in 1952 and fell 
again this year. This is mainly because 
foreign Countries are producing more 
of their own needs. High production 
here and lower foreign demand have 
led to 

3. A drop in farm prices, amounting 
to about 12 per cent between July last 
year and July 1953. Lower prices mean 

1. Lower Farmers 


earned about 


farm imcome. 
billion 
nual half of 

and only $12.9 billion in the first half 


And high 


lower exports and Owe! oD | Ss 
I I 


$15 
rate) in the first 


of this year production, 
have 
created: 

>. & 
products in the hands of the 
The 


that it will spend $1 


farm 
federal 


mountin surplus ot 


government Treasury estimates 
» billion this year 
to support prices by keeping farm 
products off the market. The Depart- 
Agriculture has had to limit 


land ft 


ment of 
the amount of 
in 1954 to 


rmers may use 
raise certain which 
are eligible for price support 
e No Depression—It would not be 
correct to call this a farm dey 


It would be more correct to 


agriculture is the first industry 
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back to normal after the 
abnormal Korean boom. Over the full 


1953, 


pre spe rity 


year farmers will earn only 
about 10 per cent less than they did 
last year. And 

far, far better off than they were before 


World War 


reason whatsoever to expect a return 


this will leave them 


the last There is no 
to prewar levels of living on farms 

Neither, however, can farmers look 
forward to a quick improvement in 


their incomes. Unless war or some 
new and miraculous federal farm pro 
gram appears, their incomes are likely 
to decline slightly again in 1954, and 
they may not return to recent super- 
levels for a number of 


boom years 


There are several reasons for ex 
pecting that farm income will stabilize 
around the lower level. One is that the 
loss of some overseas markets for 
American farm products is likely to 
European agriculture has 
finally from 


struction, and food production in Latin 


be lasting 
recovered wartime de 
and the 
Most of 


the world can now either produce all 


America, Australia, Canada 


Far East is also expanding 


the food it needs or else buy it in non 


dollar areas. Since dollars are scarce, 
all countries naturally prefer to deal 
outside the U.S. The fact that foreign 
aid is in the process of being drasti 
cally reduced also means a permanent 
loss of markets, since aid financed large 
amounts of postwar agricultural ex 
ports 

The tremendous productive capacity 
of American farms also operates to 
keep farm income down. As an illus 
tration: Wheat farmers can probably 
grow more wheat than they can sell 
to the even 


except government ) 


though they have agreed to reduce 
sharply the number of acres they will 
need is a 


plant next year. All they 


the weather. In 
built 


reasonable break in 


addition, farmers have their 


herds of cattle up to a point where the 
price of beef is almost sure to fall as 
marketings of beef cattle Most 
of the drop in prices has already taken 


rise 


place but there is room for more de 
reach their 


1955 or 


cline when marketings 


(perhaps not until 
When prices decline, farmers 


generally earn less, even with increased 


peak 


1956) 


marketings 

So, while 
cry from depression, it is also a marked 
change from recent super-prosperity 
is still high by historical 


the farm situation 1s a far 


Farm income 


standards, and it will stay relatively 


high as long as the general economy 
healthy. But the 


past and prospective decline in income 


remains reasonabl 


is severe enough to create some ser! 


ous problems, not only for farmers 


themselves but also in other areas in 
the economy 


Hit 


will be 


Harder—In_ general, 


a less profitable on 


e Some 


farming 


cupation in the next few years than 


1 


in the last few. However, this ts not 


necessarily true for all types of farm 
income S greater in some 


Beet cattle 


at vercly be 


ing. Loss of 


fields than it is in others 


farmers, for instance Jose 


cause of the drop in cattle prices Peo 
] 


ple who raise crops put under produc 


tion controls by the government (in 


an attempt to prevent greater surplus 


also lose more income 


production 


than other farmers. Tobacco and pea 


nuts are already controlled and con 


trols are planned for wheat next year 
Corn and cotton are other likely candi 
lates for controls to limit production 
in the near future 

farmers will have 


In ad ition some 


to face the tact that the value of their 


118) 


(Continued on page 





Selling yourself int Selling your firm's service 


Selling with printed matter 5 point Checking stock 


Sales Techniques 
As Salesmen See Them 


salesman's operation lifterence 
asked tor a | planation of each 


ONFIRMING the highly personal the average survey form 
nature of the business, the re In the first part of the questionnaire 


to rate six man's first . and several of the 


sults of a recent two-part ELE¢ the salesmen were asked 


rRICAL WHOLESALING survey estab- — basic selling techniques numerically as — reasons may b nd in the column 


lished “selling yourself’ as the most to comparative effectiveness. Running — at right 
close behind “selling yourself” were The second part of the questionnaire 
selling your firm's service” and ‘sell quizzed the salesmen on samples. They 


were asked if they carried samples, 


effective sales method used by electrical 


distributors salesmen across the nation 
licate the widespread ing with samples, product demon 


Results ilso ma 
samples as a vital part of — strations evidence of a substantial to mame some items 


use of be found in 
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Selling with samples, demonstrations 


Persistence selling 


their sample « san | 
which was 
The results 
samples wiring 
nectors. mot 
shavers and radios 
] | 
ly used sampies 
rundown on 
sales Wise, SCC 
Response to 
] 


good—totaling 


questionnaire S mal 


tone of many of the salesmens com 


ments seem to point to a shar 
selling awareness. undimmed 


inroads of the order-taking years 
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COMMENTS BY SALESMEN ON: 


Selling Yourself 


Selling with Samples, Demonstrations 


Products Most Mentioned as Best ‘‘Door-Openers’’ Among 
Samples Carried: 


Disconnect Switches Clocks Motor Controls 
Torches Switches Plug-in items 
Circuit Breakers Radios Cable 

Time Switches BX, Tv Flash Lights 
New Lighting Wiring Devices Tape 


Shavers Connectors Fittings 





Living Room 


























Nursery 


A Big New Market 


For the Electrical 


ENTRAL HEATING, one of the 
wonders of modern civilization, 
started a revolution in home com- 


fort over 70 years ago. But along with 


it came the bulky furnace and stoker, 


plus ducts and pipes zigzagging 
throughout the walls of the house. Coal 
and oil brought smoke and soot, dust 
and grease, ashes and dirt 

Electric 
civilization, is synonymous with mod- 
ern living. What is taken for granted 
in 1953 was practically unheard of ten 
years ago—TV sets, electric dishwash- 
ers, electric blankets, room air condi- 
What is comparatively un- 
1953, taken for 
granted ten years hence. For instance, 


power, basic to modern 


croners 
known in will be 
built-in electric heating equipment for 
the home 

e Many Units In Use—Electric heat- 
ing units, portable or built-in, are now 
supplementary and 
auxiliary homes, 
new and old. However, an entire house 
heated by built-in units is something 


being used for 


purposes in) many 


94 


of a rarity in most sections of the coun- 
try. In areas where low cost electricity 
is available, such as the Tennessee Val- 
ley and the Pacific Northwest, heating 
a house by electricity is popular and 
widespread. In the TVA area alone. 
close to 100,000 new homes use this 
type heating. As lower cost energy be- 
comes available in other sections, the 
popularity of house heating by elec 
tricity will undoubtedly increase. Con- 
sumer acceptance is reported good 
where the consumer has been properly 
heat 


informed as to the cost of the 


Distributor 


from the installation and use stand 


point There are also those home 
owners, or potential owners, who will 
install the equipment regardless of 
cost because of its convenience, clean- 
liness and comfort 

The 
heating 1s 


little al out if 


built-in electric 
The 
Many 


contractors 


problem of 
Education public 
builders, 


and 


kn WS 


architects, electrical 


distributors are enthusiastic 


electrical 


about it, while many more are either 


this great 


reluctant or indifferent t 


potential sales m irket 


The Basic Types of Heating Systems 





In general, all heating systems con 
sist of two basic types. Central heating 
systems employ a furnace or boiler and 
distribute heat through air ducts or 
pipes to the places where it is needed 
Unit heating systems, located in the 
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various rooms of a house, give oft heat 


within the room where it is wanted 
With 


room may be heated to a higher 
than another. A_ baby’s 


built-in electric heating units, 
one 
temperature 


nursery can be several degrees warmer 


1953 
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Recreation Room Bathroom 





Built-in electric heaters are a growing factor in the home heating field. By 1960 
it is estimated that 2 per cent of American homes will be electrically heated. As 
contractor-installed products, they offer real promise to the electrical distributor 







By Thomas M. Cassidy 
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warmer loses heat to the cooler 
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houses. Installation requires 


both an 


than the family living room. With heat is carried away by perspiration — clectrician and tinsmitl \ 
built-in electric heating equipment, evaporation giving off of heat t warmed ( ver the heatin 
heat may be turned off in one section the surrounding air (convection), and coils and 1s tan-t ! n h room 
of the house while it ts still on in an giving off heat to surrounding object by a duct s m ( of te in 
other such as walls, window panes, chairs the duct he r travels from fut 
e Heat for Comfort—The only rea (radiation nace to room, accounts for a higher 
son for heating a house is for the com e The House, The Body—A hous« kilow han for 
fort of the people in it. Heat, from in a manner of speaking, is like the my © el he mit 
whatever source, maintains comfort body. It gives off heat when warmer CI The n f n electri 
able surroundings. It does not heat the than its surroundings. The ideal tem cating t dividual un 
- body perature for a house 1s approximately 1 in With td f 
The body provides its own heat and 1) degrees F. This is the temperature ngeme here il 
maintains its own heat at a proper of the walls and air in the house. The loss due to ducts or pipe 
’ level. Normal body temperature is 98.6 amount of heat lost depends on many ¢ Resistance Heater One of the 
P degrees F. The amount of heat gen- things. Construction of the house, how — m mmon type heating syste 
erated depends on age, type of activity it is insulated, the number of door the electric resistance heater. One 
engaged in, weather conditions. The and windows and the outside temper more |} I 
surface temperature of the body is ture. Even the number of people livin ccording to the heat requireme 
about 85 degrees. Due to the nature in the house and how they live should Some are controlle vall therm 
of heat and this difference in tempera- be considered. These important prob tats, while other ( f-contained 
ture, the transfer of heat is out of the lems require close attention when ( ( 
body house is to be equipped with built-in of 
Heat is always present, even on electric heating Nn 
freezing days. When two objects meet e@ Central Furnaces—Central elect \ 
or are placed close to one another, the heating furnaces are in use in some m ( heate 






Big New Market (cont.) 


in. Sometimes a_ polished 


f metal is placed behind the 


iting element. In this case, heat 1s 


transmitted partially by radiation but 


till chietly by convection. Units hav 
(0) watts 


1 for 


ciectric re 


nv a preatet Capac ty than 


not usually recommende home 


heating installations. Since 


sistance heaters operate at high tem 


peratures yrill vuards covering the 


tront of the unit serve to prevent 
physical contact with the heating ele 
Best 


room 


ment results are obtained when 


each to be heated 1S controlled 
independently of the others 


Radiant 


designed for 


e Glass Heating Panels 
glass heating panels are 
installation in the walls of a room 


The 


made of 


similar to resistance type heaters 


heating element is usually 
tempered glass with an aluminum alloy 


back 


miting fired to the 


fused on the Some types employ 
bac k ot 


a metallic c 
tluminum = reflector 1s 


the vlass An 
located between the glass panel and 


the back of the 


from the room enters an opening be 


mounting frame. Air 


neath the glass panel when the panel 


is above room temperature. The air 


passes through spaces in front of and 
I 


hind the retlector. Thus heated, it is 


discharged through an opening at the 


heater’s top. Air is also raised in tem 


perature as it moves in front of the 
vlass panel by means of natural con 
vection, though glass panel heating 1s 
accomplished primarily by radiation 
Ratings of radiant glass panel heat 
1. OOO 115/230 
rated 600 watts, 


This 


stabilized 


ers are usually Wills, 


volts A \ 
115/230 


few are 


volts, a rating 1s on 


the basis of current input 


after an operating period of 20-30 


minutes. Some panels when first ener 
cooled) will 


they have 


OO and | 


gized (after 
use between 1, 
Others 


WaAllage IS 


100 watts per 


panel claim this increase in 


starting small or nearly 


zero. As the panel temperature in 
creases to its normal operating t mper 
Duc t) 


pre per 


dture the Wl ge decreases 


j 


the initial high demand, Wire 


size and overload protective devices 


should be used with this type heater 
Baseboard 
units offer some concealment, though 

{ take 


they do not 
range in length from 2! > to 


e Baseboard Heaters 


wall spac They 


i feet, arc 


usually rated 105 watts per linear foot, 


0 volts, ac Iwo 
ling be 


and operate at 


parallel heating coils excen 


96 


tween terminal blocks are contained in 
cach baseboard section. Knockouts for 
connecting additional sections may be 
stamped on the end plate. The safe 
limits of the electrical circuit have to 
be kept in mind when connecting a 
eries of baseboard heaters. In some 
rooms supplementary unitS may have 
to be used because of the insufficient 
{pac ity of the baseboard length avail 
ible 

e Radiant Heat Panels Electric 
radiant heating panels are made of 
conductive rubber sheets. They are in 
stalled in the ceiling like wallpaper 
and should not be covered by such 
bulky materials as soundproofing. This 
tends to reduce efficiency. The conduc 
tive rubber is sandwiched between an 
aluminum foil and sealed between lay 
About 1/16 
the panels come in 
i by 4 
i by 6 feet. They operate on 
40 


watts per square foot 


insulation 
thick, 


standard sizes of 


ers of plastic 
of an inch 
» by 4 feet 
feet and 
115 of volts, ac and are rated 


When 


heating system is turned on it does not 


this 


heat a room as quickly as others which 
The 


panels are connected in parallel circuit 


operate at higher temperatures 
groups. The number, to be placed on 
the ceiling in any one room, depends 
on the heat loss that has to be replaced 
tO mamtain the desired temperature 
Cost of operation is said to be com 
parable to that of other fuels in areas 
where electricity is 11> cents per kilo 
watt hour or less 
e Heating Cable 


been used to some extent in building 


Heating cable has 


new homes, chietly those in lower price 
brackets. The cables can be installed in 


ceilings, over ceilings, in wall plaster 


or in concrete floors. Usually covered 


with } last ulation the cables 


‘ 
measure about inch in diameter 


When 


flat coil with definite spacing between 


installed, the cable is laid as a 
turns. The heat loss depends on this 


spacing as well as the leneth of the 
cable required and the size of the room 
to be he ited 


cable 


to be 


] 
to ol 


uneconomical 
Resident 


1 ter 


pumps cal be used Tor 


e Heat Pumps 
cooling as wel 


is heating. Many commercial units are 


] ! 
in use but the market for residential 


heat pumps appears to be in the larger 
More so 


heating 


and more expensive homes 


than other built-in electric 
equipment, the heat pump can be said 
to be still in the development stage 

as far as the home is concerned 


The 


home 


refrigeration process ot the 
retrigerator and the he 
Both absorb heat if 


It up at a 


pump 
are similar i rela 
tively low temperat re, ive 


They 


evaporator and expansion 


higher one have Compressor 


condenser, 
The 


and 


valve heat exchanvers are the con 


denser evaporator. By interchang 


functions of the two heat ex 


the heating 


ing the 


changers system is con 
verted to a cooling system. The air ts 
circulated over the cold evaporator in 
which 

The 


heating the air 


cooling. This absorbs the heat 


is disposed of by the condenser 
process 1s reversed in 
ith the heat 


involved than the brief de 


Heating w pump 1s 
much more 
scription. Among other things, consid 


| 


erable research is being conducted t 


determine the many factors to be con 
sidered in obtaining satisfactory instal 
lations and operations for all types of 


soil and climate The three principal 


singly or in combi 
One 


inion while 


heat sources, used 
nation, are earth, air and water 
may be excellent in one lox 


inadequate in another 


The Problems of Electric Heating 





Phe growth picture for built-in elec 
tric heating tor the home is good. The 
two outstanding problems are the vari 
ous rates—high in some areas and low 
in others—and the availability of elec 
tricity 
e Costs of Power As 
kilowatt of 


lower 


costs per 


electric power become 


heating with electricity will be 


come more attractive. As it has been 


stated earlier, in those areas where low 


cost energy is available, electric heat 


ing has proved successful. Since there 
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is NO natronwide uniform rate charged 


by the power utilities (some vary 


from county to county it is difthcult 


to estimate the cost of heating with 


the built-in units. This must be done 


locally 


Electric space heater efficiency is 


close to 100 per cent. But it is depend 
ent on the ways heat may be lost in 
Betore 


can be 


the house size or number of 
recommended, 
Beside 


weather con 


built-in units 
the heat loss must be calc ulated 
the aforesaid loss due to 
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litions, doors, windows, cracks or lack distributors claim a slight hostility on 


of insulation, the types of structural the local utility's part when it comes 
materials and design characteristics of to completely heating a home 

a house also enter the picture. Proper — trically 

consideration of such problems as these Load Will Be Welcomed 


will help a great deal in keeping the doubtedly in years to come, as genet 
cost of electric heating down ing plants get bigger and better, the 


e Availability of Power Perhaps | ad placed on the power line by elec 


even a greater bugaboo is the avail tric heating will be welcomed. Ten 


ibility of electric power. The demands — years ago few people dreamed of the 


on the utilities vary with the change present Capacity of today’s generatins 
1 ] 

in weather and type of customer plants. The nnual consumption 

] 


served. Again no uniform picture. The 


demands on various utilities are quite 


ditterent in Tennessee and California The Profits Are Industry-wide 


than they are in Wisconsin or Maine 





In general when the electric heat is 
turned on it may seriously overload Since the electricity supplying ual oes th 
the utility, especially when the weather ties are bound to benetit with the d that any homes 
s quite cold and the houses using crease in the use of built-in clectru | 
built-in units are quite numerous r¢ heating units, what about the others 
iverage home uses a great deal of ele who have an equal share 
tricity. The refrigerator, the electric ness? 
range, lighting, radios and other elec Phe manufactures 

Tr powered equipment all use a t builder, the electrical contr 
of electric energy. Add to this such the clectrical wholesale distributo 
irems as TV sets. washing machines e Manufacturer—Wiith the sale 
ind room air conditioners, and the de increased use of their products, man 
mand for powe! becomes vre; facturers of the heating equipment 
e A Pattern Forming naturally stand to benetit. While few 
homes where built-in electric ? ’ have been making the units t 

s in use, there appears to be a certain number of ye Most nul 


pattern forming perhaps hazy when have been in the business fron 

so few are considered, but a pattern ars. Producers of the v 

nevertheless. In homes where other types of equipment all expect t 
at the house this naturally their share of the market. Some 
aftect the electric load. The nothing but electrically heated 


heaters usually come on at about 6 am in the tuture. However, some 


Within a couple ot hours many kinds limiting their SCOP ot partie 


of electricity consuming appliances for the reasons previously named 
ights and the like are turned on. The e Architect, Builder—Th« 
load put on the utility suddenly be ( the builder who must 
comes very great During the day this homeowner when it comes t 
jump tapers oft and the heaters more ilso has a stake in the business. W1 
or less are working alone. save for many automatically place electric suy 
refrigerator or the electric clock. Th; plies, apparatus ind appliances inc 
is, until about 4 or in the afternoon home. they neglect even considering 
Then the morning procedure is re electric heating units. The built-in, in 
i! iter scale. The living dividual units eliminate the need tk 

income bracket, climate. may large, bulky furnaces 

the generators burden. Another chimneys Additional 
yreater le id factor 1s reached when TV rooms. houses with a 
sets are tuned in, more lights turned 
on, father starts using the power tools — tric unit i ren the 
in the cellar workshop, or mother the builder rs the many benefits « 
SCWINY machine in the dining room built In | heating equi} ment be 
From about 10 o'clock on, or a little cause of the apparent Costs inv lve 
later, the heaters again have little com- They discount the maintenance and re 
petition for power, except again from — pair of oil and coal furnaces plus suc 
the refrigerator or the electric clock. jobs as hauling ashes, noisy blower 

At the present time, this sudden and sooty smoke 
surge in demand probably is the reason ¢ Contractor—klectrical 
for many utilities not showing too ire also very important for 
much interest in another product for 
} 


their power. Some manufacturers and 
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a . Ny MAE Hayy, . 
Sylvanias New 250 \, 
STARTER DISPLAY PAK 
ASSORTMENT 
bags extra sales without 
“extra eo 





M A 
\ ADE IN U.S. 


don’t miss this SURE-FIRE 
MONEY MAKER 











| he market is at your door... every customer that 


uses fluorescent lamps is a red-hot prospect for from See what the Sylvania “9250” Pak Contains! 


2 to 20 or more Sylvania Starters. So, just put this ilies tees 
olesaier Cos 


eye-appealing Starter Display Pak on your counter 100 FS-4 Starters $12.00 
and you are all set for extra business. 50 FS-2 Starters et eran Ce? 6.00 

V4 Square Foot Counter Salesman 50 COP-40 (FS-40). . . . . . . . 18.00 
50 Robot Cop (FS4-NA) . . . . . . 18.00 


This colorful display reminds customers they need 








starters. Contains the 4 most popular types... the 





types that represent 92°; of all starter sales. It also 


emphi isizes Sylvania’s l-year starter guarantee and 
the ETL certification. 

Don’t overlook this money maker. Start with 
Sylvania Starters NOW! For full details call your 


Sylvania Representative or write to: 
yy” HTING - RADIO - ELECTRONICS - TELEVISION 


Sylvania Electric Products Inc., Dept. 3L-2610, . 
ce  - e In Canada: Sylvania Electric Ic anada) Ltd 
1740 Broadway, New York 19, N. Y. niversity Tower Building, St. Catherine Street, Montreal, P. Q 
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BULLDOG VACU-BREAK SAFETY SWITCHES 


wide open 
wiring spaces 


Extra-large wiring gutters are but one of 
the many thoroughbred features which 
make BullDog Vacu-Break Safety Switches 
easier and cheaper to install and maintain, 








BullDog's silvered wire grips—cold-forged 
from pure copper for maximum strength 
and conductivity—help make wiring in 
these roomy gutters a snap... save valu 
able time. 





Unequalled protection is yours, too, witli 
BullDog switches because BullDog’s exclu 
sive Vacu-Break Arcing Chamber smothers 
dangerous arcs before they can damage or 
heat up the contacts. And patented Clamp 
matic contacts mean bolt-tight§ contact 
connections ... give you a smoother opera 


ting, cooler switch. 


BullDog's simplified line of Vacu-Break 
safety switches handles all requirements 
Write today for free Bulletin SS-250 con 
taining complete information. BullDog 
Electric Products Company, Dept. WH103, 
Detroit 32, Michigan 


BEPOO 


ULLDOG 


THOROUGHBRED IM ELECTRICAL EQUIPMERT ELECTRIC PRODUCTS COM PANY 
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“For a ‘plus-profit’ opportunity, 
we find Honeywell Controls are tops !” 


says Stan Roth of Englewood Electrical Supply Co., Chicago 


In this business, to make ‘extra profits’, you 


need items that move fast, nght along with your 


regular stock. Because our customers do a lot of 


heating control work, we started to stock con 


trols—and we sure picked a winner when we 


decided on Honeywell 


Here's why! Honeywell Controls are more 


popular with our Customers than any other make 
so they sell faster! And Honeywell makes the 
only complete line—so we simplified our stock 


ng operation, And, speaking of inventory 


Lake on the Honeywell 
Plus Profit Line Li 


Honeywell Controls are 
counter items that fill out 
supplies nicely 

“One 


well Controls 1s adequate 


pom Lhe 


more 


the volume they-deliver, we're 
nice profit 
And 


fast-growing 


remember, controls are a 


in this He@esiness 


item 
means extra prohits—so no wonder we re 


on Honeywell Controls 
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Take a tip from Stan Roth 
Stock Honeywell Controls — the fast-selling, complete line 


Your electrical dealer Customers are probably doing more and more 


heating control installations these days. And it's easy for you t 
| ¢ ti le ‘ 


get this business. Just stock ove brand —Honeywell—and you'll | 


hill every order 

Of course, this means you're giving Customers better service everything 
they need from one source 

Honeywell Controls are easy to stock. You can sell 


switches and other electrical mems 


them right ov 


counter like friction tape, wire 


Take advantage of this fine “plus-profit’’ opportunity with Honeywe! 


Controls—the complete line that’s in biggest demand everywhere 


Six popular Honeywell Controls that have fast-selling records with electrical wholesalers today ! 








Chronotherm TM850 


There I 


clock thern 
StTOKCT 
set-Dack 


homeow 








Universal Relay R182 Electronic Relay R7012 Electronic Weathercaster 17001 


Hiere are tw 


W eather er 


This relay 1S ised 
itrol of lin 

age thermostats or controllers 

complete line of switching relays 


able with a variety of switchir 


i ictiancesi acs oneywell 


Minneapolis 8, Minne 
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You build both profit and prestige 


when you sell 


Profit, Turnover, Prestige—you get them all contractors. And Edwards policy provides com- 
when you push the Edwards line. Consistently plete protection for the distributor. 

high quality assures long service and satisfac- 
tion for users. Precision engineering and effi- It pays to promote the line that protects 
cient design provide ease of installation for your profits — Edwards. 


ADAPTABEL ADAPTAHORN 


Where maximum loudness is re- 
quired ... especially over unusual 
noise conditions, the Edwards 


The most popular heavy duty bell 
... has clear tone with exceptional 
carrying power. By actual test the 


Edwards Adaptabel is 140% loud- } ¥4 \ Adaptahorn never misses. Loud or 


er than any other bell of equiva- 
lent size. Listed by Underwriters’ 
Laboratories, Available in 4”, 6”. 
10” sizes, 


muted this is one horn that keep- 
its adjustment . . . never changes 
once it’s set. Listed by Underwrit- 
ers’ Laboratories. 


Loudness Factor Loudness Factor 


decibels* | loudness units 








40,000 


type | decibels* | loudness units 
| 
| 80.000 


83 21.400 projector 91 
89 35,000 : grille 93 
"at ten feet 


6 inch 


10 inch 


~ sinch | ~ 13.500 flush 4 | 52.000 
| 


*at ten feet 
UNIVERSAL MOUNTING PLATE FITS BOTH ADAPTABEL AND ADAPTAHORN 


1. Mount plate on wall or H/ \ 2. Pull wire through spa- y 3. Slip signal on to sturdy 
outlet box. Elongated holes ' cious center hole and con- hanger, push home and 
make it easy to line up. nect to large binding posts. tighten tamper-proof screw. 


EASI-MOUNT TRANSFORMER LOW VOLTAGE PUSH BUTTON 


For easy and speedy in- On quality and performance, 
stallation the Easi-Mount is Edwards famous “No. 620” 
unsurpassed, Mounts to any _ ‘ has rightfully earned its dis- 
half-inch knockout with ex- tinction of being the world’s 
pandable nipple, adjustable 3 most widely used flush push 
by an outside set-serew, Can j button, Has positive, self- 
also be surface mounted. ; cleaning contacts. Mounts in 


For door bells and chimes. ‘4 hole with spring clips. 


ALL PURPOSE CONTACTOR 
ALL PURPOSE to make or open WRITE FOR NEW 
wine safersburslar alarm eytems, | ALUSTRATED 
as foot push, automatic machinery, STAPLES BULLETIN 


ete., operates from pressure in any 


direction, Made of brass, fits 34” 


hole. For low voltage. 


EDWARDS J, 
| MW mpan Y.- THC. 
iets Dept. E.W. 10, NORWALK, CONN. tn Canada: Edwards of Canada, Ltd. 
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“nm some pl 
“Urves are good I" SOUe maces 


but NOT on the back Bs 
of a conduit fitting! i 


KILLAR 


Flat Backs to 


M ost installation surfaces are flat. That's why 
Killark Electrolets are designed with flat backs 
They lie flat for greater rigidity, are easier to install, 
and, once up, ‘stay put''—because they can't turn 





or work loose. 


This is just another of the many superior 


“extras'’ you get when you insist on Killark 


KILLARK offers you so much MORE for the SAME Price! 


@ Non-Rusting, Non-Corroding @ Light in Weight— 
Alumalloy Clear Through. Strong in Service 


@ Safe and Non-Sparking. @ Roomier, Easier Splicing 


@ Smooth, Burr-Free Inside and Out— 
No More Scraped Insulation and Fingers 


““KILLARK—A Fitting Name To Remember''’ 


ELECTRIC MANUFACTURING COMPANY 


ENTRANCE FITTINGS + CONDUIT BODIES + FLUSH SWITCH FITTINGS + EXPLOSION-PROOF FITTINGS + VAPOR.TIGHT LIGHT FIXTURES + EXPLOSION.PROOF LIGHT FIXTURES + SEALED BEAM FIXTURES 
Vandeventer and Easton Aves. St. Louis 13, Missouri 


Atlanta 69 Mills Street, N. W Dallas 1901 Griffin Street Philadelphia 2014 Chancellor St 
SALES OFFICES and Boston 156 Purchase St Denver 1073 Galapago Pittsburgh 50 26th St 
WAREHOUSE STOCKS Buffalo 18 Quay St Detroit 8319 Mack Ave San Francisco 714 Harrison St 
Chicago 1528 West Adams St Los Angeles 412 Seaton St Seattle 4130 First Avenue South 


SALES OFFICES Baltimore 11 W. 25th St Columbus 2700 E. Main St Minneapolis 924 Andrus Bidg 
Cincinnati 49 Central Ave Kansas City, Mo 616 W. 26th St New York 600 W. 181 Se 





For Plant Maintenance, Modernization and Expansion 


CHLOK General Cable 
RUBBER and PLASTIC 


UARDIAN 


SAPP 


a ae be ak de 


BUILDING WIRES and CABLES 


XY The brand name GUARDIAN on building wires and 


cables assures complete dependability of service. 


GUARDIAN is furnished in rubber types R, RH, RH-RW, in 
plastic type TW, and leaded. For fast, dependable, 
detailed information and service, see or call your 


General Cable Distributor. 


BUILDING WIRE 
600. N.£.C.8. 
AREER | GREER 8 | HLLOw TemEA 





Packed this convenient way: 


All rubber types No. 14 through No. 8 
All plastic types No. 14 through No. 6 


All types Romex, 2 and 3 conductor 
Packaged weatherproof 


Other General Cable Wires and Cables for the Construction Industry include: 


Paper Power Cables — solid, low pressure gas, and oil filled with leaded, 


neoprene over lead and armored finish. 

Varnished cambric or rubber insulated with interlocked galvanized steel, 
bronze or aluminum armor. Rubber insulated types are available in 
THERMAX W (heat and moisture resistant) and GENCORONE (corona 
resistant) insulations 

Varnished cambric power, control, apparatus and station cables with 
braided and leaded finish. 

Asbestos varnished cambric and all asbestos power and control cables 
SAFETY m.i. WIRING SYSTEM (PYROTENAX)® for power, lighting, control 
and machine tool and equipment wiring. 

SUPER SERVICE heavy duty portable cords and cables for power, lighting, 
control and machine tool leads to bussways, small tools in plants 
SUPER SERVICE heavy duty and low-cost welding cables. 


SUPERSHEATH Triplets 
(neoprene jacketed) 

Type USE — THERMAX W insulation with neoprene jacket for direct 

earth burial service entrance 

Type RHWN — THERMAX W insulation with neoprene jacket for 

aerial, duct, conduit and direct earth burial applications 

Type GN — GENCORONE [corono resistant) insulation with neo- 

prene jacket for medium and high voltage applications — all types. 
Rubber and plastic power and control cables, insulated with THERMAX W 
rubber or GENCORONE jcorona resistant) or plastic insulated; with 
braided, leaded and armored finish for aerial, duct, or direct earth burial 
Insulated interphone cables 
Interior Telephone Wires 

- and other types. 


GENERAL CABLE 


Executive Offices: 420 Lexington Avenue, New York 17, N. Y. 


A 
© Sales Offices in Principal Cities of the United States. 
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For many years Contractors from Coast to Coast have used 
Briegel All Steel Indenter Fittings. U. L. approved as 
concretetight and for general use, B-M Indenter Fittings 
are faster, easier to use and neater in appearance. 





Installation is simple and less expensive. Two quick 
squeezes sets them forever. Try B-M Indenter Fittings and 
get more profits from each job! 


Cross Section 


ao METHOD 
©.  GRIEULL 


GALVA, * he OO 
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SPECIFY TW BUILDING WIRE 


(newest member of the Ettco family!) 





small diameter Thermoplastic Wire resists severe exposure! 


OTHER PREMIUM 
quality electrical 


easiest, cleanest stripping ever! products by 
saves initial and maintenance costs... installation time! MEL. 
laboratory tested and inspected! 


lubricated for easy pulling! 


. i 
packaged in handy cartons! @ Bushed Armored Cable 
Representatives and warehouses in the following principal cities: © Non-metallic Sheathed 


Atlanta, Ga Denver, Col Lovisville, Ky Portland, Ore. Cable 
Boston, Mass Detroit, Mich Minneapolis, Minn. San Franscico, Cal. ° ° 
Cleveland, O Greensboro, N. C New Orleans, La. Seattle, Wash. ad Flexible Steel Conduit 
Chicago, Ill Houston, Tex New York, N.Y St. Louis, Mo. ° 
Dollas, Tex los Angeles, Cal. Philadelphia, Pa Syracuse, N. Y. e Service Entrance Cable 

Pittsburgh, Pa. Washington, D. C. 


SOLD THROUGH ELECTRICAL WHOLESALERS ONLY 


| ETTCO Wire & Cable Corporation 
General Offices: 46-50 Metropolitan Avenue ® Brooklyn 37, New York 
Plant: 75 Onderdonk Avenue ® Brooklyn 37, New York 








wee ne ee the Be ee ry i 
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* actor IMPROVED PRODUCTS, 


és piplete rly new line of Wall and Ceiling Ventilators! 


Our'new line of wall and ceiling ventilators is better than ever .. . designed to 
move from warehouse to dealer to user—but fast! 

These new models feature superb engineering, ahead-of-the-times styling, and 
workhorse dependability ... true VICTOR qualities that always assure your 
dealers of immediate buyer acceptance! 


To help line-up orders for you, VICTOR is telling your story in the magazines 


your dealers read. So order up! But first look over this year’s newest best-sellers ! 


The All-New Victor Model V-83 
8” Through-Wall Ventilator! 


You're face to face with a real breadwinner—the Victor Model V-83! 
This smartly-styled new wall ventilator dresses up any kitchen, 
Quickly rids air of heat, grease, odors. Its beautiful one piece grille 
permits maximum air passage; comes In snow white baked enamel, 
or in highly polished chrome at slightly higher cost The Victor 
Model V-83 clicks “on” and “off” by easy-reach pull chain. Is 
powered by a whisper-quiet induction-type motor that won't interfere 
with radio and television reception ... The Victor Model V-83 is easy 
to install. Comes “knocked down” for quick, on-location assembly. 
Propeller and motor assembly “snap in,” can be easily removed for 
thorough cleaning. It’s a honey of a sales-maker, that’s also available 


in 10” size—Model V-103! 


The «Peoples Choice”! 
The New Victor Model V-CW103 


10” Ventilator for Wall and Ceiling Installation! 


Gives homeowners and builders choice of wall or ceiling installation. 
Vents to outside through king-sized 3'4” x 12” duet. This 2” greater 
width provides 20% more cross sectional duct area, eliminates danger 
of air “choking” off! Other important DEALER SELL features 
Twin dampers that prevent backdraft! New deep-pitched 3-blade 
propeller for maximum air delivery! New 3-speed switch (optional 
at slight extra cost) for high, medium or low speed control—plus 
new “snap-in” propeller and motor assembly for A B C-easy in- 
stallation, cleaning! Carries painless price tag, too! 


To help you sell your DEALERS . . . this 
handsome, FREE Floor Display Offer! 


Comes ready to set up, to make BIG sales for your 


DEALERS! 


The ventilator business is going great guns! It’s not a seasonal 
business with the usual “slumps,” but a steady-going, 
12-months a year deal. Make some V.I.P.’s (VERY IMPORTANT 
PROFITS) yourself, by stocking up now! For all details, write 
wire or phone your Victor representative. Do it soon won't you 


VICTOR VENTILATOR COMPANY 


Lockland, Cincinnati 15, Ohio, Dept. EW10 


9 


VENTILATORS AND FANS 
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New G-E clamped core ballast 


free of enclosure restrictions 


Combination 14-15-20-watt unit for home fluorescent fixtures 


gives you all these advanced design features: 


UNDERWRITERS’ LABORATORIES have listed this G-E 
clamped core ballast without any restrictions on the 
type of fixture which encloses it. This means you can 
save money by specifying this unit for applications 
which previously required an encased, compounded 
unit for U.L. listing. 


SMALLER, LIGHTER clamped core design eliminates 
bulky, compound filled case, reduces weight and cost 
of your fixtures 


UNIVERSAL MOUNTING clamp has mounting ears on 
both side and bottom. Slot-shaped mounting holes 
permit use of ‘“‘punched ears’’ for mounting, allow 
wider choice in locations of fixture mounting holes 


QUIET OPERATION, so important in home lighting 
fixtures, results from small size, efficient design, and 
precision manufacturing techniques. 


WIDE APPLICATION helps you simplify your stocking 
and ordering. This 14-15 20-watt ballast, used singly 
or in combination, actually replaces up to nine pre 
vious G-E ratings for single-, two-, and three-lamp 
operation 


COMPLETE LINE of G-E clamped core ballasts for 
small fluorescent lamps includes both enclosed and 
unenclosed units, combination ratings for 4-6-8-watt 
and 14-15 -20-watt lamp operation. Ballasts for 22 
watt circline lamps and 4-watt ozone lamps are also 
available 


GET FULL INFORMATION about G E ’s clamped core 
ballasts. Contact your nearest G-E Apparatus Sales 
Office or authorized G-E distributor today. Or write 
for new bulletin GEA-6040 to Section 412-109, Gen 
eral Electric Company, Schenectady 5, N. Y. 


ENERAL @@ ELECTRIC 
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Sell greater customer satisfaction with the 


COMPLETE AMPLEX LINE 


a OTHER PROFIT-MAKING 
& AMPLEX PRODUCTS 





AMPLEX AMPLEX 


FLUORESCENT INCANDESCENT 
TUBES LAMPS Amplex Spots 


and Floods 





There’s an Amplex Fluorescent Tube With Amplex you've 
of the right size and color for every 
type fixture. And the cathodes of general service lamps in every type 
Amplex Tubes are designed for high and wattage. They are built to 
efficiency and long burning life 


a complete 


range of Incandescent spec ialty and 


Amplex Par 38 


Amplex high qu lity standards and 
; Spots and Floods 


special coating methods assure even are proven sales leaders setting 
light output from end to end new records of 


Amplex Fluorescents make friends! economy 


efficiency and 


for users evervwhere 


Amplex Weather- 


proof Lamps 


AMPLEX 
AMPLEX INDUSTRIAL 


REFLECTOR HI- BAY aenglen 


Swivelites 


° LAMPS LAMPS 


sw 


Here’s the fastest-moving accent Amplex R-57 Lamp is designed for 


lighting line on the market! The continuous maximum light output 
inside surface of these lamps is pure n high bavs. Hermetically sealed Amplex 
silver. Their sealed-beam reflectors pure silver reflector can't become Colorbeams 
can't get dirty... always retain their soiled wuxiliarv metal reflector: 

brilliance. And Amplex Reflector are not needed grime and dust 

Lamps come in a full range of watt never obscure the bulbs’ under su 

ages and bulb types all quality face from which light is projected 


built for topmost dollar value R-57 comes in 500 and 750 watta 


Amplex Street 
Lighting & Traffic 
Signal Lamps 


The Amplex franchise is today’s best bet for added sales and 
profits. National advertising, display material, promotional 
pieces and other sales aids are boosting the demand for the full 
line of Amplex lighting products. Write for full information. 
Amplex Corporation, Dept. A-10,111 Water St., Brooklyn 1,N. Y. 


Amplex “Hi-Hat 
Recessed Fixtures 


Infra-Red Lamps 


Amplex Mercury 
Vapor Lamps 


Incandescent, Fluorescent, Sealed-Beam Reflector, Infra-Red, Rough Service, Mercury Vapor, Photoflash 
Street Lighting and Traffic Signal Lamps, Swivelites, Hi-Hots and Display Lighting Accessories 
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Rowen ~ 23 
Pa yer S 


SLICKER 


G? 


CLEANER 


ZFASIER TO HANDLE 


Collyer 


COLLYER INSULATED WIRE CO. 
245 ROOSEVELT AVE., PAWTUCKET, R. I. 


— non-metallic 
sheathed cable 


ATEN AAA 
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BIGGEST CHIME DEVELOPMENT 
IN YEARS... 


NEW RITTENHOUSE 


=ii{= 
ee a FLUSH-IN-WALL 
eabiEo 
a HE 
SfI}== DOOR CHIMES o» CHIME SYSTENS 
HERE LAST—a complete system of flush-mounting residential chime units designed to pro- 
: vide complete signal audibility throughout any size of home. More than fivo years in development 
‘er ... Widely endorsed by leading architects and decorators ... this new Moderneall System is the 
latest achievement in functional home signaling. 
i= een Any number of chimes from 2 to 5 are located at key points in the home. The entire system 
3 ape is operated by one Master Controller and Transformer that automatically selects the correct 


ers signal and synchronizes the sounding of all the chimes throughout the home. Simple, single-wire, 
\ ; 
. . . . . 

eee series circuit makes this new Moderncall System far easier and less expensive to wire than any 
2 2 meme other arrangement of multiple or auxiliary chimes. And, the entire system costs no more than most 


individual multi-note chimes while affording far superior service. The Moderneall System is the 
















only true chime system. 


EASIER T0 DEMONSTRATE 


Make these color-pac ked, ac tion displays a part of your sales fore ec, 


NEW ™oreenea ll Doo CHIME 


WRITTENH OU SE. 





Watch the interest when customers hear the rich golden tones and 





realize the exciting possibilities of this unique home signaling system 


Displays are completely wired—fact tags describe the exclusive 






selling features. Counter model displays the popular individual 
Moderncall Chimes for smaller homes. Floor display sells both the 


Moderncall System and individual chimes. No cost, other than for 





Display RD-22 (Counter Display). 16” x 16”, 





Display RD-25 (Easel type floor display). 
30° x 46 


, items mounted 


EASIER T0 SELL 


We're telling your customers that the Rittenhouse Moderncall System is here—and will prove to be 





Display RD-26 (Same, but designed for 


wall mounting 30° x 42 





the biggest news in the chime industry. A home with the Moderncall System looks like more house we 





more for the money . . . and that’s exactly what it is. Learn about this amazing chime development 6 
Order the colorful new displays (ret ready to write BIG SALES NOW, Once again, Rittenhouse cae 






proves it’s the line that has everything! 







———Kee ne ee eee ee ee ee ee 


MOMMA SRDS AGIA RAM LGMME ACT NOW! xg ctor oss is ta wit announce this 


completely new home signaling system. Write today for literature 


99 ALLEN STREET, HONEOYE FALLS, N.Y. and price lists on Moderncall and all Rittenhouse Door Chimes. 





How to prolong the life of wire 
and cable by proper storage 


Protect cables from the weather. Moisture is especially injuri Don't expose wires and cables to extremes of temperature. (‘hemi 
ous to fibrous coverings. When stored out-of-doors, cal reactions occur at a higher rate at high temperatures 
they become wet and then freeze, they will be weakened 
and the saturant will flake off. In humid weather, mold 
growth is accelerated, weakening the covering and making it 
easier to damage the cable during installation. (Rubber and 
thermoplastt insulated nd jacketed cables may be stored 
under moderately humid conditions.) The larger sizes of wires and cables. [It’s best to store cables at room temper 
fibrous covered and rubber jacketed cables and all lead atures indoors out of direct sunlight. Rubber insulated 


than low. The greatest deterioration of low-voltage cables 
is due to chemical changes, oxidation or internal changes 
in the compound itself. Never store reels in the boiler 
room unless you use a fan to blow hot air away from the 


sheathed rubber insulated cables must be stored on reels cables may be stored and handled without damage at 
which must be properly lagged—or the cable must be other the lowest temperatures ordinarily encountered, but 
wise suitably protected against mechanical damage. Reels thermoplastic synthetic insulated cables should not be 
can be stored out-of-doors if the cable is protected against ee: 


it temperatures below 10 C 
sun and weather, and the ends are properly sealed I 


\ 


2 ® COIs 
. 


oe 





Reels should be kept off the ground, so that moisture will not Coils should be stored one layer deep on the floor or shelves, with 

harm the cables, reel flanges and lagging. Sound reels the axis either horizontal or vertical. To save space, they 

are easier to handle and there is less chance of injury to may be stacked, but not more than 5 coils in height 

the cable as it is removed from the reel otherwise there is harmful pressure on the insulation 
Don’t remove brown paper or box that protects against dust 
ind light until used 


Rubber insulated fibrous covered, rubber jacketed or lead-sheathed cables in storage should 
never be bent to a diameter less than I.P.C.E.A. recommended diameters 
Never let coils or reels drop more than a few inches. Always roll a reel in the 
direction indicated by the arrow on the flange. When rolling an unlagged 
reel, put planks under the flanges to avoid pressure on the cable. Coils, reels and 
spools should always be rotated when wire and cable is removed to avoid twisting 


the 4 able 


DO YOUR CUSTOMERS A SERVICE—SEND THEM REPRINTS OF THIS PAGE LET US KNOW HOW MANY YOU WANT 


UNITED STATES RUBBER COMPANY <e 


Electrical Wire and Cable Department 
ROCKEFELLER CENTER . NEW YORK 20, NEW YORK 
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News Notes 
From N.A.E. D. 


By Alfred Byers 


Executive Secretary 
f Electrical Distributors 


FAN AND VENTILATING GIscussion OWa { l formatu ) i th being ci nsidered for the 
COMMITTEE MEETS well-balanced program of activities ir future. Headquarters will be rep 


committees Fh 1 during t 1 by Executive Director Charles 
The newly ppomtec coming year { Altred Byers, and the 
a nanan e aes , It was the consensus of t reese | rem will be the member 
inv on september at the ‘i meeting was a ‘ 7 vane ial _ nors from. the 
tion's headquarters. The meeting was a ecta Nao 
t busy one. After a session beginning mum amount of benefit will ac neeting schedule follows 
at 10 a.m., the committee was joined ae membership fron t 6, Minneapolis Athletic 
at luncheon by \ large number aden RS aS Te ae b = Orioher @. Bleck 
manufacturers who reer for an conssiinsed ny members at — - naha: October 12. Mis 
afternoon session which lasted tor soandine their Comenitiee’s tnectines Y © Louis: October 
n October | 


' Club. New 

Electric Company { ull | 1 t ' ) f t lrmore 

S cenda which included a number CHANGES IN COMMITTEE Orleans, Oct inta Bilemor 
NAMES 


several hours 


Chairman ( 


ot tually interesting qu 


varding the nee 


a “ . i 
cd improvements in Several changes in names of com 


mittees were voted by the executive MANGAN APPOINTED 


these electrical lines. Mr. Butler committee upon the recommendation 


rat : NAED FIELD SECRETARY 


' 
nis Committee members were vratities of the committee on Committees at its 


the promotion, sale and handling of 


by the representative attend last meeting. These changes were pri i VI s announced the appoint 


manufacturers which contribute posed on the basis of adapting names | ingan as field sec 
to the value of the m 


All NAED members, as well 


manufacturers of tans and ventilati 


re representative of the scopes of retary of the sociation. His new as 
the committees involved { { require Mr. Mangan t 


Changes. as made. are the tollowin, ( t : st tial pat ot his time 


equipment, will receive the complete Conduit Committee changed  t ling on members and non-members 


report of the meeting pon its publi / trical Raceways Committee API throug t country Ihe greatly 


} | 
cation, Tt will contain information ratus and Control Committee to Motor expanded member s necessarily 
which will be he Ipt ili planning thei {pparatus Committ ncreas : : “— idquarters 
future selling progra onstruction Materials Con 1 yle b this arrangement 
/ ” | tablish ! needed closer 

’ d } itt Panel 

EXECUTIVE COMMITTEE board ind Raceways Committes 


CONFERS WITH CHAIRMEN anethoards and Safety Switches ¢ 
Wiring Devices Comm 
President R. M. Johannesen ‘) ae c 


it an all-day meeting of 


t 


tions executive comm 
chairmen of all general 


committees which took 


AREA MEETINGS 


quarters on September . : 
HOW'S BUSINESS? 

chairmen, representing many lines of n and dinner meetings in six las he tithe n add 
prod 


vantage of the large attendance of Members will he 


ress mace 
ucts and coming from many parts onth. The agenda fos { rint ipply Salesmen’s 
ot the country. Mr. Johannesen { tings includ i discussion of cut 1 | f vie | 
Executive Director Pyle Ired th rent activities carried on by NAED 


nncr mMcetimny 
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NEWS OF THE INDUSTRY 


Super-Boom Subsiding; 
Economy Still Strong 
NEW YORK, N. Y 


boom, set in 


The 


the 


super- 
Korean 


War, is slowly petering out. The econ 


motion by 


omy 1s settling down to what might be 
called normal prosperity. According to 
the McGraw-Hill Department of Eco 
nomics, the most persuasive single bit 
of evidence is that steel salesmen are 
scrambling hard to fill their fourth 
quarter order books 

There are other evidences. New con 
struction activity has been dropping 
slowly and steadily from the peak in 
March. So has production of machin 
ery. Trade has slowed down in such 
sensitive Commodities as copper, steel 
scrap and paperboard. There has been 
no increase in total retail sales for six 
months and the latest department store 
Retail 
( automobiles, 
ances) are off about 
the peak 


figures show 
durable 


a drop sales of 


ROC yds 


appli- 


per cent from 


However, the economy is still in very 
good shape. There has been no great 
speculation, as there was in 1929, and 
no really dangerous increase in the 
level of debt 


The rate of inventory formation, while 


business or consumer 
high, does not appear excessive. There 
is also no great surplus of housing, if 
there is any surplus at all. Consumer 
spending, also very high, has not been 
out of line with population or income 

Business expenditures for plant and 
equipment, the most dynamic force in 


NAED FAN AND VENTILATING COMMITTEE met this month 
with representatives of various fan manufacturers to 
problems of mutual interest to both distributor and manufac- 
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the economy, are likely to decline, but 
not very far or fast. The national in 
come and the nation’s savings are well 
(In 1929 


farmers were badly 


and 
The 


best means to boost consumer income 


distributed workers 


squeezed. ) 


and spending lies in the hands of the 


government. That would be a tax cut 


Donald C. McGraw Elected 
President Of McGraw-Hill 

NEW YORK, N. Y 
McGraw is the new 
McGraw-Hill 
Inc. He succeeds his brother, the 
Curtis W. McGraw 

Mr 


Donald ( 
President of the 
Publishing Company, 


late 


McGraw, youngest son of the 


Donald C. McGraw 


late 


James H 
has been associated with the company 
1919. He 
1935, and vice-president since 
1945. During World War II, he was a 


consultant to the Publishing and Print 


McGraw, Sr., founder, 


since has been a director 


since 


turer. The luncheon 


discuss together 31 


manufacturer 


Photos above show part of the 


ing Division of the War Production 
Board 

A native of Madison, N. J., Mr 
McGraw now is a resident of Summit 
N. J. He is a graduate of Lawrenceville 
School and attended Princeton Univer 
During World War I, he 
with the United States Navy 

Mr. McGraw McGraw-Hil 
in 1919 as a member of the advertising 
staff of Metallurgical 
Engineering, which has since become 


Ens 


transferred to 


Sity served 


joined 


Chemical and 


Chemical ineerin Two years 


later, he the pressroom 


McGraw-Hill 


then operated its own printing plant 


and composing room 
in its building at 36th Street and 10th 
New York City Thi 
now is located at McGraw 
Hill Building i2nd 
New York City he 


supervision of the 


Avenue 


com 
pany the 
Street 
issumed 
operation of the 
building and of the printshop 


Since 19 when he was made sec 


retary of the company and put in 
charge ot pr uction nd manufactur 
for the 
printings 
and binding, engravin nd paper sup 
tor McGraw-Hill operation 
McGraw in ee | named 

Vice President for Manufacturing and 


General Services, the 


ing, he has been responsible 


handling of all contracts for 


the 
Was 
position he has 
held until now. In 1950, he became a 
director of the McGraw-Hill Book 

McGraw-Hill 
Newton Falls 
McGraw-Hill h 


, ibsi liary 


Paper Mill 


Company 
and of the 
in’ which 


interest 


meeting, he 
repre ibutor 


arge 


meeting 
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BETTER WIRING is th of Ana 


Like vious Campaiegr ffer f 


pre 
tractor 


imsure succe f the wiring Campaign 


yr 


HOW? 


distributor and utility Progran 


Wiring Program Stresses Cooperation 


Ahead 
a practical, detailed program 


Power is designed 


“El LI 
aS 


to promot Wiriny modernization 


Through | this Anaconda 


Wire & Cable 


a solution § to 


CaMpaigen, 
Co 
the 


believes it offers 


wiring problem 


which will benefit not only the urban 


householder, the farmer, small indus 


try and commercial enterprises, but 


give additional business to distribu 
tors, contractors and utilities 

Wiring systems in pr ictically any 
type building cannot possibly supply 


all 


should be used. Home appliances otter 


the electricity that is needed and 


a good example. In the past 20 years 
of electrical appliances 
and 9 of 


these new appliances are units which 


the number 


has jumped trom 22 to 56 
require separate circuits and/or 3-wire 
Lhe 
other types of electrical equipment 
When 


was 


SCT VICE story is the same with 


e Inadequate Installed 
Most 


quate for electrical requirements when 


wiring today barely ade 


it was installed. There are millions of 


buildings, ten years old or older, in 
which wiring has not been improved 
since they were built. These conditions 


exist because the majority of consum 


ers do not realize their wiring is inade 


116 


quate. They must be persuaded to take 


the first step towards modernization 


which is, according to the Anaconda 


program, consulting an electrical con 


Also 


jobs that can easily be afforded must 


tractor electrical modernization 
be put across 

Full Ahead 
tion and sales helps for the contractor, 
all 


contribution to 


Power offers promo 


the distributor and utility. Since 


ri 


hree have a mayor 


wards better wiring, only cooperation 
imong them can insure that the con 
sumer will be converted to the benefits 
of adequate wiring 

e Distributor’s Part 


tors part in the campaign is two-fold 


—The distribu 
to serve as a channel of supply of all 
for 


ind to conduct his own 


sales promotion material use by 
contractors 
sales promotion activity 

The brochure provides a series of 
suggested letters designed for mailing 
to the wholesaler’s customers. The let- 
ters are for use as a tie-in with mail 
ings to be made by the local utility 
and the contractors. Product literature 
is also available for use where specific 
information about a product and_ its 
application would be helpful in selling 


wiring modernization 


ELECTRICAL 
CONSTRUCTION 
AND MAINTENANCE 


ELECTRICAL URGE 


QUALIFIED 
CONTRACTOR 
ose combined circulation 
s many of your 
¢ customers 


wh 
reache 
importan 


ADS LIKE THESE 


.. plus DIRECT MAIL 
... plus PRODUCT SAM 


every month 


PLING 

explain and point out fo them 

T & B product features. 

HEM, TOO, that T&B 

available only 

. our authorized 
1312 


REMINDS T 
products are 
from you - - 
distributor. 


ba. tees 


General Sales Monoger 


The THOMAS & BETTS CO. 


incorporated 
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NOW. keep wiring 


really liquid-tight with 
NEW 1&B Connectors for 
~ liquid-tight flexible metal conduit 


PLASTIC GRIPPING RING 


* Seomiess, pliable, oilproof plastic 
forms perfect seal with plastic con- 
duit sheath 

© Protects conduit sheath against 
damage 

* Blue color gives visual installed in- 
surance of o proper ground 


Seal out all moisture, oil, and corrosive fluids with 
this easy-to-install, self-grounding connector... a 
connector specially designed by Thomas & Betts for 
liquid-tight flexible metal conduit 


Just push conduit into connector body and take 
up on gland nut until blue plastic ring appears. No 
need to disassemble connector. No twisting of con- 
duit. Same wrench fits both body and gland 


Integral tapered body wedge positively grounds 
metal conduit armor. Plastic-to-plastic seal between 
gripping ring and conduit jacket makes tight leak- 
proof connection. Straight connectors, 45 and 90 


INTEGRAL TAPERED BODY WEDGE elbows available for conduit from %” to 2” 


* Positive ground for metal conduit 
ormor 
© Fits oll thicknesses and convolutions 
in stondard tiquid-tight flexible } | 
metal conduit ! 
* Grounding member integral with J 


body Vy, wiry y 


“A CINCH TO INSTALL — = 








Cut conduit square Loosen gland; push conduit Tighten gland until blue sealing ring 
to desired length. straight into fitting. appears. Body and gland same hex size. 


—4 \\| ay a 




















LOOK FOR THIS SIGN — [idabobbebebebatdas (IT'S THE MARK OF AN AUTHORIZED T & B DISTRIBUTOR 
The complete line of T & B fittings for conductors and raceways is sold only by 
recognized electrical wholesalers. It's our way of assuring you the service and savings 
of a friendly locai source. Call him for all your electrical needs 1327 


THE THOMAS & BETTS CO. 


INCORPORATED 
20 Butler Street * Elizabeth 1, New Jersey 
Thomas & Betts Ltd., Montreal, P. Q., Canada 
MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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THE ELECTRICIAN 
WITH INSIDE 


\ 


KNOWLEDGE 
SPECIFIES 


There is a great scientific and practical difference 

in renewable link fuses. WARE Hi-Lag FUSE superiority 

is winning happy new users...lowering plant maintenance 
costs... and winning more sales and good-will 

for the men who recommend them. 


Men Who Know 
STUDY FUSE PROBLEMS 


flow is distributed over the extra 
es of WARE Hi-Lag links, the 
f pacity of the links is 


te blades and links 


iverged into 


5 


signs which 

blades with pressure 
ver. With WARE Hi- 
the link is gripped 


} 


nife blade 
bly and 
e*ee#ee 


Men Who Know 
STOP NEEDLESS BLOWS 


protect poorly designed 
ld! Link contact 

id oxidation re- 

mntraction of metals 

ON periods and 

ecessary blows. 


WARE Hi-Lag design 


blow to give ade- 


fuses 


5 ch t points in 
ts CANNOT HAP.- 


ree spring tension 


Write now for all the fuse facts 
Ware Fuses Guaranteed to Meet the Severest Test 
UNDERWRITERS APPROVED 


WEST LAKE STREET 


Ware Fuse 


CORPORATION P4642 800378 


CAG O 24, 








N.A.E.D. News Notes 


(Continued from page !13) 





held at the Advertising Club of New 
York on September 21. Mr. Pyle fore- 
saw 1954 as the beginning of what 
could be expected to be a new selling 


era unless some unexpected national 


emergency materializes. He believed 
$64 question 1s Are you 
With the lush market in 


which salesmen have operated now for 


that the 


ready for it? 


some time, selling has not been neces 
sary. However, with the era Mr. Pyle 
expects to begin next year, the answer 
Business? 


to the How's 


will depend, he felt, in 


question 
a very large 
measure on the plans that are made 
by management for aggressive selling 
campaigns and the carrying out of 
those plans energetically in the selling 


ferritory 





Farm Super-Boom Over 
(Continued from page 91) 





has fallen along 


property with their 
income. Owners equity in farm land, 
equipment and livestock declined by 
} per cent last year, mainly as the re 
sult of lower value placed on livestock 
livestock on farms 


1952 ) For 


(the value of 
lropped 24 per cent in 
tunately, most farmers are not heavily 
in debt. As a group, they owe a smaller 
than 


imount of mortgage debt today 


1921 


they did in 
e Problems for Economy—Lower 


farm income means that farmers will 


make a 


economy this year and in the 


smaller contribution to the 
near 
future. Farmers spend a considerable 
portion of their income tor consumer 


durables—-automobiles and electric ap 


pliances—and they will presumably 
buy fewer of these goods for a while 

Perhaps the most important direct 
economic result of the farm income 
situation, however, is a drop in sales 
ot capital goods to farmers. It is not 
venerally realized that farmers account 
for a considerable share of private in 
vestment in new plant and equipment 

about one-eighth of the coral over 
the past four years. Last year, tarmers 
spent $2.9 billion for machines and 
other durable equipment, and another 
$860 million for farm buildings other 
than houses 

Investment spending by farmers has 
already begun to drop. The Depart 
ment of Commerce estimates that farm 


investment in new plant and equip 
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ment was 10-15 per cent lower in the 


eae ieee ein eee OR EASY INSTALLATION 


begun to show up in layofts and lower 


profits in the farm equipment indus FOR DOLLAR VALUE @ FOR QUALITY 


tries FOR SERVICE @ FOR SAFETY 


Farm investment will almost cer 
tainly continue to drop over the next 
tew years, if farm income tollows the 


course outlined above. In the past 


farmers have generally cut their invest 


ment spending by about the same per 


centage that their income fell. Further 
more, farmers now have enough mod 
ern buildings and equipment on hand 
to produce at present levels for some 
time to come. Consequently, their in 
vestment spending may fall faster than 
their incomes for a few years 
Declines in farm purchases of plant 
ind equipment are unlikely to become 
t major economic problem. But, com 
ng at a time when there ts reason t 
expect other capital spending to start 
declining, smaller farm investment 
may aggravate the more general prob 
lem of maintaining all private invest 
ment 
e Political Problems Worst—Prob 
ably the most troublesome aspects of 
the farm situation fall into the category 
of politics. The administration faces 
two sets of political problems growing 
out of the present agricultural situa 
tron 
1. The budget. The administration 
is committed to balance the federal 
budget at the earliest possible moment 
and it is generally understood that 
the earliest possible moment” means a find every CEE) product is made 
of fine quality materials plus precision 
the fiscal year beginning next July | engineering and 30 years of manufacturing 
j skill and “know-how” a combination 


But the presence of an unexpected 
burden of farm subsidy payment th that assures you of a fine porcelain prod 
- ) ‘ S ‘ a { 
. - , _ uct, durable, safe and easily installed 


Treasury recently had to increase its For best results, specif 
estimates or price support costs for 
this year by $771 million, to $1.5 bil Write for free Illustrated Catalog 


lion makes balancing the budget 





more difficule. Under present farm 
laws, the cost of price supports is likely 
to be high again in the next fiscal year 
And that leads into the second politica 
problem 

. The Price Support Program. The 
present law requires high and rigid 
support levels through 1954. The 
Republican party election platform 
clearly favored a change from this pri 
gram of rigid price supports to a 
flexible system that would reduce costs 
to the federal government. Unfortu 


nately, such a program would als 














mean still lower incomes in the short 
run tor the farmer. Since 1954 ts both 

an election year and the year in which PO RC ELAIN CORP 
a decision on the farm price support KNOXVILLE 1, TENNESSEE 
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the administration 


lecide whether to chance offend 

g a traditional Republican source of 

voting strength, or to abandon the 

$0 MUCH MORE principle of economy in favor of votes 


In the final analy 


THAN YOU'D EXPECT... 2 eae aes on Gee 


I 
policy is likely have much greater 
economic ettect lan the temporary 
drop in farm income. Farm income 
will rise again when population and 
< ; consumer income grow enough to take 
up the surplus in production, and 


} 


when herds of i have declined 


TY 

f enough to eliminate the present over 
" 

Va supply. Farm investment will rise as 
- 4 

- 2 _ farm income recovers and present 

TWO-LAMP UNIT 

equipment wears out 
But the economic consequences of 
farm 


I 
\’ TI I { royra rake t 
IN A LUMINAIRE Binns caer ae al 


pre fitable 


OF SUCH RADIANT ucts which lack ad Late markets, and 


thus encourages inefficient use of our 


yoliti Il be much more last 
‘ 


farm resources. Such inefficiency rep 
resents a loss to the entire economy 
Furthermore, farmers will continue to 
be willing and able to produce a sur 


plus as long as the government will 


GARCY AS relallitcte guarantee them a good price for tt 


) the thower ad atio 

OVER 80% EFFICIENCY © 30° x 40° Shielding So, if the Eisenhower administration 
yet only 414” Deep retains the present farm program, tt 

will—like the Truman administration 
face a continuing burden of expendi 


rt of inefficiency in 


ture for the supp: f 


Slim, trim and functional in appearance ‘ iericulture 
a , ‘ 





the Garcy Starliner lends itself beautifully 
to contemporary styling. When surface NEWS 


mounted, its shallow contour economically i (Continued from page 116) 








simulates built-in lighting. 


Yet within its compact design, this ’ Insured Mortgage Plan 
luminaire embodies every wanted feature. FAST, LOW-COST INSTALLATION 


with Garcy Sliding Clamp Hangers Liberalized By FHA 


Side panels of Corning’s Alba-lite glass are for easy alignment, both vertically a 

attractively framed in protective metal ‘tegihee a — WASHINGTON, D«< To en 
rails .. . promote efficient light distribution courage more extensive reconditioning 
while contributing to proper brightness = f trade-in houses, the FHA mortgage 
control. Garcy’s louver design provides — \) plan has been liberalized to assist in 
30° x 40° shielding. i} financing repal houses, as 


The Starliner is superbly made. . . note the SS well as refinancing th ting mort- 





round edges on end plates and side rails. ‘ gages on them 

Economically installed, easily maintained. The more liberal provisions make it 
. » . . ] ] t > 

Available as two-lamp or four-lamp units in possible r build 10 a more 


h ECONOMICAL MAINTENANCE : ee be a 
4 ft. or 8 ft. lengths for standard fluorescent, economic job on trade-i1 uses. This 


Single louver shield permits relamping : 
rapid start or slimline lamps. Write for a ee eee ee action was is a result Of experi- 
Bulletin L-134. — ments that ha been carried on in 
; connection ht ade-in house 
program 
Analyses of trade-in house deals have 
shown that it pa o do a thorough 
reconditioning job on the old dwell- 
ing rather than just taking care of 


} { SSsit S } t " 
STURDY CONSTRUCTION the bare NCCCSSITIC When the trade 


shape ackbone securely hoids I hous iS yu l nea© 
GARDEN CITY PLATING 4 MFG. co. ee = Pho " ' . ° P yo th ; , 
1740 N. ASHLAND AVE., CHICAGO 22, ILLINOIS --P**ve""slooreness,rotie or “sing.” =i a mew house condition, the econ 


in Canada: Garcy Co. of Canada Ltd., 191 Niagara St., Toronto. omic value is increased. The increase 


1 
| 


ly as possible 
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may be well over the actual cost of 


the repairs or modernization. In ad 
lition to increased value and improved 
livability, the life of the dwelling is 


extended and the character of the 


neighborhood improved 

Under FHA’s new ruling, the build 
er taking in an old house as a trade-in 
home, may get a firm com 


FHA to 


7QOO ot 


on a new 


mitment trom the insure SO 


per cent of the first $ value 
plus 60 per cent of the balance of 
The total 


exceed $10,400 and 


the valuation mortgage 


amount may not 


is further limited to the amount of 


the existing mortgage plus the cost 


of proposed repairs. This 1s minus 


any cash received by the builder in 


the trade-in transaction 


Triangle Conduit Enters 
Brass, Copper, Tube Field 
NEW BRUNSWICK, N. J.—Tri 


angle Conduit & Cable Co., Inc., will 


manufacture brass and copper tube. A 


new 130,000 sq. ft. mill will aid in 


this further step in the company’s 


diversification program 


Initially, Triangle will make tube 


intended for use in such applications 
as: plumbing, underground water sery 
ices, drainage systems, hot water, vapor 
and steam heating systems ( including 
fuel oil 
tank to oil burner, general industrial 


piping, expansion coils and gas service 


radiant heating ), lines from 


Sales of Triangle copper and brass 
tube are being headed by James J] 
Daly. Mr. Daly was formerly associated 
with the Graybar Electric Co., Inc., in 
the capacity of eastern district sales 
manager 

The operation of the mill is under 
Hohl 
president in charge of manufacturing 
Manager of the brass and tube mill 
Victor 


the direction of Henry D VIC 


Petersen 





Don't w 
thing! 
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LOOK AT THIS 


THE ONLY SERVICE ENTRANCE MAST 
ON THE MARKET WITH THESE 


EXCLUSIVE 


\ 
Aluminum © slip-fit 
ting weatherhead 


ag 
~ 
\. 
Pipe-mounting 


wirehclders adjust 
fo any spacing 


Patented load- 
bearing roof plate 


illustrated above 


One-piece adap- 


tor-stobilizer 





/ 


2 


yantages 


Mast passes through steel plate, se- 
cured to rafters. Plate and mast 
permanently joined by inserting 
pivot pins. Weather tight. Pipe can- 
not sway. No blocking needed in 
the eaves. 


One piece adaptor — stabilizer at 
bottom telescopes into mast. Can 
be fastened to building by lag 
screws or bolts. Provides ver.‘cal 

, ° s? 7 
support. Threaded for 1” or 14% 
conduit to meter 


— jus 
(PP) proven No. 2061-C pipe 
mounting wireholders are optional. 


Slip-fitting aluminum weatherhead. 


All metal parts either aluminum or 
hot-dip galvanized 


Assembly includes only essential 
parts. 


Quickly and easily installed. This 
patented mast is simpler, sturdier, 
better looking and longer lasting 
than anything of its kind now on 
the market 


Ready for immediate delivery. See 


your jobber or write direct. 


Porcelain Products, Ine. 


FINDLAY, OHIO 








BREAK-PROOF 
SHOCK-PROOF 


Screw Drivers 


More Sizes... More Types... More Kits 
Are Available To You... From VACO 


@ No more “lost sales’ when you carry Vaco ... the nationally 
advertised, nationally known line of quality drivers with famous 
Amberyl S/B (slo-burn) handle. Whatever your customer wants 
. screw drivers, nut drivers... special purpose kits... unusual 
bit styles... “‘reversibles” ...interchangeable blade 

drivers... they're all available from this one source. 

Fire Safe Handles! And to help you get those extra impulse 

sales, Vaco offers you more counter dis- 

plays, more “buy off the board” and 

permanent wall displays than any other 

manufacturer in the business! Quality ? 

It’s ‘tops’! Prices? In line! Margins? 


; 
4: ‘ wir. : & Your full profit every time! 


ney NY M ne 
A | NEW, Modern, Versatile 
VACO VARI-BOARD 


Today's outstanding screw driver merchandiser for 
wall or counter use. A regular ‘department store 
if \ , 
ae ne | ; tion on request 
“ a anqnre OT 


for screw drivers every item a pre-tested fast 


for your convenience. Full informa 


Get Your FREE Copy 
of this Handy, Illustrated 
Catalog and Reference Book 


You can't afford to be without this veritable gold mine of 
information! Tells you all about bit sizes to fit every 
screw lists the various drivers by type and size. Amply 


illustrated in color. Order your copy, foday 


PRODU oO. In Seenton Vaco-Lynn Products Co. Ltd. 
204 Laurier Ave., W., Montreal 8, Quebec 





CALENDAR OF EVENTS 


The Electrical Association of 
Philadelphia 
Electrical Progres 


vention Hal 


on 


National Farm Electrification Conterence 
[ » Dept t Agriculture Building 
Washington, D. ¢ 
oo 
Sf 


1 


National Electrical Manufacturers 
Associauon 
Haddon Hall 
Atla 


Refrigeration & Air Conditioning 
Exposition 
Eighth Exposition 
Publ Auditorium 


Cleveland, Ohto 
il 


Southeastern Electrical Wholesalers 
Association 
ith Annual Industry Day 
Atlanta Biltm 
Atlanta, Ga 
January 14 


Speake Pie 


National Assn. of Home Builders 
10th Annual Convention 
Conrad Hilton-Sherman Hote 
Chicago, Ill 
January 
Plant Maintenance & Engineering Show 
th Annual Show 
| 


International Amput 


North Central Electrical Industries 
Electrical Industry Convention 


St. Paul Hotel & St. Paul Municipal 
Auditoriut 

St. Paul, Minn 

March 


Modern Living Exposition 
Electric Association & Metr politan 
Home Builders Assn 
Navy Pre 
Chicago, Ill 
April 1] 


Pacific Coast Electrical Association 
Annual Convention 
Hotel del 
Corot 
May 
Speaker 


nf 
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National Assn 


October, 


46th Annual 
Convention Hall 
Atlantic City, N 
June 6-11, 1! 
Speaker 


Convention 


Once 


The Case of the 
Tell-tale Eye 


Concealed among the rafters of the 
stockroom, its lens focused on the 
loading platform, the television 
camera saw the whole thing. The 
clerk casually placing some boxes 


The pick 


up truck backing into the drive 


on the loading platform 


way. The boxes being loaded. The 
truck pulling away. Just a regular 
call? Oh no! 

The locale was a stockroom of an 
RCA television service branch in 
Hollywood, Calif 
disclosed that equipment was miss 


Inventories had 
ing—being stolen—on a large scale 
About $38,000 worth on the initial 
check 


ance, the officials on the spot re 


Though covered by insur 


called the success of RCA industrial 
television equipment in functioning 
as an “eye” in dangerous or incon 
venient places 

So they decided to try the device, 
as sort of an electronic witness to 
the crime. After summoning the 
police, the TV camera was hidden 
among the stockroom’s rafters. The 
lens was focused on the loading 
plattorm. The rest of the unit, the 
receiver with its viewing screen 
was placed in a second-floor room 
some distance away 

Every day for two weeks, the eve 
watched the platform and the police 
watched the receiver. Routine ac 
tivities at the platform were duly 
recorded. Also recorded were the 
Suspicious actions of one clerk who 
placed a number of boxes of tele 
vision picture tubes on the loading 
platform during the lunch hour 
This happened on Tuesdays and 
Thursdays when few other people 
were around. At 


arranged 


apparently pre 
intervals, a pick-up truck 
would back into the driveway, the 
boxes would be put aboard with the 
and the truck 


would pull away. All before the 


help of the suspect, 


gaze of the camera and its inter 
ested watchers 

The facts made clear, the trap 
was set. When once again the truck 
took off with a load of tubes, a 
} 


police car trailed it to its destination 


of Electrical Distributors 
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Why PIERCE Fuses 


Mean REPEAT BUSINESS To You 


... plus consistently 
HIGH PROFITS 


SCREENED 
VENTING 


.. Keeps them 10 to 40% Cooler !; 


Note how air circulates freely through 
the fuse permitting it to handle safe 
overloads. The resulting cooler opera 
tion prevents rapid charring and 
deterioration of the fuse case. One 
reason why Pierce Renewable Fuses 
have 6 to 8 times longer case life. Yes, 
Pierce fuses are easy to sell — and they 
stay sold! 


“The TOP 
QUALITY FUSES 
Above All 
COMPETITION : 


Pierce quality construction puts it in a 
class far above ordinary fuses. Only 
Pierce Fuses the extra-strong 
tubular bridge which assures continu 
ally correct knife blade alignment and 
perfect lifetime clip contact. Here's 
positive, economical, electrical protec 
tion that users want and demand! 


have 


All Pierce quality fuses are equipped 
with the famous Balanced Lag Links. 


WRITE TODAY fos this 
helpfyl booklet on fuses 
that pasitively avoid 

after blow 


B.ows we? 
dacs 


PIERCE 


LEICESTER 


ALSO A COMPLETE LINE OF 


RENEWABLE FUSES, INC. 




















j 


QUALITY NON-RENEWABLE FUSES 


NEW YORK 





and seized the driver and two al 


leged confederates. At the same 
time. other officers seized the un 
Z y witting star of the show, the clerk 


The hero of the story is the in 
dustrial TV unit which has already 
been put to scores of uses patrol 
ling, guarding, transmitting finger 
prints and signatures, checking 
numbers of freight cars, and super 
vising operations of machinery at 
a distance. TV units ride rockets 
and generally fit into locations where 
direct view is required and _ the 
human eye cannot go 

The camera is compact. The RCA 
Vidicon tube, heart of the system 
is only six inches long and an inch 
in diameter. The camera, which 1s 
built around the tube, ts no larger 
than a 16-mm movie camera. The 


unit is completed by a connecting 


Los Angeles cable and a compact control mont 
Union Passenger | tor with a ten inch vie wing screen 


" Other receivers can be = attached 
Terminal Controls allow the camera focus t 
be controlled from the receiving 


end 


SANTA FE UNION PACIFIC SOUTHERN PACIFIC 

RAILWAY RAILROAD a | eemnneene Specter 

At Industry Convention 

| GREENSBORO, N.C—RM. Johan 


Specifications for the stringent — nesen, pre side nt of the National Assoc 


er requirements for Los Angeles 
Union Passenger Terminal were set ' 
up by a group of electrical engineers of the principal speakers at the Annual 
representing the three railroads that All-Industry Convention of the Caro 
operate the terminal, and were met linas ¢ hapter of the National Electrical 
by the purchase of Marcus dry type |Contractors Assn. The meeting was 
Transformers. held at Wrightsville Beach, N 


ation of Electrical Distributors, was one 





The installation consisted of 12 The iia of Mr. Johannesen’s 
Marcus 300 KVA, 3 Marcus 225 KVA speech was It’s Your Talk—You Name 
dry type Transformers installed out- iIt.” This is exactly what he allowed 
doors. All Marcus dry type Trans- 
formers are now being constructed 
with Hi-Heat, Hi-Dielectric Magnet 
© OESTEIOSTION Wire, insulated with DuPont's New- 
+ GENERAL PURPOSE : 
UNIT SUBSTATION est miracle polyester film “Mylar,” 
+ PHASE CHANGING combined with Johns-Manville Some of the subjects chosen were 
© ELECTRIC FURNACE “Quinterra” to reach insulation levels Ethics—What's That?", “Who Really 
Yeon at least 10 times present industry Runs Your Business’; and “Selling 
e MOTOR STARTING standards. As Viewed Through Our 3D Glasses 
tate Increase your power performance 4 
standards with Marcus dry type Baldwin-Hall, Syracuse, 


Transformers. Leases Warehouse 
SYRACUSE, N.Y.—The Baldwin 


NM A PR CUS Hall Company, Inc., has leased a build 

_— ing in Potsdam, N.Y. The northern 

Mar of ty Aches tok 

Representatives TRANSFORMER CO., INC. loiiead occupied by the Watert ant 
Principat Cities HILLSIDE 5, NEW JERSEY Mattress Co 


Fred S. Baldwin is president and 


ONE OF THE WORLD'S LARGEST MANUFACTURERS OF DRY TYPE TRANSFORMERS EXCLUSIVELY ‘feasurer of the firm which was found 
ed in 1921 





his audience to do. Mr. Johannesen had 


Capacities from 
1to 3000 KVA 


prepared in advance a number of re 


j 


matks from: which his audience could 


choose 
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Johnson Buys Interest 
In Galesburg Supply Firm 
GALESBURG, ILL. — Hilding R 


Johnson has joined Illinois Electric 
Supply as vice president and general 
manager, it was announced by Ralph 
Carrol, president of the company. Mr 
Johnson has purchased a half interest 
ind the company name has been 
changed to Galesburg Electric Supply 
Ing 

Mr. Johnson was formerly associated 
with Fox Electric Supply in Elgin, Ill 
for twenty-five years 


Mathias Klein To Move 
CHICAGO. ILI Mathias Klein & 


Sons are readying for a move to a new 
ind modern location in Skokie, [linois 
The building contains 110,000 sq. ft, 
and is one story thereby permitting 
maximum efficiency in straight line 
production. Mathias A. Klein, presi 
lent and grandson of the founder, ex 
pects the new factory to be completed 
ibout June, 1954 


Virginia Wholesaler 
To Move To New Site 
NORFOLK, VA Universal Prod 


cts Company is expected to move 
into its new building by January | 
The structure will provide 16,000 sq 
ft. of space and, along with the land 
will cost about $80.000 

The New building will be located 
it Hampton Blvd., and 24th St. in 
Norfolk. The firm, which was founded 
in 1943, covers the eastern Virginia 
area. J. R. Fishburne and B. K. Mc 


Eachern are partners in the operation 





E. L. PHY is manager of meth 
and procedures for the Westinghouse 
lectric Supply He was formerly 
manager of y rr and procedure 
for ntinental Cz ( Ar nstructor 
at the Managemer Institute f New 
Phy aisoO a 
stitute tfice 


program advisory 
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There’s PROFIT for you in the 


Unbeatable Performance 


of the Fel Ceca E> 


Heavy-Duty Pipe Wrench 


this Housing ever 
Breaks or Distorts we 
will replace it Free 


“RiGeaID” means 
most service for 


your money! 


Every RIGID Wrench 
Factory-Tested 


That’s what makes sure that every 
RitatD> performs as your customers have learned to 
expect . . . every part inspected, every wrench pipe tested 
100%! Only rttatp’s housing is unconditionally guar- 
anteed, saving bother and expense. Full-floating hookjaw, 
adjusting nut spins easily in all sizes, 6’’ to 60'’; replaceable 
alloy jaws, handy pipe scale on hookjaw, comfort-grip 
I-beam handle. For profitable fast turnover all the time, 
sell most advertised, most popular RIGaiD’s! 

THE RIDGE TOOL COMPANY « ELYRIA, OHIO, U.S.A. 





Work-Saver Pipe Tc 














ENCLOSED 


FLOODLIGHTS 


FILL EVERY GENERAL 
LIGHTING NEED WITH 
LASTING SATISFACTION 


TYPE 





MADE IN THREE SIZES 


200 WATT - CAT. NO. 336B WITH HEAT RESISTING LENS | 


300-500 WATT 


750-1500 WATT CAT. NO. 339B 


SPECIFICATIONS 
FOCUSING TYPE IS ONE PIECE ALUMI 
NUM WITH INNER REFLECTOR OF 
ALZAK ALUMINUM. CAST ALUMI- 
NUM HINGED LENS HOLDING FRAME 


ENCLOSED AND OPEN TYPES ARE 
HEAVY GAUGE STEEL WITH MULTI 
QUALITY PORCELAIN ENAMEL FIN 
ISH 


ALL HAVE MALLEABLE IRON MOUNT 
ING FITTINGS 


ALL ARE FURNISHED WITH 3 FEET 
RUBBER COVERED SERVICE CORD 


CLUSTER 
FLOODS 
CAST ALUMINUM 
LAMPHOLDERS 
FOR PAR LAMPS 
CAT. NO. 865 
AS SHOWN 
WITH AMPLE 
WIRE LEADS 


CAT. NO WITH IMPACT AND 
HEAT RESISTING GLASS 


LENS 


337B 


FOCUSING TYPE 


FOR USE WITH EITHER GENERAL SERVICE 
OR TYPE G FLOOD LAMPS 





MADE IN TWO SIZES 
300-500 WATT CAT. NO. 320 
750-1000 WATT CAT. NO. 321 


OPEN TYPE 


MADE IN TWO SIZES 
500 WATT CAT. NO. 8080B 
750-1500 WATT CAT. NO. 8088B 


CAN BE SUPPLIED WITH INNER RE- 
FLECTOR OF ALZAK ALUMINUM 


ELLIPTICAL 
OPEN TYPE 


MADE IN 
TWO SIZES 


500 WATT 
CAT. NO. 8070B 


750-1500W 
CAT. NO. 8075B 


» 


CHICAGO 24 
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New Parcel Post Rates 

Now In Effect 
NEW YORK, N. ¥ 

parcel post for substantial mailings are 


National 


thar the 


Firms using 
advised by the Association 
of Scale Manutacturers 
puting charts for virtually every parcel 


com 


post scale are now obsolete. The charts 


figure the amount of due 
The 
October 
The 


mail are not 


postage 


change in rates became ettec 


tive Ir is tor parcel post 


rates for first class and air 


only 


iffected 


Buffalo Electric 
Names C. E. Schuster 
BUFFALO, N. Y 
Schuster has been appointed vice pres 
ident of the Buffalo Electric Company, 
Inc.. 75-79 W. Mohawk St. this city 
He is in wholesale de 


partment 


Charles E 


charge of the 


Mr. Schuster had been district oper 
ating manager of the General Electric 
Supply Company since 1931. Prior to 


that he was auditor of the Robertson 


Cataract Electric Co 


REMA, ACRMA Merge 
WASHINGTON, D. ¢ 


ver of the 


The mer 
Refrigeration Equipment 
(REMA ) 
and Re 


Association 


Manufacturers Association 


and the Air Conditioning 
frigeration Machinery 


(ACRMA ) 


proved by the boards of 


was proposed and ap 
directors of 
both associations. Ofhcial approval ot 
the merger by the members of both 
REMA and ACRMA will be sought by 
mail ballot. George S. Jones will head 


the organization as managing director 





Sau. 
ONE AND ONLY 3 


the R¢ Mfg. ¢ Inc is Ne 


. 
wee Bt £0 


year employee of 


dale nored 


at the Emmau Pa., firn 30th anni 


versary Jacob Schmier, plant and 


production manager wa presented 


with a gold watch J}. |. Rodale 


president Schmier joined the com 


pany when t tarte New Y ork 


City i 


1953 





Distributor Salesmen 
Win Bermuda Trip 
NEW YORK, NY 


prize winners, along with their wives 


Three t Pp 


set sail last month on a six-day voyage 
to Bermuda. They were guests of the 


General Electric Co. for leading the 


field in apparatus sales in the com 


pany s Diamond Prospec tors sales con 
\ trip 


oO Schenectady, Pitestield 


R. HARRY BAKER 
gratulated by | 
Electric agency 

harlotte, N.C f 
president f Grave 
Company, beams hi 
Baker, selling since 
Grave INCE 

a! wrote letter 


{1 the fr 


Bridgeport and finally New York, pre 
ceded the cruise 

Jack E. Williams, General 
Supply Company, led 584 other Gesce 


Electric 


grand 
Baker 


Greenville 


lent 


salesmen to win the 
Harry 
Eleceric Supply Company 
S.C... won 


prize in 
that division. R Graves 
out over 494 indepen 
agency and distributor group salesmen 
Robert 1. Thompson, Graybar Electric 
Company, Inc., Amarillo, Tex., was 


winner over 483 Graybar salesmen 


Axel H. Kahn, Chicago, 
Retires After 46 Years 
CHICAGO, ILL—Axel H. Kahn 


tor the past exght months Commercial 
vice president of the General Electric 
Supply Company, retired on Septem 
ber |. He had 46 years service with the 


company, 17 of which were spent in 
Chicago as district managet 

He served as President of the Elec 
tric Association trom 1949 to 1950 
ind from 1951 to 19 as treasurer 


ind chairman of the finance commit 


tee Mr 


Chicago Electrical Industry Show com 


Kahn was chairman of the 


mittee this year 
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Manarch 


“FLOWS” BRASS to FIBRE to give 
you a QUALITY FUSE with 
LONGER LIFE! 


RENEWABLE! 


Fuses } 


—_s 


™ 


Monarch is the only fuse with 
this new construction feature. 
Fibre barrels cannot loosen 
from brass fittings. There are 
no rivets or pins to cause hot 
spots and char the fibre bar- 
rel. It means you geta quality 
fuse with better protection 
... over a longer operating 
period ... and at the regular 
fuse price. 








Ask your wholesaler now or 
write for further information. 


Manarch Fuse Ca... 


Jamestown, New York 





FULLMAN PL ARIITS 


il-Yerateel il agelelllars 


bo fies 
Bp 


ADJUSTABLE ~- 
WATERTIGHT 
FLOOR BOXES 


ADJUSTABLE 
GANG FLOOR BOXES 
1-2-3 AND 4 


NOZZLES aNp 
a Tele): Top 4 
ACCESSORIES 


FLOOR JUNCTION 
BOXES 


Nak 
Th yt uN 


INSULATOR 
SUPPORTS 


ARMORED 
CABLE SUPPORTS 


STAPLES 


esl Wirt 


Pullman Manufacturin 


1209-1215 


Clean and compactly designed 
to cut installation time to the 
bone and give smooth, trouble- 
free service “Latrobe” Products 
give a full measure of value. 


“Latrobe” Products are proof 
that the road to true economy 
lies through quality and quality 
alone. 


Two Gang Adjustable 
Floor Box 


Adjustable Boxes come in single round or 
square bodies. Also in square type Single 
Gang, Two Gang, Three Gang and Four Gang 
Boxes 


Non-Adjustable 
Floor Boxes 
Represents the last word 
in unique design, neat 
appearance, fewest num 
ber of parts, and least 
amount of labor to in 

stall. 


Insulator 
Supports 
Malleable iron clamps of 
high tensile strength. Four 
sizes to fit all standard 
porcelain or glass insula 

tors 


Sold only thru wholesalers 
Write for illustrated Catalog 


JEFFERSON STREET 


LATROBE. PA. 


g Co. 


Selling Costs Rising 
In Buyers’ Market 


NEW YORK, N. Y—'lIt has al 
ways been true nder our free enter 
prise economy buyers’ market 
requires more aggressive and more 
specialized se ling Says hi G 
Pyle exe tive lif tor ¢ { Na 
tional Associatt ( I trical Lis 
tributors 

Final purcl I such tems as 
radio, television and major appliances, 
is most often determined after some 
extensive shopping by the consumer 
His selection 1s 1 often influenced 
by both price a service. Price alone 


decides many uy ) However Says 


Mr. Pyle more sales are mad 
| the consumer 
originally had mind, when good 
salesmanship is used 
Informed and well trained salesmen 
can convince the purchaser of the 
economy of selecting higher priced 
item because of its better quality, bet 
ter service and greater value. He can 
be convinced of buying from a reliable 
well established dealer, one who ts in- 
terested in product performance and 
customer satisfaction 
Such selling, Mr. Pyle declares, re 
quires good personnel at the distribu 
tor and retailer level. It requires ade 
quate training and sufficient Compen 


] 1 
sation of the salesmen, as well as back 


ing up by effective advertising and 
promotion. To keep expenses down, a 
well organized and integrated selling 
force should be employed 

So far as the distributor and_ the 
dealer are concerned, this seliing force 
must be paid for out of the gross mar 
gins provided by the manufacturer 
whose line is handled. Mr. Pyle points 
out that altogether inadequate adjust 
ments in this respect have been made 
by a good many manufacturers since 
their pricing sche lules were adopted 
during World War Il with approval 
of OPA. The effects on distributors and 
dealers require greater allowances by 
manufacturers to meet the increased 
costs of the services rendered and 
which are indispensable in reducing 
existing inventories while taking up 
greatly expanded new production 

Mr. Pyle considers it significant that 
recently, several prominent, large man 
ufacturers in these fields have an 
nounced increased margins in. their 
meet the increased 


costs of their distribution 


pricing sche 


"l believe says Mr. Pyle, “that the 


realism these manufacturers have dem- 
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onstrated can revitalize our industry at 
this crucial time. That result will sure 
ly follow if other manufacturers will 
also re-evaluate their own operations 
and give effect to their findings by nec 
essary readjustments in their policies 





CBM 
CERTIFIED 


by 


NEW EMBLEM identifi 
ballast Recently adopted 

Certified Ballast Manufacturer 
| 


emblem i printed n_ label 


tamped in the ballast case 





New Officers Elected 
By M. H. Rhodes, Inc. 


HARTFORD, CONN.—The board 
of directors of M. H. Rhodes, Inc., has 
elected several of the company’s execu 
tives tO new positions The company 
manufactures timers, time switches 
and parking meters 

M. H. Rhodes, Jr., 29, is president 
of the company. He had been sales 
manager of the timer division for the 
past three years Edward J. Doyle. 
formerly supervisor of the industrial 
sales department, is vice president in 
charge of industrial and consumer 
sales and sales to the government 

Angelo B. Rucci is treasurer. John 
J. Butler is controller 

E. H Rhodes continues as executive 
vice president. Merritt Van Valken 
burgh also continues as vice president 
Erna M. Sanderson is secretary and 
purchasing agent. 


Reinhard To Move 
MINNEAPOLIS, MINN.—The 51 


year old firm of Reinhard Brothers 
Company, upper Midwest distributors 
has announced construction of a new 
building to house the entire Minne 
apolis headquarters operation. Cost of 
the new structure will exceed $700,000 
It will offer over 110,000 sq. ft. of 
floor space. 
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oon Line 
PIN TYPE 


SOCKETS 


No. 11108 
CANDELABRA 


No. 43308-18 No. 44408 
MEDIUM INTERMEDIATE 


NOW AVAILABLE WITH 


cree 
FEATURES! 


HANDY WRENCHES 
SUPPLIED WITH ALL SOCKETS 


MEDIUM — INTERMEDIATE — CANDELABRA 





One wrench with each carton of sockets at no extra cost. 
Wrenches molded of attractive RED plastic for extra eye 


appeol, makes socket assembly easier, more convenient. 
CAP THREADS IN MEDIUM 


BASE SOCKETS Completely 
“MOLDED-IN” 


Provides smooth running, trouble free threads .. . can't 


be stripped even after repeated re-use of sockets. 





_— + 


~~ a - 


All UNION Sockets and Streamers available for prompt delivery 


from factory and 12 warehouse stocks. 


UNION INSULATING CO. 


PARKERSBURG, WEST VIRGINIA 





ror Custom-Quality 
WIRING JOBS... SELL 


KEYSTONE 


WIREWAYS AND FITTINGS 


Here’s a fast-moving line 

for you to stock and sell! 

It’s complete ... every type 

of wireway in demand today, 

plus a variety of versatile 
fittings for any electrical dis- 
tribution layout. Look over this 
“All Star Lineup”... then take 
steps to line up with Keystone! 





FLANGED HINGED COVER —1’ thru 5’ 
lengths—2'4" x 24", 4" x 4", 6" x 6", 8” 


oneness 


UNIVERSAL 
DROP HANGER 


TROUGH CO ISING PLATE 


BRACKET HANGER 





1’ thru 5’ 
x 6", 6” x 6”, 8 x 


FLANGELESS SCREW COVER - 
lengths —2'4" x 22", 4" x 4", 4" 


CUTOUT AND 
PULL BOXES 





TYPE “A” HINGED 
COVER SURFACE 
CUTOUT BOX COV ii BOX 


L BURNER 
TOUT BOX 
There's the picture ... typical of the versatile, profitable Keystone line. You can 
get the whole story, including specifications and prices, from the new Keystone 
catalog, just off the press. Now, while you're thinking about it, drop us a note 
asking for your free copy! You will be under no obligation at all. 


KEYSTONE MANUFACTURING COMPANY 
23328 Sherwood Ave. @ Centerline (Detroit) Mich. 


Sold Through Leading Electrical Wholesalers Coast-to-Coast 


Sandwich-Shaped Lamp 


Sylvania Electric Products Inc., is 


now engaged in commercial produc 


ion of electroluminescent lamps. The 


lamp Shaped like a sandwich in 


which thin sheet of special phos 


embedded in a suitable dielec 


phor 


ric, is held firmly between two con 
lucting plates at least one of which 


is tf insparent glass 


Graybar Announces 
New Appointments 
NEW YORK, N. ¥ 


Electric Company, Inc., has announced 


Graybar 


the following new 
N. F. Clark, A. ¢ 
E. J. Grady, Jr, have been appointed 
operating managers at Buffalo, 
West Hartford, 
spectively. J]. M. Ferguson was named 
Nelson 
enport, la., branch 
and O. W 


branch 


appointments 
Goodwin and 
Syra 


cuse and Conn., re 


manager and R. | operating 


manayer at the Day 
FE. I 


Cox operating Manager of the 


Johnson, manages 
have retired 
John J. OKReete 


promotion ut 


is Manager, appli 
Richmond, Va 


appliance 


Ance 
EB 


prom ction, at 


Flaherty is manager 


Detroit, Mich 


E. L. Harrelson ts operating manager 
branch. H. L 


Harrelson as 


at the Shreveport, La 
Warman replaces M1 
operating manager at El 
H. J. Couch 
Oklahoma City 
operating manager 
W. R. Malmo 
Denver, Col 


Paso Tex 
IS Operating 
Okla. J. P 
Allentown, Pa 


manager at 


Flowers ts 


is acting Operating man 
ager at 

A new branch opened September 14 
at 655 South “H” St 
Calif. J. H 
R. P. Sager 


San Bernardino, 
Gregerson is Manager and 


1S ope rating manayer 


Ad Agency Named 


YORK, PA The United States 
Expansion Bolt Co., has appointed The 
William B. Kamp Co 


as advertising agency 


Lancaster, Pa 
The 
ment was made by Kenneth B. Zifferer 


announce 


general sales manager 


Nikoh Raises Prices 
CHICAGO. ILI The Nikoh Tube 


Company has raised prices on all 
grades, quantities, and all other tubing 
July ) 195 The 


cent of the list 


extras cffective 
raise is 


of June 4 I hie 


to be per 


price MC rease 


was due to incr labor costs and 


the increase in the price of steel 
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PEOPLE IN THE NEWS 








A. M. Fisher is mid-America re ou 
gional manager of the Westinghouse ‘a TRIB 


Electric Corp. He was formerly man 


ager of the Chicago district office 


Dr. Finn J. Larsen is director of Every Customer You Have 


research for cea ge lis — I] 


Regulator Company. He succeeds Dr. 
Waldo Kliever who has resigned MA e Ei 
George W. Becic is district sales FEDS j IS’ ss, 
manager for Waring Products Corp., a f 
subsidiary of Claude Neon, Inc. His — 

offices are at 1315 Packard Building 

15th and Chestnut Sts., Philadelphia 2 


Pa. Mr. Becic’s territory Comprises east 


Pennsylvania, southern New Jersey 


7 
Delaware, most of Maryland and the 
District of Columbia e C rl C 
Martin F. Bennett is manager of 


the West Coast region of the RCA M a r k @ r 
Victor division, Radio Corporation of 


i 


America. Harold R. Maag, vice presi 


dent and western manager of the 


division has assumed broader respon Show IT and 


sibilities in supervision of over-all 


operations on the West Coast IT will show you 


John H. Ronayne has been named fee t 2 SALE AFTER SALE! 


to the advertising staff of General 


Electric's lamp division. He was former 
Show how the IDEAL Electric Marker saves 


manager of the Better Light-Berter ; 
your customers money and you'll make a sale 


Sight Bureau in New York 
on almost every call! An efficiency tool that 


© “Writes” on cuts to a fraction the time and cost of all kinds 
Practically Any 
Material it's a perfect door opener to new accounts. It 


Robert L. Purcell, vice president 


of numbering, identifying and coding jobs, 
and treasurer, Nesco, Inc., has been 5 ! 


promoted to executive vice president 
prevents mistakes, loss of tools and parts. Cuts 


Martin Segal was elected to succeed 

him. Both Mr. Purcell and Mr. Segal @ Makes Countless 
Marking Jobs 
Easier and Eliminates many needs for special name plates 


Cheaper Ruggedly built to industrial standards, with 


a clear mark into iron, steel, aluminum, wood, 


glass, plastics and dozens of other materials. 
have their headquarters at the com 


pany's Milwaukee executive offices 


hardened alloy or diamond point. Order now 
Robert H. Cooper is manager of for prompt delivery and order enough! 
special sales, Philco Corp He was pre Most of your customers will need several! 
mium sales manager of Philco Dis : 
tributors, Inc.. New York ¢ ity 


Bruce E. Crockett has joined his (DEAL) Electric Etchers 


older brother, William Crockett, in 
Burn a permanent mar moO Iron { or their 


the sales management of the Wiscon : 
i alloys hkasy as writit 
sin district for the Mitchell Manufac ; 4 Ny ee — IDEAL EI 
© matter OW are th ! ti an ectric 


turing Co., Chicago. Their hea Iquar ‘ Ficher will mark it ily and quickl Completely 
ters are in Milwaukee Ham / : safe; easily portable iversal’ Model has 4 etch 
ing heat, 120 to ) watt ther mod for all 
sizes and types of 
R. V. Bennett is sales manager of 


i ly . I electrical di S10) 
Olin Industries, Inc., electrical division SOLD THROUGH LEADING DISTRIBUTORS 


Walter Shields is assistant to th IDEAL) IDEAL INDUSTRIES, Inc. 


‘ ) { te or th . . 
president of the Norge division of + Sycamore, Illinois 
Borg-Warner (¢ orp 
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pir 


HOES DANGEROUS SHORT-CIRCUITS 
DOWN TO SIZE 
a trap with CIRCUIT-BREAKERS 


Amp-trap’s lightning fast current limiting 
action makes it ideal for use in locations 
where the available short circuit current 
exceeds the circuit breaker’s interrupting 
rating. It gives back-up, short-circuit pro- 
tection to overload devices and clears a 
heavy short-circuit before the circuit 
breaker can open. Yet, the circuit breaker 
will open within its rating without blowing 
the Amp-trap. 


Amp-trap with MOTOR CONTROLLERS 


Amp-trap’s small ‘“‘let-through’”’ current 
(low I*t) gives positive protection to over 
current devices and contacts against high 
thermal or magnetic stress caused by su rs 
currents as high as 100,000 amperes RN 

at rated voltage. Amp-trap’s aioe 
characteristics limit stress on motor con- 
trollers, conductors, panel boards and 
load centers. 


Amp-trap with PLUG-IN BUSWAY 


Amp-trap’s fast “‘chop-off” on high amper- 
age short-circuit gives short-circuit protec- 
tion to ordinary fuses and to isolate branch 
circuits without affecting feeder circuits or 
other branches supplied from the main 
busway. Actual tests on high short-cir- 
cuit current have shown how Amp-trap 
amplifies plug-in busway momentary rat- 
ings by limiting magnetic and thermal 
stresses, and permits application of de- 
signs having limited wilitaading ability 
on high powered installations. 


Amp-trap is safe, efficient, economical short-circuit 
protection for electrical apparatus against large available short- 
circuit currents. 


in Canada — Powerlite Devices, LTD. 


i. 
THE CHASE-SHAWMUT co. 


372 MERRIMAC STREET - NEWBURYPORT, MASSACHUSETTS | = 


a 


Trionet «ost @-Peme = FUSE WIRE 





William C. Parker is manager of 
public relations for the Westinghouse 
Electric appliance division. He was 
formerly a member of the New York 
public relations staff. Lawrence Rad- 
tke, for 26 years an engineer in the 
General Electric Company's electric 
lamp operation, has joined the West 
inghouse lamp division as staff assistant 
to Matthew Westphal, manager of 
the Company's northeastern lamp 
plants. L. S. Houk has been appointed 
manager of manufacturing for consum 
er products, a newly created position 
of the Westinghouse Electric Corp 


Herbert A. Anderson has been ap- 
pointed to the newly created post of 
commercial engineer, Duro-Test Corp., 
North Bergen, N. J. He will work 
through E. G. Paden, director of sales, 
with sales manager and representatives 
in handling technical problems. Presi 
dent Walter H. Simson made the an 
nouncement 


J. W. Wallace is eastern division 
sales manager for the Cory Corp., Chi 
cago, Ill. He succeeds J. E. Gallagher 
who resigned September Ist. In his 
new position Mr. Wallace supervises 
all sales activity on Cory, Nicro and 
Fresh’nd-Aire products, as marketed in 
the company’s New York, New Eng- 
land, Philadelphia, Washington and 
Carolina territories 


C. J. Harrison, marketing manager 
for the television transmitter division, 
Allen B. DuMont Laboratories, Inc., 
has departed on a nationwide survey 
tour of the company’s regional sales 
districts 


Fred Ricketts has joined The O 
A. Sutton Corp., Wichita, Kan. His 
duties as sales promotion supervisor 
are to integrate the advertising pro 
gram with actual field sales at the dis 
tributor and dealer level 


Charles Suttoni is supervisor of 
sales research for lighting division of 
Sylvania Electric Products Inc. His 
headquarters are in Salem, Mass 


J. L. (Jud) Albers is manager of 
Capehart-Farnsworth’s New Orleans 
Sales region. He succeeds L. W. 
Reynolds who has resigned 


Jack S. Beldon is manager of mar- 
keting of the General Electric Com- 


pany’s air conditioning division. His 
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headquarters are in Bloomfield, N. J 
Donald L. Clark is manager market 
ing research for G.E.’s radio and tele- 
vision department in Syracuse, N. Y 


Donald Reiman is southern district 
manager of the Rhode Island Insulated 
Wire Co., Inc. His offices are located 
at 1000 Peachtree St., N. E., Atlanta 
Gra 


Joseph F. Whitaker is sales man 
ager of the Weller Electric Corp., 
Easton, Pa 


George E. Burens, general manager 
of General Electric's switchgear and 
control division, has announced the ap 
pointment of five new department 
managers. Named as general managers 
were: Clarence E. Burke, high voltage always tops 
switchgear department; H. Frank | 
Hentschel, medium voltage switchgear Ms it l 
department; and Reginald H. Jones, Un i) Ss C ass eee 
low voltage switchgear department 
Appointed as managers of staff depart 
ments were: Vernon L. Cox, engi 
neering department; and Edwin M. 
Bramwell, financial department 


Russell E. Ebersole, Westinghouse 
Electric Corporation s general sales 
manager, Bloomfield, N. J., announces 
the expansion of the lamp division's 
sales organization. Charles E. Erb, 
Akron, Ohio, has been named to the 


newly created post of merchandising 
manager. Robert J. Sampson is the 





manager of sales training, also a new 
position. Robert H. Voorhis has 
been promoted to manager of market 
planning. Willard L. Adamus is staff 
assistant to Mr. Voorhis 


C. Doyle Heinselman and Bud 
W ildauer are Chicago sales representa- The only 40% 


tives for the Union Insulating Co, ; rubber-jacketed 
Parkersburg, W. Va 
portable cord 
E. W. Gutgsell, formerly South with branded jacket. 
| 


west division sales manager of the 


Cory Corp., has been named Midwest And it iS self- 


division sales manager. His headquar BRONCO 40 is recommended for 


ters are in Chicago inside, non-oily locations. Where measuring, too— 
- 4 , ae severe conditions are encountered . . 
and maximum protection is required, branding IS 
7. > Nt. _ F the cord and cable to specify is 
Walter S. Stanton has been ap- nese Op CERTIFERD wah O87 repeated every 
pointed architecrural representative by 


by weight Neoprene branded jacket 


the Cold Cathode Corp., Long Island two feet! 
City, N. Y 


92, SOLD NATIONALLY BY ELECTRICAL WHOLESALE DISTRIBUTORS 
4, 


John L. Murray is manager of dis a 


tribution for the Capehart-Farnsworth Manufactured by WESTERN INSULATED WIRE CO., Los Angeles 58 + California 
Corporation, Fort Wayne, Ind 
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Donald G. Reik has been ap 
pointed district sales manager for 
General Electric replacement sales 
tube department. His headquarters will 
be in Washington, D. ¢ 


RECEPTACLES BRASS SOCKETS 
Ralph C. Nelson is purchasing 


agent for Benjamin Electric Mfg. Co 


7 Des Plaines, Il 
ao) ae 


Eugene F. Peterson of Schenectady, 
N. Y., is manager of marketing for 
wholesalers only. Whether it is a receptacle, switch, General Electric's radio and television 


EAGLE has made quality products for sale through 


wall plate or fuse . . . you have them all in the lepartment. His headquarters are in 
EAGLE line of 1400 items. Syracuse, N. ¥ 





P John A. Andrews is sales develop 


Qa ment manager of the electric house 


wares division ot Lande rs, Frary & 





Clark. He was formerly district man 


EAGALINE WALL PLATES ager tor the division in Houston, Tex 


' DISTINCTIVE! 
BEAUTIFUL: G. A. Bradford is manager of ad 
ULTRA MODERN vertising and sales promotion for 


G.E.'s radio and television department 











WALL PLATES 


Herbert J. Gross is the new man 
ager of the Westinghouse lamp divi 
sions Trenton, N. J., shipping center 
He succeeds C. F. Billings who re 
tired after 39 years service with the 


company 
PAT. NO. 167760 


1——Heavy FULL WEIGHT genuine bakelite Grady L. Roark has been appointed 


_—heat resistant. 
2 t 
2—Scientifically ribbed to preven 
age or warpage. 
3——Simplicity and beauty | | 
Se chain George E. Dittman is manager of 


for eye | 
nae ppeanaceeed jthe East Central renewal sales district 
al and pro F 


manager of marketing for the General 





break- Electric Company's tube department 
with headquarte rs in Schenectady, N.Y 


in design pre- 


CUBE TAPS 4—Individually cellop 

appeal, sales appe ° fot the RCA Victor division tube de 
Tr nting. | 
5—Long screws to facilitate easy mou 3 | partment 


in 
6—Available in all most popular styles 
aa ory. 
Brown and Ivory Robert C. Hanna is manager of 


TE FOR CATALOG SHEETS 


wri | General Electric's new marketing de 





Poa A Ke A 


anensnnsvennnreAeniernnes | partment of the component products 





Venn 


}division. He had been manager of 
EAGLE means an organization of trained engineers, | sales, fractional horsepower motor de- 
production experts and experienced factory em- partment 

ployees, quality-conscious. All EAGLE products are 
sturdily built—attractively boxed. Prices are kept 


low by 3 modern plants that basically produce all 
materials whether plastic, screw shells or screws siaae eaten 











SOLD THROUGH 
WHOLESALERS 


ONLY Signal Electric Mfg. Co., Menomi 


nee, Mich., has appointed the follow- 
ny: Fay-Sullivan, Inc., Syracuse, N. Y 


factory representative tor New York 


EAGLE ELECTRIC MANUFACTURING CO., INC. 


LONG ISLAND CITY 1 *© NEW YORK } 
State, except the metropolitan tradine 


“Perfection #) “aot an stccident™ urea Handel-Davies Ca Cleveland 
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Ohio 
ern Pennsylvania 
This 


northern 


factory representative for west 
and West Virginia 
territory is in 


Oh: [he 


covered by 


new iddition t 
tormerly 


Clark Co.. Pittsburg! 


Herman L. Schreiner is 


sales representative for national 


counts tor the lighting division 


Products Inc He 
located at the New York he idquarter 
John D. Columbo has been named 


Nate nal 


Sylvania Electric 


accounts special represen 


tive for the lighting division 
headquarter: re 


Ave., Detroit 


S00 Int 





OBITUARIES 








Albert Pfaltz 
Albert 


tions 


Ptaltz 


manager for the 


forme! | ublic 
Naru nil 
ciation of Electrical Distributors 


in Flushing, N. ¥ 


He had been ill since the firs 


on prember 


year 


Albert Pftaltz 


Mr. Pfaltz joined NAED in Septen 


j 


ber 1945. Besides directing public re 


lations tor the association, he wrote 


national 
] 


many articles tor magazines 


Particularly interested in public rela 
tions tor the electrical wholesaler, Mr 
Ptalez 


position would be better understood if 


believed that the wholesaler’s 


the public were made aware of the 
wholesalers place in the national econ 


For years,” Mr 


the wholesaler’s operation has 


omy Ptaltz wrote 
be cl 


subjected to the steady light ra 


an occasional downpour of 
In addition to being the 


the brief skits that enlivened 


ous sessions of the annual 


Mr. Ptaltz also 
Sales 


CONVENTIONS 
NAED 


of the most 


prepare 1 the 
Boosters One 
cessful efforts t members in 
training and — sal building 
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OWRLL insulated wire 


Your choice of a source of supply for 
insulated wires, will very likely be de- 
termined by the ability of the manufac- 
turer to give you a good quality prod- 
uct at a fair and equitable price. More 


important than this, you will want to 








know that you can rely on the manu- 
facturer you select to stand behind his 
laims for his products, and to give you that extra measure of atten- 
tion and service that comes only from a personal interest in your 
needs and requirements. 

This is why here at Lowell we are sincerely concerned with our 


responsibility towards the accounts we serve. 


LOOK TO LOWELL INSULATED WIRE 


for prompt deliveries and good service 


NEOPRENE TELEPHONE 
DROP WIRE 


MACHINE TOOL WIRES 


PORTABLE AND 
FLEXIBLE CORD 


SPECIAL WIRES 
AND CORDS 


————— a 


Write for complete catalog, samples and specifications. 





» —_— - 
IOWK LIL INSULATED WIRE DIVISION 
"i Qt Vat dn bate vyporution 
LINCOLN STREET 


171 





LOWELL, MASSACHUSETTS 


ad 


135 





boosters first appeared in 1947 


* ' 
Mr. Pfalez left the association in 
) December 1950. Although ill at the 

—— 


time he established a consulting serv 


ice specializing in public relations and 


sales promotion. He returned to his 
old post in June 1952. His last piece 
appeared in the September 1952 issue 
of ELECTRICAL WHOLESALING when 
he filled in for the vacationing Alfred 
Byers 

Prior to joining NAED in 1945, 
Mr. Pfaltz had twenty years experience 
in the electrical and radio industries 
He was associated with the National 
Electrical Manufacturers Association 
for more than 10 years as publicity di- 
rector and a member of the senior 
staff. He assisted in the organization 
of the National Adequate Wiring Pro 
gram, the Rural Electrification Bureau 
and the Program of the Electronics 
and Lighting Equipment Sections 

At one time Mr. Pfaltz was editor 
of the “Adequate Wiring Reporter 
and the “NEMA News During 
World War II he was active with post- 


war and public information com 





mittees 

Before joining NEMA, Mr. Pfaltz 
was an associate editor of “Electrical 
Record Electrical Manufacturing, 
and Radio News He Was also aSSO- 
ciated with Dr. Sigmund Spaeth in 
radio and publicity programs and for 


the World Broadcasting Company 
At last, here’s an easily installed , 

The propeller fan with stable, high efficiency per- Frederick S. Hardy 
Popular aan either on free air or 4" to ¥2" static! Frederick S. Hardy, founder of the 

e result of many years of work by “Buffalo Hardy Electric Supply Co., Inc., Bos 
engineers, the NV-BREEZO has a 4-bladed ton. Mass.. died in Sarasota. Fla.. on 
wheel specially shaped for efficiency. Blades | Seeneenien Cul 
are die-formed of #16 ga. steel in the smallest Mr 
NV-BREEZO ‘wetiege es ages bg is Mr. Hardy had been injured in an 

sizes and #12 ga. in the largest. Other parts 
of the fan are correspondingly sturdy: the automobile accident last year and had 
panels are die-stamped of heavy-gauge steel— never fully recovered his health An 
and the motor support, of strong, welded wire, honorary life member of NAED, he 
is also a motor-side guard. WRITE TODAY was also a director of the Hardy Family 
FOR NEW BULLETIN 3865 for the profit Association of America. Survivors in 
facts on these new, efficient fans which may clude a son, two daughters and 19 
be fabricated of special metals or provided grandchildren 
with protective coatings for corrosive indus- . 
trial applications. 8” to 24” sizes to handle 
any fume, steam or air removal problem you Harry F. Thomas 
have. 


New 


Harry F. Thomas, former commer 





cial vice president of the General Elec 
tric Supply Company's New York dis 
trict, passed away on August 18. He 
7° | had held many important positions 


First For 
Fans with Gesco and the General Electric 


“~~; ¢ Z 
BUFFALO FORGE COMPANY soot 


214 MORTIMER ST. BUFFALO, NEW YORK 
PUBLISHERS OF “FAN° ENGINEERING” HANDBOOK C.. A. Blakely 
Canadian Blower & Forge Co., Ltd., Kitchener, Ont. 
Sales Representatives in all Principal Cities 
PANEL BREEZO FANS BELTED VENT SETS _BELT-AIR' FANS ance sales manager at Cleveland for 
| 


BREEZ-AIR ATTIC FANS “L” BREEZO FANS “NV” BREEZO FANS | the Graybar Electric 


Clarence A. Blakely, district appli- 
Company, Inc., 
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was killed in an aut 


September 1‘ th wa RIGAID Tristand 
age. Mr. Blakely joined th ( : Yoke Vise with Tray 


in 1936 at Akron, Ohi 


Alfred Hersh 


Alfred Hersh 8, pr 
Hersh Electric Supply Inc 
N. Y., died on September 2nd 
Mr. Hersh was a pioneer in the elec 


trical supply field, having f inded his 


| 


nh, 


2 


firm in 1919. Born in Sandusky 
he established his business in Buff: 
following service in World War 


His wife and two sons survive 


H. A. Holden 


H. A. “Heinte” Holden, tounder of 
the A. Holden Company, Minne 
apolis, Minn., died on August 21st. He 
was 69 years of age 

Mr. Holden, a graduate 
engineer trom lowa State Univers 
started with the Graybar Electri 
He started in business tor himselt 
1929 

RitaID 
Earl C. Sharpe Tristand 
Chain m ; 

Earl C. Sharpe, former district m Vise The vise that’s a handy 
ager of the Graybar Electric 
Minneapolis, Minn portable workbench 
August th. He ha 


after years Service 





a= RIBSID 


ASSOCIATION NEWS 











the popular fast-selling 


BOSTON-—The 19 


the Electric Institute 


feitin statins tems N@W No. 40 Tristand Pipe Vise 


tion course and a strect 


ference. The Fall Store Li 
; No wonder electrical contractors prefer it. Easily taken to the 
paign started September “oh id ” , 

| ob egs folc i che 4 , ay ‘ 
tinues through December J gs f in and chain for carrying, tray quickly on and off 


W. Coombs ts president 
tute and John G w addell 1s 1 


Roomy top has conduit rest and efficient benders; tray keeps 
tools handy —and also makes Tristand extra rigid, won't fold up 
“apne in use! Tool-steel Longrip jaws. Yoke No. 40 (old TSY-2 
ee 2'2"'; chain No. 45 (old TSC-4) 4’. For good steady profits 
MINNEAPOLIS—A_ two stock and sell RIAD Tristand! 

tric Farm & Home Open Hou wa 

held on September 24 an - THE RIDGE TOOL COMPANY « ELYRIA, OHIO U.S.A. 


aystril 








ifacturers UTK 
dealers and utilities. Ken Bemis, West 
inghouse Electric Supply Company 


demonstrate 


rs ippliances 


j 
ment. Other 


cluded tox 
CHICAGO—An increase in sales Work-Saver Pipe Tools 
electric ranges is tl oal of all-ou atte itt 
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by the Electric Asso- 


No. 253 Entrance Head wit ‘ lation -spe red Electric Cooking In 

fits cable sizes 10/3 } 
Me ve to 6/3 SEC : tu iniform plan became 
eptember |. The Common- 
LOW COST m4 Edison »., and 14 distributors 
SERVICE ENTRANCE Gi as Se 
HEAD i eee . NEW LITERATURE 








JESCT in detail 
THIS is the slickest fitting yet devised for it w booklet ar ot 
economy use in entrance cable wiring. 
It's quick — slotted top cover lifts off by 
merely loosening one screw. It's rugged 
-made of non-rusting cast aluminum 
with bakelite insulators. Finished, too — , 
with two screw clamps to secure cable in ; — use clips. The booklet may be 
neat, dependable installation. Here is a had from ral Electric Products 
quality priced to today's market. Write ce .. WO Paris St, Newark 5, N. J 
for full details. ; 


safety 

ated, visi 
ble-blade switch Also included ts the 
patented new high pressure fuse holder 


which eliminat heat-creating joints 


IV Sets—The 1954 edition of the of 


ficial NARDA TV Blue Book features 
Non-Watertight Connectors — Ground Clamps — Service Entrance } 


Kits — Service Entrance Caps, Straps and Sill Plates — BX and Suyvested rad 


c-1n values on over 
Romex Connectors 


1000 sets. More than SO manufactur 
ers are listed. Added features include 
A Look At The Market in 1954,” 
How To Sell More in j How To 
Service and Sell Trade-Ins.” Additional 


The M. & W. ELECTRIC MFG. CO., Inc. ag NPR = Hagar may 


be obtained from Th Appl 
2 ae ee a, eer ome) , ) ) } 
ance Trade-In Guide Co 132 Fordem 


Ave.. Madison W is 


Generating Plants Pocket sized 
Blue-Book vives yveneral informa 
tion on the selection of engine-driven 
electric generating plants. It traces the 
history of the electric plant develop 


SPEED SAFETY ment from early stages to today’s units 
ADD eee Described are tl l< and battery 


Properly designed and installed signals and systems are | charging clectric plants. Copies can 
real time-savers that smooth out many a plant problem— ___ be had trom D. W. Onan & Sons Inc 

help stop wasted motion. And solving individual signal- Minneapolis, Minn 

ing problems has been Faraday’s business for seventy- 

eight years. These years of experience assure correct = School Lighting— ‘Some Whys and 
plans, correct installation. To be sure that your signal- Scars of Maden Schock tinkting 
ing system is operating at top efficiency, check with ; 
Faraday. No obligation. 


1s 
in illustrated booklet written in non 
technical language. A tew of the topics 


liscussed are quantity ind quality ot 


— 
~ | } 
~ "7 | J ii] par ‘ COSts t i ndescent and 


light a brightness contrast; com 


hting nd various types 
ghting systems. Copies can be had 


trom Sylvania Electric Products Inc 


10 Broadway, New York 19, N. Y 


Panelboard—Circuit breaker panel 
board for lighting and appliance 
a branch circuit ipplication 1s described 


HOLTzER-cABOT FARADAY stanity & PATTERSON i recently issued booklet. Copies 


can ) ad ron tne w estinghouse 
CONSOLIDATED BY: = . 
Elects Or] ttsburgh 30. Pa 


5 PE R ] | FA i f D fl y l (. ADRIAN, MICH. Motor Standards — New and old 


BELLS - BUZZERS - HORNS « CHIMES © VISUAL AND AUDIBLE PAGING DEVICES AND SYSTEMS NEMA motor standards are compared 
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in a new. bulletin 


passed on May 19th, set up new 
jimensions for a.c. motors from 

30 hp. The bulletin is available fron 
General 


N. ¥ 


Electric Co., Schenectady 


A folded In tool Kit 


tains material the contractor need 


Wiring 


build home rewiring, farm rewiring 
ind industrial and commercial rewir 
ing business. “Full Power Ahead 
16-page brochure, is designed show 
contractors, distributors and utilities 
how they can organize cooperatively in 


the interest of better business all 


around. Information is given on how 
to finance wiring modernization work 
by property 


sured under “Title I” of the National 


Improvement tOouns in 


Housing Act. The brochure is pub 
lished by the Anaconda Wire & Cabl 
Co., 25 Broadway. New York 4. N. ¥ 


Rubber-Insulated 
Cables I p t 


Power Cables 
High Voltage 
35,000 Volts,” is a 


tion which deals with the 


Power 
SS page publica 
idvantaves 
economies and versatility of this type 
current 


cable. Information includes 


carrying capacity tables, aluminum 
conductor conversion factors, formulas 
for calculating the eftects of shielding 
dimensional data on bare conductors 
and single conductor cable construc 


tions, installation recommendations 
methods for determining conduit size 
fill and area and methods for determin 
ing bending radii and pulling tensions 
Detailed drawings instruct on splicing 
and terminating high voltage rubber 
insulated cables Copies may be ob 
tained from The Okonite Co., Passaic 


N. J 


Lighting Fixtures—Explosion-proo! 
and weather resistant lighting fixture 
are the subject of a new four-page bul 
letin. Described are components, px 

formance data and methods of in 
stalling or relamping. The new seri 

is designed for use at locations made 
hazardous by concentrations of ethyl! 
ether Vapors Of yasoline petroleum 
lacquer sol 


W rite 
N. ¥ 


naptha alcohols, acetone 
vent vapors and natural gas 


Crouse-Hinds Co., Syracuse 10 


White Bulb—A 


light bulb is for use in portable 


three-light) white 


and floor lamps. Light levels are 


100 and 150 watts. General Electri 
Co., Nela Park, Cleveland 12, Ohi 
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hanging and 


stock PAINE 


... the line with PLUS VALUES 


PLUS 
VALUE 


you paper work 


mm save yOu on freight 
PLUS 
VALUE 


facturing methods and quality control give you 


less products your customers 


PLUS 
VALUE 


Strong, Colorful Cartons with complete easy 
reading content identification 
slated 


promotion that 


Customer Demand stin 
PLUS with abundant 
VALUE 


. j 
includes advertiseme 
this 


Hine 
r 
standor? ” ed 
m 
wea. 4 
€ t \ a 
sto of sition * 
compo? 
sna‘ 
>a , 
ve e*f », dow 
en 


' 
{a 


nary 

mos? 

ig flow ng 

C ect rape’ 
orre* 


co 


fastening devices 


Top-Flight Quality The newest and best in manu 


) 
flaw- 


d 


on 


expo" 


" 
mut 
mor 
t es 
Fos 


on 
oi every 


action 


Just one 
of Paine's 
family of 
products. 


For a line 
on the full 
line write 

for catalog 


THE PAINE COMPANY, 3 Westgate Road, Addison, 


yre 


me 








Harvey Hubbell, Inc., Bridgeport, 
Conn.—Build-up for a new line of 


a E L i A N Cc E T H M E S WwW I T Cc H E S | “Jackrabbit” starters includes a six- 


page folder describing and picturing 


For Every Circuit Control Application | cscs of the scarcers A detailed promo 


tional and price sheet ts available 








RUGGED 50 AMP. “BADGER” Columbia Cable & Electric Corp., 


Sturdily built switch designed for dependable Brooklyn, N. Y.—Redesigned shipping 
control of heavy loads under severe operat- cartons and trademark offer quick iden- 
ing conditions. Heavy gears, slow speed tification of the contents. The size and 
synchronous motor. Omitting device, op- cates aft atte. fun tame Cons be bie 


tional. 
ognized without turning the carton 














over, thus avoiding unnecessary han 


VERSATILE 30 AMP. MODEL “w" y= dling. The identification scheme uses 


An extremely simple, compact switch in a 8 basic colors and 4 different sizes of 
variety of types including Type W-33, for 
2-circuit control. Astronomic dials available | of the carton, are 13 identifying sym 
in three types. bols which are visible from any angle 
| Picture shows one of the cartons 


NEW 20 AMP. MODEL “400 Sylvania Electric Products Inc., 
The new Reliance Model ‘400" has the ; New York 19, N. Y.—"Advertising 
features and quality of many higher-priced and Promotional Helps for Incandes 
switches. Includes standard Reliance heavy cent Lamps, Fluorescent Lamps and 
duty motor, pit resistant silver-to-silver 
contacts. 


cartons. Strategically placed on 5 sides 

















Starters,” is available to lighting dis 
tributors and dealers. The folder illus 
trates new Sylvania lighting displays 


CT: i and the more popular pieces of litera 


worn | ture and advertising reminder items 


1911 MEAD ST. RACINE, WISCONSIN 



































MINERALLAC 2-HOLE 


PIPE STRAPS 


For Heavier Loads! 





“GQ y ictio 7) Set” saeetineventants 
7 too vy one-hole 


Jiffy clips. Made of all 
new zinc plated tempered 


ab 4atia- Hangers y steel to give strength and 


rigidity enough to support 
FOR INSTANT ALIGNMENT heavier pipes, cables, 
conduits, etc. Avaliable 
In sizes to fit pipes and 
At last you can get a Fixture Hanger that turns to any angle after being condults from %-In. to 
screwed to an outlet box. Although base and receptacle remain stationary, I-in. C lso b : 
hanger arms may be turned to align with any preconceived lighting plan zt ‘an also be had 
Exclusive Friction Ring firmly holds fixture in selected position. Hanger in Everdur, copper, brass 
screws on to 34" or 4" outlet boxes, no other fastening necessary. Fur- or aluminum. 
nished complete with receptacle, two 8’ chains, hooks and cord clips. Also 
available with bushed hole only, or with 3 wire solid ground receptacie. Send for literature and prices 
All Friction-Set Hangers are approved by the Underwriters’ Laboratories. Specify HANGERS, CLIPS, 
K100 shown above, List Price $1.18 ~. Write for Bulletins K25, K26 and K27 MINERALLAC STRAPS, BUSHINGS 


MINERALLAC ELECTRIC COMPANY 


FO. 8 52 ee op 2 Oa 3 Oa O10). 0 27:8\' Bm 4 23 N. Peorla St., Chicago 7, Illinois 
1000 IM Park ince, Now Vor Te Now vert MINERALLAC 
ES Se TTT 
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Olin Industries Inc., electrical div., | ° ° 

New Haven, Conn.—Flashlight and Interior WG Alarm Systems 
four new Olin leakproof batteries is 

feature of a new kit. The self display 

package occupies a minimum of coun- 

ter space. The box cover folds back to 


form a display card 


Heating System—How to produce a 
better heating system, get heat to the 
radiators, have warmer floors, stop 
heating system noises and stretch the 
capacity of the burner, boiler and 
radiator is described in three sales 
man’s 4-page bulletins. Copies can be 
had from Automatic Devices Co., Inc 


We Springs, Ill 
estern Oprings, Complete reliability is the one thing we demand from a 


fire alarm system. Therefore, when ordering Interior Fire Alarm Systems, be 
sure to specify equipment (control panels, stations, and fire alarm bells) 
produced by Signal Engineering & Manufacturing Co., the originators 

of A-C Fire Alarm Systems. 


Hand Pyrometer—Information on the 
uses and applications for a portable 
hand pyrometer is contained in a 4- 
page booklet. The unit measures the 
temperature of any surface, liquid, gas, | Both coded and non-code types are available in various arrange- 
or molten metal from 0 to 1,500 deg. F ments depending on type of building or establishment. Although 
The bulletin is published by the Gen Interior Fire Alarm Systems are intended primarily for warning 
eral Electric Co., Schnectady, N.Y occupants of a building, they can be connected into a munici- 


pal system. 
Write for Bulletin FA-5 


Aerial Cables—Self-supporting aerial 
cables are subject of an eight-page FIRE ALAAM 

} ‘“@ % 

(hash! SIGNAL 


booklet. Complete dimensional infor 


EN OE ee t 


SPERO “HB” 


ALUMINUM SHIELDS!! 


... for the protection of GE R-52 
and WESTINGHOUSE R-57 LAMPS. 


Protection from moisture 
assures full lamp life. Supply the best 
- Spero H-B Shields!! 

* One piece heavy aluminum spinning 
affords greater heat dissipation. 

*® Ventilated. 

*% Two piece spring contact socket. 

* 


MODEL 


6 SIZES 


Y," and ¥%" pipe mounting. “ili mem 


* Wire guards available for bottom of units, 
SPERO also makes “GUARANTEED” PORCELAIN 


ENAMEL REFLECTORS... FLOODLIGHTS... VAPOR- 
TIGHT UNITS... INSULATORS .. . SWITCHPLATES 


COPPER TUBE AND PRODUCTS, INC. 


5746 MARIEMONT AVE. «+ CINCINNATI 27. OHIO 


THE SPERO ELECTRIC CORPORATION 


14838 EUCLID AVE + CLEVELAND 12, OHIO 
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mation and current Carrying Capacity 


tables are inclu led ( Opies may be ob- 


“ The Okonite Co., Passaic 
‘Here 1s POSITIVE PROOF } <i" 


OF A READY-TO-BUY MARKET Bar Hangers—Revised catalog has 
just been issued covering an entire 


FOR [2/2 DG line of bar hangers and supports for 

electrical conduit, cable and outlet 
GU TACKERS ! boxes. Copies can be had on request 
f 


( from Fast-Lok Mfg. Co., Ash St., at 
SHOOTS r Bedford 
STAPLE UP 
TO 9/16" 
LEG 


Bridgeport 5, Conn 


: po Measuring Equipment—Revised edi- 


ia 


tion of a 64-page catalog contains in- 


OF ee 


-9--| HS | , formation on more than 115 testing 
a tou lavbe 
— a <= aitiar x and measuring devices for laboratory 
of potential buyers and production line use. Some of the 
favorably responded to —— Se products included are simple current 
a test editorial item which ; papers Ciiiaes: tn ieeialeal wenn 
appeared recently in CONTRACTORS’ : a ws pietely = automatic 
ELECTRICAL EQUIPMENT magazine. / a oscillographs; surface roughness scales 


{ li ) tro ter ( 4 ) 2 
This is only ‘en indication of the wemendous O Mass spectrometers 1c im} lifiers 


SALES ARROW GUN TACKERS offer you = to radiation monitors. The catalog is 
pred i repeat of GUN TACKER ‘ / issued by the General Electric Com 
LE BUSINESS 5 ’ 
3 2 pany, Schenectady 5, N. ¥ 


5 TIMES FASTER than hammer and | 


tacks for wiring. 
g | Box Locator—The purpose of the 


Write for jobber set up — we do not sell direct to consumer | } 
box locator is to find conduit, electrical 


ARROW FASTENER [0../NcC. ieee 


with plaster or concrete. It may also 
1 Junius Street, Brooklyn 12, N. Y. 


GUIDE TO ELECT OUR 


s PRECISION 
Efficient Nir-Cooled 


SUC Lm TRANSFORMERS 


o RY TYPE Non Metallic 
TRANSFORMER Connector 


FOR po 


INSTALLATIONS Mamgcenhas 


@ Built to meet latest N.E.M.A. standards 
@ Class “8B” insulating material 
@ Ruggedly constructed for long, trouble- 
fine carvice ' SINGLE AND 3 
@ Easy accessibility and maintenance V4, TO 1000 KVA 
@ Economical to operate . 
@ Economical to maintain 
@ Manufactured by pioneers of dry type 
transformers 
@ Serving leading industries and govern- ALL VOLTAGES 
ment installations , 
@ PROMPT DELIVERIES — Most sizes direct® Special Transformers * Isolating 
from stock Transformers ¢ Saturable React- 


QUALITY FITTINGS 


#901 


#523 
PHASE Entrance 





ors © Regulating Transformers © 


Rectifiers © Electronic Devices 














« Street Lighting 


PRECISION \ ATLANTIC CONDUIT 


TRANSFORMER CORPORATION WRITE FOR CATALOG or song FITTINGS CO. 


660 W. Grand Ave. ¢ Chicago 10, Ill. SPecifications for Prices BOSTON, MASS. 
SEeley 68-2740 
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be used to locate boxes through wood 
plasterboard, laths, porcelain tile 
brick and masonrite. Goldlak Co., Glen 


dale 1, Calif 


Electrodes—Complete line of weld 
ing electrodes are described in a four 
page chart issued by the General Elec 
tric Co., Schenectady N. ¥ 


Calculator Pocket-size calculat 
13 tables for the vari 

mechanics, designers and engineers 
Some of the information includes sizes 
of lettered drills in decimals: division 
of circles giving chords and right 
angles; and machine screw tables. The 
calculator may be had for a fee and 
is being distributed by Goodmark, In 
1 E. 2nd St., Dayton 1, Ohio 


Tower Lighting—Methods and ma 
terials necessary for installing obstruc 
tion lighting equipment on radio TV 
and microwave relay towers is given 
in a 20 page booklet Included are 


drawings with complete bills of 


layout 
material for lighting towers of all 
heights. Copies may be had from the 


Crouse-Hinds Co Svracuse 10. N. Y¥ 





A Complete Line 


Vulcan makes a complete line of 
electric soldering tools—Screw Tip 
the professional tool (9 sizes 
Pluz Tip, all parts of which are 
replaceable (6 sizes) and Pygmy 
the light weight pencil type for 
delicate work (3 tip sizes 
And of course, a var 
iety of electric solder 
ing pots, glue pots 
wax melting pots, 
safety soldering tool 
holders and _ other 
articles using electric 
heat. 
Practically every concern, from the 
one-man shop up, ts a prospect 
for one or more Vulcan tools 


VULCAN ELECTRIC CO 


DANVERS QO Mass. 





October, 1953—ELECTRICAL WHOLESALING 


ALSO 
JA CK 5 0) N A Complete Line of 
INDUSTRIAL 


PORCELAIN ENAMELED 


YARDLIGHTS __ Refbectors 


8972-8974-8976 YARD LIGHTS 


When the call is for Yardlights, sell JACKSON. They 
re impervious to wind and weather and truly last a 
life-time." Made of one-piece heavy gauge steel 
finished in three coats of Vitreous Porcelain Enamel 
Completely wired and assembled. Good Quality—Good 
Appearance. Listed by U. L. Approved for R. E. A 


Make SURE Your installations. Send tor catalan 
Customers get Jackson 
... the Lifetime Yardlight 
* 


e Reflectors 
° Yardlights Ornamental lighting bracket No 6957. Finish 
. black and brass Height is 7'» inches—ex 
e Vaporproof Units tends 14 inches, completely wired. indi 


vidually packed it accommodates 100 watt 
bulb or PAR tamp and is for use in garages 


e Weatherproof motels, side entrance of public’ build 


ranch type homes and such places 


Sockets vere ornamental brackets are needed 


JACKSON ELECTRICAL COMPANY 


900-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS 


is BIG business 


It helps build surprising volume 
for the merchandising-minded electrical wholesaler 
You Profit 3 Ways — 


1. More Heating Equipment 
Sales to the contractor. 








2. Added control and wiring 
equipment sales. 


3. New contractor accounts. 


Let us show you the easy way to 
a substantial increase in volume. 
Available now — complete mer- 
chandising program designed to 
help you create immediate sales 
in this lucrative heating business. 
L Write for your copy of the Berko 
* Merchandising Kit. 





eeeeeeeeeeeeq@es & 


seller Heating Panels 
, Y gar jP~Ramatan Berko Electric Mfg Comp Dept. EW-10 » 


j ) 
Are Built Build 0s 212-40 Jamaica Avenue, Queens Village, N. Y ’ 
PLEAS! SEND MERCHANDISIN » KIT 


 ] 

Company Name : 

| Your Name Py 

— Addre ' 
} . 

a” 


City Zone Strate 


The Electrical Contractor " heetceoesaeeee oeeee 
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When Life's at 
Stake Kely on... 


Show the familiar Klein trade- 
mark to the old-timer on the 
pole and he'll tell you—‘“‘that’s 
the equipment I’ve been using 
ever since I was a grunt.” 
Yes, workmen just naturally 
feel safer when the equipment 
is Klein—recognized for qual- 
ity “Since 1857.” 
ASK YOUR SUPPLIER 


Foreign Distributor: International 
Standard Electric Corp., New York. 


Write for your free copy of the 
Klein Pocket Tool Guide today! 


aw KLEINAs, & Sons 


3200 BELMONT AVE, CHICAGO 18 


Picture Tubes—TV picture tube 
tungsten and chemical components are 
described in a four-page booklet 
Among the components described are 
screen phosphors, potassium silicate 
for screen settling, tungsten wire for 
cathode heaters and triple carbonate 
Booklet available 
from tungsten and chemical division, 
Sylvania Electric Products Inc., To 


cathode coatings 


wanda, Pa 


Utility Drill Kits—Among the tea 
tures of two utility drill kits are knock 
out holes that permit the kits to be 
hung on the basement wall. Utility |, 
in. drill kit has accessories for drilling 
and sanding in wood or metal, grind 
ing, cleaning and burnishing and paint 
mixing. The '4 in. all-purpose drill (a 
side handle unit) comes with acces 
sories for drilling, sanding, polishing 
and paint mixing. The Black & Decker 
Mfg. Co., Towson, Md 


Pliers—Convenience and safety idea 
in a new line of pliers is a “cushion 
throat” insert which acts as a_ third 
hand to hold the short end of the wire 
during and after cutting. Utica Drop 
Forge Corp., Utica, N. Y 








ORNAMENTAL 
LIGHTING FIXTURES 
200 


QUALITY LANTERNS 
LAMP POSTS e BRACKETS 


CAST IRON @ BRONZE @ ALUMINUM 
IN OUR 


CATALOG +50 
WE ALSO 
DESIGN & CREATE 
CHANDELIERS 
IN 


HAND WROUGHT 


IRON @ BRASS © COPPER 
SILVER OR ALUMINUM 


FOR 
CUSTOM HOMES 
CHURCHES 
PUBLIC BLDGS. 
FACTORIES 
RESTAURANTS 


ESTABLISHED IN 1907 


THE HERWIG CO. 
1759 SEDGWICK ST. 
CHICAGO 14, ILL. 








= Fasy-To-Use : 
Super-Spotlights 


BRIGHTEST VALUES 


in display lighting! 


Long life, sturdy con- 

struction, engineering 

brilliance—all com- 

bined in GoldE Spot- 

lights of the most 

modern design. 
GoldE features for more lighting value: 
Brilliant, ring-free light—instant beam con- 
trol, flood to spot in a moment—positive 
lock-tilt—heavy, non-tip base—non-tarn- 
ishing reflector—chrome heat guard— 
4%" Pyrex-Type Fresnel lens—extra 
length asbestos cord. 





ECONOMY 
GoldE 
500 WATT 
BANTAM 
SUPER SPOT 


Price (less lamp) 


| 
| 


ALWAYS COOL 
GoldE 


1000 WATT 


BLOWER COOLED 
BANTAM 
SUPER SPOT 


Price (less lamp) 


$3350 


FOR COLOR 
IN MOTION 
GoldE 
ROTCOCHROME 
SOO WATTS 
+ Six beoutiful flowing col- 
-» ors for attractive display. 
we Dependable, long-life 
* motor. Compact. Just 
plug in—like an electric 
clock. 
Price (less lamp) 


$2975 


f Spotlight accessories include: Pipe clamps, ceiling ) 


hanging brackets, color wheels, diffusers, born doors } 
—make GoldE Super Spots world’s most flexible ~ 
lighting. 

Write for complete literature, name of searest dealer. 


GOLDE MFG. CO. 
old Brightest Name 
in Light Projection |_| 
4888 N. CLARK STREET F 
CHICAGO 40, ILLINOIS 
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An Unlimited 
Replacement 


Market 


is waiting for you 
and Stocker&Yale 


Becher & Yee Ce Mite 8u\» 
1s COOLER 








This dramatic display unit on Your 
counter will PROVE that COOL lighting 
is available for industry — for machines, 
assembly, inspection and many other uses. 
Stocker & Yale Lite-Mite (fluorescent) 
bulbs prevent eye-strain, improve efh 
ciency, and do away with the hazard of 
burns always present with incandescent 
lighting. 

Lite-Mite’s long-term service and 
economy, more than offset the cost of 
replacement. Improving vision with soft 
white diffused but brilliant fluorescent 
light, Lite-Mite’s reduce industrial errors 
and production cripples to the 
minimum. 

The simple but effective Lite-Mite 
display, with thermometers, gives visual 
and convincing proof of Lite-Mite’s 
COOL lighting riveting the attention of 
industrialists to all the advantages of 
Lite-Mite’s BETTER, SAFER lighting 

Lite-Mite assemblies are available to 
fit various machines and meet individual 
requirements giving you a wide range 
of fluorescent units to fulfill every con- 
ceivable industrial need, and opening a 
new facility for service and profits. For 
further information and data. write 


Stocker&Yale 


INCORPORATED 


31 GREEN STREET * MARBLEHEAD, MASS 
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General Dynamics Corp., electro dy 
namic motor and generator division, 
Bayonne, N. J.—Two envelope stuffers 
are designed to glamorize standard in- 
dustrial electric motors. Headlines 
such as “Running Under Water For 
Over Fifty Years,” and “Up From the 
Sea Comes Fabulous Motor Stamina 
For Industry,” are used to draw reader 
attention. Photographs of a submarine 
rising from the sea at an apparently 
near-vertical angle serve as eye-stop 


pers 


Knock-out Punch Directions for 
the operation of a hydraulic knock-out 
punch are given in a 4-page folder 
The punch is manufactured by H. K 
Caldwell, 4744 Miracle Dr., San Diego 
l Calif 


Cable Stripper—Blades of the cable 
stripper are ground to follow the 
groove in the outer braid of three 
wire cable. Stripper has no moving 
parts. It was designed for use with two 
and three wire non-metallic cable 
Tomic Sales & Engineering Co., De 


troit, Mich 








order the NEW 


“a” NAILKLIPS 
NOW! for the 


EASIER- FASTER 
SAFER WAY 


To clamp cable and 
tubing 


New +109 for cable and 
Ya" EMT. — #104 for 
nonmetallic sheathed cable. 
Easy to drive—won't split 
wood. Approved by many 
local inspectors. 


WRITE FOR 
FREE 
SAMPLES 
TODAY 





SAVES TIME-- TROUBLE AND MONEY 


ClydeW Lint 


S25 W LRT 


xceptional 
quality... 


Plelataciiztemels 
malelitctelelemiaels 
castings and steel 


admium plated 
elmaelaaeltiocls 
actttiielalae 


ver-all 
completeness 
of line 


educes 
Takitelitehitela 
costs 


AVAILABLE 
ONLY 
THROUGH 
ELECTRICAL 
WHOLESALERS 


makes 
“the best 
connections"’ 


Write for 
Illustrated 
Catalog and 
Price List 
ELECTRICAL 
FITTINGS 
CORP. 
Dept, L-15 
Woodside 77, 
New York 





PORCELAIN 
INSULATORS 


Fit all your customers needs 


Universal Insulators have uniform 
density of body, high dielectric and 
physical strength, resistance to tem- 
perature extremes, moisture, fumes, 
smoke and most acids. Here are 
the insulators that put Quality First. 











~~ UNIVERSAL 
8) 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 


Time Controls How Time Con 


trols Save Work, Time and Money on 


enlarged 


les new 


the Farm, ts a revised and 


booklet. This edition 


time control ippil 


mcluc 
itions which are of 
interest to poultry farmers, dairy farm 


ers, hog raisers, greenhouse operators 


and general farmer 

Lamp Replacement—Called “Group 
Lamp Replacement Pays Ott 1 10 
page publication features non-technic 
descriptions ot lamp group replace 
ment plans currently in effect and out 
lines their benefits Copies may be ob 
Electric 


» Ohio 


from General Lamy 


Nela Park 


tained 


} 
WiIston 





NEWS BRIEFS 








A 126,800 square foot addition to 
Ihe Black & Decker Mtg. Co 
stead, Md plant will Cost 


s Hamp 
appre xX 
000.000 


mately § Partial Operations 


were scheduled for September 


95045 employees own common 


Westinghouse 


out oft 


stock in the Electric 


than one every 


four empl yees have purchased shares 


FLEISCHER & YOHEY 


Sales Agents 
Serving the Industry 


THRU 


ELECTRICAL 
WHOLESALERS 


Box 174,Wynnewood, Pa. 


Corp. Better 














COVERAGE 


For Manutacturers of Electrical Products 
Four Salesmen 
8000 Sq. Ft. Ground Floor Warehouse 
Truck-load Dock Facilities 


Lin ELECTRIC 


SALES, INC. 
2323 W. 18TH STREET 
CHICAGO 8. ILL 


WRITE FOR 
ATALOG 5LC 


KRUECER & HUDEPOHL 


236 VINE ST. * CINCINNATI 2, OHIO 


TRADE-WIND 
CLIPPER VENTILATORS 


Ceiling models 
for kitchen — 
bath — den 


— laundry 
Cabinet model — 
ventilates both 


a 
<a 
— 
top-of-stove and 


ceiling v— 


1 


TRADE-WIND MOTORIANS, (WC 


8721 | $. Main $t., los Angeles 37, Calif 








1455 SPRING GARDEN AVE., 
PITTSBURGH 12, PA. 
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BATTERY 
OPERATED 


INSPECTION 


, LIGHTS 





Bulb will go 


through a hole as 


small as '2 inch 


Complete C & E Line 
@ Multiple 

@ Plugs @ Inspection 
@ Test leads @ Safety 
@ Broken lamp base 


—and many other products 


@ Reels outlet” cords 
lights 
transformers 


removers 





ERICSON MFG. COMPANY 


5209 Euclid Avenue Cleveland 3 











PORTABLE 
A. C. 
POWER 


for use anywhere! 


| Meets the growing demand for portabi 

power to operate time-saving A. C 

electrical equipment such as saws 
tools, heaters and lights. Nationally 
advertised. precision made, priced low 
Also KATOLIGHT Power Plants from 
350 watts to 42 KVA. D. C. Models 
500 W. to 15 K.W., for continuous or 
standby service. Generating equipment 
to 300 K.W. 


WRITE FOR 
DETAILS 


RATOLIGHT corporation 
Box 491-92: Mankato, Minnesota 
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Unique among tund raising pl 
Cx d Ne ighbe I 
at Crouse-Hinds Co 
fifth 
more than 90 per cent of all workers 
Saturday 


the employees 
NY 


years 


Syracuse, 


For the time im as many 
have reported for work on a 
and contributed the morning's earnings 
C,00d Neigh 


halt day S la 


ibuted approximately $25,000 


at overtime rates to the 
fund 


bor contu 


bor Recently the 


to the tund, which ts divided among 


various Charities 


At the 
Propeller Fan Manutacturers Assn., in 
Daytona Beach, Fla., the 
ficers were elected: E. ¢ 
ident, E. | 
L. O. Monroe 


recent annual meeting of th 


following ot 
Englert, pres 


‘ 


~toone, Vice president nk 


secretary -treasurerl 


The 
more 
16-20 than 


United States Treasury tool 


money in the five days 
t collected in the 8 


from 1/89 to |S during which t 


it fought three wars 
ana, Florida and 
the Chamber 

I nited States 


a} 
FLUX 
a 


BSRAZING 
WELDING 








L. B. ALLEN CO. inc 
01 BRYN MAWR AVE CHICAGO 1, tbl S) 





STRINGER TOOL POUCHES 


FREE 
DISPLAY 
BOARD 


WRITE FOR 
INFORMATION 
Manufactured 
and sold by 


UTILITIES SAFETY 
SUPPLY COMPANY 
3112 Indiana Ave 
Kansas City 28, Mo 











|: Lole}-) mme-7 18 3) 
WITH GREENLEE 
miluity BAL cme tele) &) 
FOR ELECTRICIANS 


HYDRAULIC BENDERS 
FOR CONDUIT, PIPE 
) wKIY produce 
rieht on the job 
PR hee a (sREENLEE 
Bender man it 
hur 


HAND BENDERS 
FOR TUBING, PIPE, 
CONDUIT 


Q 


KNOCKOUT PUNCHES 
AND CUTTERS 


bor tast 4 


h h { A 


HYDRAULIC 
KNOCKOUT PUNCH 
DRIVER 

Po I hydraulic 


w (ry RRE 


unit 
NLE&E 


asily 
t 


ns 


CABLE PULLER 
AND BORING 
TOOLS 


for the 


GREENE ENLEE 


~ Electrical lool I 
Columbia Ave., Rockford, Ill 


older, Greenlee 
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Your customers 


A VE 


Man-hours, 


have correct 3- phase 
connections with the 


KNOPP 


PHASE SEQUENCE 
INDICATOR 


Push the button and see 
the Sequence 60-600 V. 


To sell more Knopp Phase Sequence Indicators, 
tell your trade they just clip on its leads, push 
the safety button and they are sure whether the 
phase sequence is A-B-C or C-B-A 

This new model K-3 Knopp Phase Sequence 
Indicator, like the previous models, shows phase 
sequence by direction of disc rotation rather than 
by lamps. Gives correct indication regardless of 
voltage or circuit conditions without changing 
taps or dials. It protects equipment and assures 
properly connected polyphase wiring; all voltages 
between 60 and 600, 3 phase, 3 wire, 25-60 
cycles. May be used on frequencies up to 400 
cycles on the higher voltages 


Light Weight, Compact, Small 


It stands up under rough field use and gives 
accurate and reliable service It is made by 
Electrical Facilit‘es Inc., technical electric equip 
ment manufacturers of 25 years’ experience. This 
indicator has a laminated bakelite housing and no 
exposed metal parts 

it is built for complete safety. Fully insulated 
clips can remain attached between tests as safety 
push button permits indication only when needed 
Weighing but 21 oz., the Knopp Phase Sequence 
Indicator is small and easy to carry. Price $29.25; 
leather carrying case, $5.85 additional. Order this 
improved Model K-3 today or write for complete 
description 


the Prods Mounts 
KNOPP in the Housing! 
Voltage Testers 
have Patented Prod 
Mount and Many Safety 
Features. 110 to 600 v 
ac. or dec. 25 or 60 
eycles. Write for free 
Bulletin No. 42 


4283 Holden Street, Oakiand 8, California 
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36 
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13 
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6 
10 


147 
130 
103 
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119 
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Lint, Clyde W. 
Lint Electric Sales, Inc. 
Lowell Insulated Wire Division 


M & W Electric Mfg. Co. Inc., The 
Marcus Transformer Co., Inc. 
Midwest Electric Mfg. Co. 
Minerallae Electric Co. 
Minneapolis-Honey well 
Moe Light, Ine. 
Monarch Fuse Co., 


Multi Electric Mfg.. 


100, 


National Electric Products 


Corp. 
Okonite Co. 


Paine Co., The 

Paragon Electric Co. 

Pierce Renewable Fuses, Inc. 

Pittsburgh Standard Conduit Co. 

Plymouth Rubber Co., Inc. 
Third ¢ 

Porcelain Products, Inc. 

Precision Transformer Corp. 

Prescolite Mfg. Corp. 

Pyle-National Co., The 

Pyramid Instrument Corp. 


Automatic Lighting Co. 
Revere Electric Mfg. Co. 

Ridge Tool Co., The 

Rittenhouse Co., Ine., 
Roebling’s Sons Corp., 
Rome Cable Corp. 


Royal Elec. Co. 


Reliance 


125. 
The 
John A. 


Signal Engineering & Mfg. Co. 
Simplet Electric Co. 
Skil Corporation 2 
Spang-Chalfant (Div. of the Na- 
tional Supply Co.) 
Spero Electric Corp., 
Sperti Faraday Inc. 
Square D Co. 
Stocker & Yale Inc. 
Sylvania Eiectric Products Inc. 


Thomas & Betts, Inc., The 116, 
Trade-Wind Motorfans, Inc. 
Triangle Conduit & Cable Co., 
Department, General 
Co. 


ne. 
Trumbull 
Electric 


Union Insulating Co. 
United States Rubber Co. 
Universal Clay Prod. C« 
Utilities Safety Supply Co. 


17, 


Vaco Products Co. 
Van Cleef Bros., Ine. 
Victor Ventilator Co. 
Vulean Electric Co. 


Ware Fuse Corp. 

Western Ins. Wire Co. 

Westinghouse Electric 
(Pittsburgh) 


Corp. 


Youngstown Sheet & Tube Co., 


The 
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AMERICA’S 
FINEST 


Sold ONLY 
Through Recognized 
Wholesalers 





THE STORY OF AN More than 400 FUSETRON and 
ELECTRONIC BRAIN BUSS Fuses are used in IBM’s 
AND THE FUSES THAT Electronic Data Processing 

Machines 
HELP MAKE IT POSSIBLE ae ee 


—Can aid you 
with your sales 


—y> 


Reading about IBM’s new Elec- 


} 
Y 
ww hye 


tronic Data processing machines 
gives you the feeling that industry 
and research are making tremendous 


advancements . . . and that hardly 


anything is impossible anymore. $0 protect these inericate clectsonic machines 
which are capable of muluplying or divid 
ing more than 2,000 times per second 

IBM uses from 400 to 500 FUSETRON 
are, whenever devices operate elec- and BUSS fuses. Where surge currents 
might cause ordinary fuses to blow need 
lessly, FUSETRON dual-element fuses 
tection against the surges, overloads with long time lag are used. Where even a 


Yet—no matter how big our strides 


trically, something must furnish pro- 


j 


short-lived surge might cause damage to 


and short-circuits that are inevitable. 

the delicate parts, fast-opening BUSS 
To date, FUSETRON and BUSS Fuses single-element fuses protect 
offer the safest, surest means of giv- 


; yale the Same BUSS Dependability 
ing this protection. Va and Accuracy in Your Plant . 


Industrial and commercial sizes of 


Bringing this fact (and the story 


FUSETRON dual-element fuses are 
at right) to the attention of plant made with the same precision that is 


demanded by this ultra-modern IBM 
} 


men you call on, suggests a way that 
equipment. They can be used through 
FUSETRON and BUSS Fuses can be out your entire electrical system to 


a real help towards increasing your give a degree of protection obtained 
| with no other device and at a 
fuse sales. surprisingly low cost 


TRUSTWORTHY NAMES IN 
ELECTRICAL PROTECTION 


For more information write 
BUSSMANN MFG. CO. 


St. Louis 7, Mo. 


Division McGraw Electric Company 





